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“It'll be b 


in the spring. 
* * 


are coming back 
business. Are 


of ac 
these 


~~. Give 


into the 
dealers trying to dispose 
- cessories prizes in 


4wo 


a * * * 
This, they say, is “Automatic 
rchandising Week,” referring to 
pin machines, NOT to merchan- 
sing in general, which in many 
‘lines was virtually automatic in 
seller’s market. Remember it? 
oe 


* * 
Vhat Profit? 
| What does it profit a dealer if 
"he gains many new customers in 
Just years (seller’s market), only 
‘to lose them in the normal 12- 
| month periods? 


»p Look 


' How does the 17-day look at 
strike you? There are going 
be some changes economically— 
ny for the best. 

This new look is going to take 
pr thinking on how to take the 
changed sales slant in stride. 
bs. ca * * 


s Increase 


. Total tec inventories at the 
i of November were valued at 
5.3 billion, an increase of about 
00,000,000 over the October level, 
ent of Commerce re- 


_. It was said that about three-fifths 
the increase was seasonally nor- 
for this period of the year. 
nufacturers’ and retailers’ inven- 
ps each rose over $300,000,000 
e wholesalers’ stocks were up 
abo 4 $150,000,000, according to the 


_inve Di 


g-tt at least one auto manu- 
facturer and many dealers 
pughout the country are champ- 
at the bit for auto shows next 
the prospects are dim for a 
tional industry show to set the 


_ Local auto shows have been 


8 general feeling that it would 
be better to have a national show 
, 8 a focal point. 

» Oddly, everyone seems to be 


iS 


Top Cars 


™ | New car registrations for 10 
| months, plus 48 states for No- 
vember: 





| 1948 Pos, Make 1947 Pos. 
1 Chev. 572,702— 1 
2—423,767 Ford 476,452— 2 
8—310,084 Plym, 280,937— 3 
4—221,3838 Buick 220,819— 4 
5—207,108 Pontiac 184,650— 6 
6—191,287 Dodge 187,817— 5 
7—164,731 Olds, 162 7 
| 8—130,075 Stude. 91,145—10 
| 9—128,928 Mercury 96,781— 8 
10—102,818 Kaiser 46,597—15 
li— 97,050 Hudson 980,611—12 
12— 96,005 Nash 93,318— 9 
18— 94,666 Chrysler 83,981—11 
14— 73,652 DeSoto 64,914—138 
15— 69,558 Packard 42,471—17 
16— 54,356 Frazer 43,401—16 
17— 53,876 Cadillac 46,803—14 
18— 27,889 Lincoln 21,502—18 
19— 24,205 Crosley 14,249—20 
20— 19,281 Willys 21,322—19 
2i— 8,243 Austin 
“3 22— 2,694 Anglia-Prefect 
Total Makes 





3,149,522 2,833,482 
For further details see page 
22, today’s issue. 
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Week’s Output 
Tops 100,000 
Mark i 


Rising GM Schedule 
Is Due to Offset 
Cutbacks Elsewhere 


news in the overall U.S. automotive 


production picture last week. 

Planned production stepups at 
Chevrolet and Pontiac promised to 
offset announced cutbacks in vol- 
ume at Lincoln-Mercury and Kaiser- 
Frazer—insofar as the general sit- 
uation was concerned. 


slide past the 100,000 mark for the 
first time this year. 

Last week’s combined total was 
an estimated 100,976, including 74,347 | t 
cars and 26,629 trucks. The pre- 
vious week brought 97,893 units, 
consisting of 72,646 cars and 25,247 
trucks. 

* . +. 


FURTHER RISE in the indus- 

try totals is in store this week 
as Chevrolet and Pontiac approach 
their normal volume rates. 

Because of the greater capacity 
enjoyed by these two General Mo- 
tors divisions, their stepups are 
more than likely to counter the cut- 
backs projected by K-F and Lin- 
coln-Mercury. 


K-F officials, blaming ow 
tion W’s effect on sales, the 
Willow Run assembly schedules 


would be pared to a single-line 

basis starting this week. Last 

week the corporation rolled out 

an estimated 2,341 cars. 

A steel shortage was the reason 
(Continued on Page 53, Col. 1) 


] ost Favor Auto Show, 
But Nothing in Works 


agreed that a national show would 
be a good thing, but no one seems 
disposed to tackle forcefully the 
several barriers that stand in the 
way. 
. * 
HEN, too, some of the auto 
makers say that while they are 
not enthusiastic at the moment, 
they add that they might change 
their minds “awfully fast.” 


That is just what the people 
who handle the details of a show 
are afraid of, They claim that it 
takes about nine months to con- 
ceive a real whoop-de-do auto 
show—the kind everyone wants 
to recapture momentum lost in 
the war and postwar years. 

On the other hand, some of the 
auto makers say: “You’d be sur- 
prised what you can do in three 
weeks if you really turn on the 
steam.” 

This makes the boys shudder. 

* + * 


FURNG the last few years, no 
one seemed concerned that the 
national auto show was passed by. 
It served in the prewar years as 
a merchandising tool, and a very 
effective one. 

But with too many buyers and 
too few cars, that kind of merchan- 
dising would only serve to stir up 
a greater demand for new cars at 
a time when there was already too 
big a demand. 

Now, however, no one doubts 
that a forceful merchandising 
tool would come in handy next 
October or November. Thousands 
of dealers and several makers are 
feeling the pinch to some extent 
right now. 

By next winter, the buyer’s mar- 
(Continued on Page 50, Col, 4) 


The ee tae of the Industry 
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acie at the General Motors ‘'Transporta- 
ton ee show at New York's Waldorf 
The spectacle opens y and con- 
tinues through Jan. 27 


Action Displays 


To Mark GM’s 
7-Day Spectacle 


EW YORK.—Finishing touches 

are being applied today on 
General Motors’ Auto Show, “Trans- 
portation Unlimited,” which opens 
at the Waldorf here Thursday and 
continues through Jan. 27. 

A of GM's spectacle— 
first since 1940 and eclipsing all 
prewar showings of the corpora- 
tion—will be held Wednesday 
with Chairman Alfred P. Sloan 
jr. President C. E. Wilson and 
other top officials in attendance. 
The public will get its first glimpe 
Th le 

The exposition, threatening to 
outdo Ford’s mammoth affair at 
the Waldorf last June, will feature 
all of GM’s five car lines along 
with spectacular displays high- 
lighting the corporation’s varied 
contributions to transportation in 
general. 
* + a 
EATURE of the show is the 
“Wheel of Fashion,” an espe- 
(Continued on Page 47, Col. 3) 


"49 Pontiac Boost 
Only $40-$135 


PONTIAC. —Factory list price 
raises of $40 to $60 in 1949 Pontiac 
volume models are announced by 
General Manager Harry J. Klingler. 
The Pontiac convertible is up $135 
over its comparative predecessor. 

Klingler’s statement described the 
price boosts as “nominal,” pointing 

(See PONTIAC, Page 50, Col. 5) 












DETROIT, JANUARY 17, 1949 


As Other Producers 
Remain Aloof 


By Bob Finlay 
Managing Editor 


PRODUCTION cutbacks by two 
auto makers caused a furor in 
the auto industry last week, and a 
good deal of confusion. 
Kaiser-Frazer announced that 
its cutback was attributable to a 
sales slump, and launched a de- 
termined attack on Regulation W. 
Lincoln-Mercury said that its cut- 
back on Lincoln was due to lack of 
materials, and denied that it had 
any connection with effects of the 
credit restrictions, 
+ © + 
AISER-FRAZER’S move ob- 
scured somewhat the position 
of the rest of the industry. 

By tying in the possibility of a 
production cutback with the 
Regulation W, K-F caused some 
in the industry to fear that public 
reaction might cause a stampede 
away from all showrooms. 

As a result, other auto makers 
who might have liked to join in the 
drive against Regulation W refused, 






Cheaper Autos 
Get Spotlight 
At SAE Parley 


By Mac Gordon 
Associate Editor 


[as INDUSTRY’S engineers are 
striving to reduce car-producing 
and operating costs within the dic- 
tates of competitive conditions and 
customer tastes. 
This theme and 
its implications 
dominated techni- 
cal presentations 
and discussions at 
last week’s an- 
nual meeting of 
the Society of 
Automotive Engi- 
neers in Detroit. 
Approximate- 
ly 3,000 engi- 
neers and their 
guests turned out Wednesday 
night for the SAE annual ban- 
quet, at which the major address 
was delivered by Paul G,. Hoff- 
(Continued on Page 46, Col, 1) 









Paul Hoffman 


‘Back-Door Preview’ Reveals New Styling . . . 
Roominess Marks ’49 Chrysler Lines 


Eprror’s Nore: Chrysler Corp.’s 
preview of its 1949 models was 
held Friday (Jan. 14), one day 
after this issue of AUTOMOTIVE 
News went to press. So as not to 
force our readers to wait 10 days 
for news of the new cars, we sent 
Associate Editor Thomas into 
various Chrysler plants last week 
to pick up details on the models. 


By Bernie Thomas 
Associate Editor 


A OF Chrysler Corp.’s postwar 
cars—Plymouth, Dodge, DeSoto 
and Chrysler—will offer the same 
general body styling. 

All models will offer front-fender 
pontoon style treatment, but this 


treatment does not extend the en- 





tire length of the cars, this writer 


found on a “back-door preview” of | 


the 1949 models. 

Back fenders, in design lingo, 
have a tear-drop effect—molding 
out at the side and then flowing 
lengthwise into the general har- 
mony of the car. Overall, the cars’ 
design is “box” type. 

All models, at least the four-door 
sedans and two-door sedans or club 
coupes (model designations of the 
latter two are unpredictable), will 
have a notched or bustle back. 
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W 
F, Lincoln 


Dally newspapers quoted other 
makers as saying that on 
W had not affected them and that 
they planned to increase production 
in 1949 rather than lower it. 

az oz a 


Het IT WAS likely that they 
would be able to increase pro- 
duction this year, it was also ob- 
vious that Regulation W was hav- 
ing an effect on all makers. 

Their dealers had made this clear, 
as NADA, with a majority of mem- 
bers behind it, was seeking modi- 
fication of the ‘credit restrictions. 

In addition, it was reported that 
the replies made by the auto mak- 
ers to inquiries from the Federal 
Reserve Board were different = 
the impression created in 
press, FRB polled all the ane 
makers on the subject, 

It was believed by Washington 
sources that the makers split about 
50-50 for modification, 

Individual members of the board 
of governors are said to be sympa- 
thetic to dealers seeking more time, 
and to recognize that some are be- 
ing hurt. ; 

7 * s 


HCP EYE betoce any extension 
payment period is 
made, the board wants to make 
sure that it does not throw a mon- 
key wrench into other Administra- 
tion plans. 

Washington observers say the Ad- 
ministration is on a more organized 
basis now, and steps have been 
taken to avoid independent action 
at cross purposes. 

Meanwhile, Congressman 
Wright Patman, Texas Democrat, 
(Continued on Page 50, Col. 2) 


Production 
Automotive News Estimates 
U. 8. Case, ‘Trucks 


“105,469 


Week 


100,976. . .97 898 


Week 


For complete production totals 
by makes, see table, page 53. 


Last 
Week 





UCH rear-end treatment, we are 
told, provides a great amount 
of leeway for designers to increase 
luggage space. 

The cars will offer wrap- 
around bumpers, with the back 
bumpers wrapping to a slightly 
greater degree than the front 
one. Distance from sheet metal 
to bumper, on nearly all the cars, 
is approximately four inches. 
V-type windshields have been re- 

tained as holdovers from previous 
models, but in the new cars all- 
around vision has been greatly in- 
creased, especially in the rear win- 
dows. 
Upholstery in all the cars is strik- 
(Continued on Page 51, Col. 1) 
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Dealers Get a hak 





























As Foreign Boycotts Spread... 


Auto Exports Likely 
To Continue Drop 


By Mac Gordon 



























Associate Editor merchandise. 
THe outside world is erecting an They fear that such export- 
minded auto-building countries as 


increasingly imposing roadblock 
against American-made cars and 
trucks. 

Moreover, an Automotive News 
check shows, major foreign custom- 
ers of the U. S. motor vehicle in- 
dustry indicate negligible prospects 
of relief this year. 

This means, for one thing, that 
more U.S, cars and trucks orig- 
inally destined for export will be 
turned into the domestic market. 

The trend in this direction started 
last year. Vehicle exports from the 
U.S. dropped 15 percent from the 
1947 level, although the nation’s pro- 
duction showed an upswing of 
nearly 10 percent, 


“open market” 
America and the Near East. 

When the vehicle market here 
at home finally peters out, they 
forecast, the U.S. industry will 
face a steep uphill task in trying 
to recoup its overseas losses. 


the exporters, is that 


fuel to the hard-pressed peoples. 


TG XPORT officials of American ve- 
hicle manufacturers admittedly 
are deeply alarmed by the spread 


Seiberling Plans 
To Fair-Trade 


Premium Tire 


AKRON, O.—Seiberling Rubber 
Co. announced here that its pre- 
mium-level passenger car tires and 
puncture-sealing tubes would be 
placed under fair trade restrictions 
in all states where fair trade laws 
are in operation. 

Seiberling thus became the first 
tire manufacturer to attempt fair 
trading of tires on a national scale, 
according to L, M. Seiberling, vice- 
president in charge of sales. 

Pointing out that retail tire sell- 
ing has been marked in past years 
by “extreme downgrading of qual- 
ity” brought on by sharp price cut- 
ting, with resulting loss of security 
for dealers, Seiberling said the move 
was made “in answer to a crying 
need” by independent tire retailers, 
the company’s principal market. 

He added that the net cost to con- 
sumers would not increase, because 
fair trading requires the manufac- 
turer to establish the lowest “fair” 
retail price for his products, but to 
adhere to a quality standard estab- 
lished for the brand. This, he said, 
will result in sale of better-quality 
tires delivering lower cost per mile. 

The company announcement said 
the move was experimental, and 
could benefit dealers fully only if 
proper enforcement methods were 
developed. Seiberling said he hoped 
other manufacturers would adopt 
the policy “soon.” 


Jube to Head Up 
Collins, Aikman 


NEW YORK.—Albert R. Jube was 
elected president of Collins & Aik- 
man Corp. at a meeting of the 
board of directors here last week. 
The office has been vacant since 
the death Dec. 17 of Willis G. Mc- 
Cujlough. 

Jube has been vice-president of 
the corporation for many years, He 
has been a director since 1927 and 
has served on the executive com- 
mittee since 1930. 


as “non-essential luxury items?” 






their war-shorted treasuries. 

Imports of U.S. motor vehicles, 
jewelry, etc., are frowned on be- 
cause they would take sorely- 
needed dollars away. 





dollars back home, 
* > 7. 


1948 than in any previous year. 
The total was only about 28,000, 
but it is expected to increase sub- 
stantially this year. Whether they 
will sell is another matter. 

A world trade review, published 
in Jan. 4 editions of the New York 
Times, highlighted prospects that 


to subdue dollar shortages and in- 
flation weil into the 1950's. 

Paul G, Hoffman, U.S. foreign- 
aid chief and the former presi- 
dent of Studebaker, was quoted as 
forecasting it might be July, 1952, 
before Europe is on its financial 

(Continued on Page 10, Col. 1) 


Canada’s Auto Exports 


Far Below ’47 Totals 

OTTAWA, Ont. — Canadian ex- 
ports of motor vehicles continue to 
decline, the Canadian government 
has reported, revealing that in 
November, 1948, such shipments 
dropped to $1,707,000 worth of 
trucks as against $2,944,000 in the 
same month of the preceding year. 

Exports of automobile parts de- 
creased to $759,000, compared with 
$1,833,000, though shipments of pas- 
senger cars advanced to $3,162,000 
in this period as against $2,126,000 
in the previous year. 

In the first 11 months of 1948, 
exports from Canada of all types 
of motor vehicles declined. Such 
shipments of trucks totaled $16,- 
548,000 as against $35,922,000 in the 
same period of previous year, Pas- 
senger cars totaled $16,570,000, com- 
pared with $30,287,000, and automo- 
bile parts totaled $13,311,000 as 
against $17,935,000. 





DEALER PROVIDES NOSTALGIC TOUCH—Because Phoenix, Ariz., as a winter resort is the 
haven of many a motorist, Stewart Motor Co. (Studebaker) used this window display as a 
salute to drivers from the 46 states. Evenly spaced around the platform on which stands a 
Studebaker convertible are license plates representing every state in the Union. 


of foreign boycotts on U.S. motor 


Britain and France are chalking up 
big competitive sales advantages in 
areas like South 


The irony of it all, according to 
the transpor- 
tation shortage overseas is about 
as acute as it was when the war 
ended. Trucks, especially, are des- 
perately needed to carry food and 


Ww then, are the foreign mar- 
kets slamming the door on U. S. 
cars and trucks, classifying them 


Virtually 99 percent of the blame 
can be placed squarely on a short- 
age of Yankee dollars and a desire 
of the foreign lands to stabilize 
their own currencies and replenish 


Instead, Britain, Italy and France 
are pushing their own exports to 
beat the band, trying to bring those 


MORE foreign-made cars were 
imported into the U.S. during 


foreign countries will be struggling 





thing under the 
Chevrolet. 





A PORTION OF THE NEW CHEVROLET—The gleam in the lower right-hand corner belon 
to the hood of a '49 Chevrolet while the gleam in the eyes of the three onlookers belong 
(left to right): C. D. Geist, 25-year dealer from Malinta, f 
ager, Flint, and R. E. Homer, five-year dealer from Fostoria, O. The occasion was a meeting 
last week of Flint region dealers in Detroit for a look at the new models. 


hood of a ‘49 Chevrolet to J. 
a meeting last week in Detroit of Flint region Chevrolet dealers for a preview of the new 








LOOKING AT SOMETHING NEW—D. J. Stonesifer of East Liverpool, O., points out some- 


J. Hengerbough of Elyria, ©. Both attended 


DeSoto Honors 50 Dealers 
For 20 Years of Service 


DETROIT.—Fifty DeSoto-Plym-|sales, accompanied each plaque. 


outh dealers who have served con- 
tinuously since 1928, the year De- 
Soto was founded, were presented 
with 20th anniversary plaques by 
the factory during 1948. 

The bronze plaques mounted on 
walnut shields bore the inscrip- 
tion: “Presented in recognition of 
continuous service as a DeSoto 
dealer throughout DeSoto’s first 
twenty years.” 

The plaques were presented to 
the dealers at local ceremonies on 
the dates of their anniversaries by 
factory representatives. A personal 
letter from J. B. Wagstaff, De- 
Soto’s vice-president in charge of 


Regional Posts 
Given to Two 


By Chrysler 


DETROIT.—Two changes in the 
roster of regional managers were 
announced here by Joseph A. O’Mal- 





ley, general sales manager of Chrys- 
ler division. 

Maurice J. Harris, formerly dis- 
trict manager in the Cincinnati re- 
gion, with headquarters at Colum- 
bus, has been promoted to regional 
manager in the Pittsburgh region, 
succeeding Ralph L. Weber, who re- 
signed to enter private business at 
Meadville, Pa, 

Charles H. VanSteenberg, former- 
ly district manager in the Detroit 
region, with headquarters in Find- 
lay, O., has been moved up to re- 
gional manager of the Bismarck 
(N. D.) region. He succeeds Frank 
P,. McGrath, who resigned to enter 
private business in Great Falls, 
Mont. 


The 50 dealers, listed alphabetic- 
ally, are: 

George T. Ames, Derby Line, Vt.; 
W. L. Anderson, Inc., Salem, Ore.; 
Auto Sales, Inc., Johnson City, 
Tenn.; Vernon M. Ball, Inc., Elk- 
hart, Ind.; Barnes Motor Co., Lo- 
gan, W. Va.; Brighton Motors, 
Cleveland; Brucker Motor Sales, 
St. Charles, Mo. 

Carroll Auto Sales, Saratoga 
Springs, N. Y.; Chartiers Motor 
Co., Washington, Pa.; City Motor 
Co., Pocatello, Ida.; De Luxe Mo- 
tor Sales, Nappanee, Ind.; Dodd 
Motor Co., Lagrange, Ga.; Dor- 
chester Motors, Inc., Chicago; 
Duesing Motor Co., Spearville, 
Kans. 


Dunmire Motor Co., Gladstone, 
Ore.; Fox Motors, Miamisburg, O.; 
Gateway Motor Co., St. Louis; 
Franklin C. Hackshaw, Inc., Peo- 
ria, Ill.; Hague & Thomas, Ingle- 
wood, Calif.; The Hayden Automo- 
bile Co., Stamford, Conn.; Hendri 
Motors, Inc., Philadelphia. 

H. E. Hull & Sons, Cohoes, N. 
Y.; Hull-Rodell Motors, Inc., Spo- 
kane; Isakson Brothers, Hobart, 
Ind.; Jackson Bros., Inc., Portland, 
Conn.; J. B. Auto Co., Amsterdam, 
N. Y.; R. C. Keller Motor Co., Inc., 
York, Pa.; Langenfeld Motor Co., 
Centralia, Ill. 

T. R. Litchfield Auto Sales, Eau 
Claire, Wis.; John L. Lowe, Mon- 
ticello, Ind.; Mastin Motor Co., 
Fort Worth, Tex.; Fred Molitor 
Garage, Poskin, Wis.; The Motor 
Hub, Walsenburg, Colo.; Norris 
Motors, Centerville, Ia.; P. & M. 
Motor Co., Galesburg, Il. 

Peck Motor Co., Whitinsville, 
Mass.; N. J. Roth, Breckenridge, 
Mich.; S & H Motor Sales, Chicago 
Heights, Ill.; Shattuck Auto Co., 
Owosso, Mich.; Shaw Motor Co., 
Roebling, N. J.; Allen W. Scott, 
Cadiz, O.; Seliger Motor Co., Al- 
bert Lea, Wis. 

Stephens-Franklin Motors, Inc., 
Phoenix, Ariz.; Striegel Auto Co., 
Kennett, Mo.; Thrasher Motor Co., 
Bakersfield, Calif.; Norman C. 
Towne, Inc., Chicago; Tye Auto 
Supply Co., Mt. Carmel, Pa.; Wade 
Motors, Temple, Tex.; James F. 
Waters, Inc., San Francisco; White 
Brothers Auto Sales, Inc., Kalama- 
zoo, Mich. 


0 


O.; H. E. Crawford, regional man- 





Tucker ‘Angel’ 


Kept Secret 


Judge Denies Move 
To Smoke Him Out 


CHICAGO.—With Federal Judge 
Michael L. Igoe officially postpon- 
ing all court action here involving 
the Tucker Corp. and its officials 
until March, the main question in 
Chicago last week was: “Who is 
the angel?” 

Latest to be mentioned with some 
persistence is the Checker Cab Mfg. 
Co. of Kalamazoo, Mich. Attorney 
Luis Kutner, representing stock- 
holders and dealers in one of the 
receivership suits, made a futile at- 
tempt to “smoke out” the real iden- 
tity of the alleged backer when 
Judge Igoe denied his request that 
Tucker’s attorney be compelled to 
reveal it. 

Meanwhile, however, the court 
has enjoined Preston Tucker, presi- 
dent, and other officers from dis- 
posing of any of the company’s 
assets or collecting salaries during 
the 60-day postponement of pro- 
ceedings. 

Only Otis R. Radford, treasurer 
and controller, and James K. Coo- 
lidge, assistant treasurer, were 
granted permission to draw sal- 
aries. 

The company itself was ordered 
to restrict plant operations to 
maintenance on a “shutdown” basis. 

The search for new Tucker back- 
ing was reported here to have 
shifted to negotiations by dealer 
groups with three St. Paul and 
Minneapolis companies. A dealer 
spokesman said that any one of 
them “is capable of getting the 
Tucker operation.” 

Another hope was said to involve 
Texas interests, also unnamed, 
while a third alternative involved a 
combination of government financ- 
ing and military contracts. 

The Securities and Exchange 
Commission was to have completed 
an 800-page document on its Tucker 
findings and to have turned it over 
to the Department of Justice. The 
report was described as “referral.” 
James O’Brien and Ellis Aranson 
have been assigned by U. S. District 
Attorney Otto Kerner jr. to study 
the SEC findings and other evi- 
dence said to have been gathered 
by FBI agents. 


Buick Seeking 
To Break Output 
Record in 1949 


NEW YORK.— Buick’s General 
Manager Ivan L. Wiles asserted 
last week that during 1949 Buick 
plans to exceed its previous all- 
time production record of 316,250 
cars built during the 1941 calendar 
year. 

“Prospects are good that mate- 
rials will be available in sufficient 
auantities to accomplish this goal,” 
Wiles said. 

Wiles disclosed that Buick’s 1948 
output of 275,504 units was the 
company’s third largest calendar 
year volume and its best produc- 
tion year since the war. 

Buick’s expanded postwar capac- 
ity is more than 500,000 cars a 
vear. Wiles, here to participate in 
GM’s Transportation Unlimited 
show at the Waldorf-Astoria hotel, 
predicted that the automobile mar- 
ket will be “more selective during 
1949 and buyers will purchase cars 
offering “the greatest quality and 
value.” 

“There still is a large pent-up 
demand for new cars, and unfilled 
orders for Buick remain high,” 
he said. 

Buick, which has built more than 
5.080.000 cars since 1903, has been 
in fourth place in the industry’s 
sales race since 1938. 






Premium for Safety 


Sought in Wisconsin 
MADISON, Wis. — The state 
insurance department should 
study ways and means to install 
automobile insurance rate regu- 
lation methods that will accord 
the safe and cautious automobile 
owner some reward in the form 
of reduced premiums, in the 
view of the advisory council of 
Milwaukee’s Mayor Frank Zeid- 
ler. The group made the pro- 
posal in a communication to the 
Wisconsin Legislative Council. 
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_ is the year. The issues are 
clear cut. A dealer must decide 
whether his future lies serving the 
owner or serving only the factory. 
Paradoxically, in serving the own- 
er, the dealer automatically serves 
the manufacturer. 

In the past the biggest influence 
in the dealer’s life was the manu- 
facturer’s representative. Factories 
are primarily interested in moving 
volume of cars. Volume means 
profits. In the early days, when 
there was a small backlog of own- 
ers, profits came to dealers 
through sale of new cars. With a 
shortage of cars, the profits were 
always large. When there were too 
many new cars, profits were ab- 
sorbed by long used car allow- 
ances. It was a hazardous business. 

I don’t want to be a killjoy 
at the start of 1949, but I want 
to state some trade facts that 
are well known, but have been 
forgotten by too many during 
the prosperous postwar years. 

When NADA made a showing to 
prevent OPA from lowering dealer 
discount, they exhibited the Inter- 
nal Revenue department’s figures. 
These figures showed only a small 
portion of all dealers made any 
income tax returns whatsoever in 
1939, 1940 and 1941, the years im- 
mediately preceding the war. Those 
that did make a profit showed a 
net income of less than two per- 
cent on the volume. 

* * 


50,000 Mortality 


In a Generation 


ON THE authority of Ernest 
Burwell (Chevrolet), Spartan- 
burg, S. C., 13,000 dealers failed in 
the 1921 readjustment; 1932 brought 
mortality totaling 23,000 dealers; 
1938 saw another 18,300 washed out 
—a total of 50,000 in less than a 
generation. Most of these dealers 
were caught off their guard and 
failed to adjust rapidly to chang- 
ing conditions. 

I well remember 1933. I read 
the statements of 800 average 
dealers in small towns and large. 
Their operating statements 
showed that, by combining new 
car and used car departments, 
they had lost $64 on each new 
car delivered. 

Recent surveys in the trade 
prove that, while volume is larger 
in 1948 than 1947, dealers’ net has 
been reduced by 20 percent due to 
increased operating costs. 

One would be safe in concluding, 
in spite of full employment which 
is predicted to continue through- 
out the year, that our nation will 
not continue to absorb new auto- 
mobiles at the present rate of pro- 
duction at the present prices. 


1” * * 
The First Effect 
Is on Dealer 


- HAS been the history of this 
business that, when demand 
starts to slip, the first price re- 
ductions are always at the expense 
of the dealer in the shape of longer 
used-car allowances. When this 
method failed to attract sufficient 
buyers, then a manufacturer’s price 
reduction was put into effect. 
These reductions were made effec- 
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tive by stripping the car. If this 
method failed to revive the de- 
mand, then actual price reduction 
was put in effect, whether manu- 
facturer’s costs justified such re- 
ductions or not. 

The cost of automobiles is de- 
pendent so much on volume. Manu- 
facturers, whose financial condi- 
tions could afford it, considered 
that reducing prices to stimulate 
volume was a much preferable 
strategy than maintaining the price 
and losing volume. 

Just recently an old-time dealer 
located on the Atlantic Seaboard 
predicted that 25 percent of the 
dealers will fail as soon as the 
industry generally reaches the 
buyer’s market stage. It is this 
conductor’s opinion that dealers, 
who are doing a good job in their 
territory taking care of their cus- 
tomers, do not need to worry 
about the future. Likewise, any 
dealer whose only conception of 
the business is selling a lot of 
new cars, is doomed to failure as 
soon as the pressure is on. 


It perhaps took a war to make 
dealers realize the importance of 
income to derive from servicing 
owners. Owners now spend four 
times as much money in keeping 
their cars running as they do buy- 
ing new cars. The profit on this 
business is largely under the deal- 
er’s control. Dealers have bene- 
fited by the increased number of 
owners. Dealers who satisfy the 
majority of their owners will al- 
ways sell cars in sufficient quan- 
tity to meet their manufacturer's 
requirements and at a profit. 

* * * 


Must Act in Interest 
Of His Community 
WsEn a dealer by his acts and 
his service to the community 
enjoys the maximum goodwill as 
(Continued on Page 6, Col, 3) 


Denver Tax Plea 
Filed in Court 


40 Dealers Protest 
Double U.C. Levy 


DENVER. — Appeals have been 
filed in district court here by 40 
local auto dealers as result of an 
action of the Denver board of 
equalization assertedly upholding 
double taxation of used automo- 
biles. 

Harry King and Emory O’Con- 
nell, attorneys for the Denver Au- 
tomobile Dealers Assn., paid a total 
of $400 in docket fees to seek a 
return of $15,000 from the city. 

The dealers assert that used cars 
traded in on new cars, and on 
which the specific ownership tax 
had been paid by the individual, 
were again taxed by the city as a 
part of the dealer’s stock of trade. 

The dealers appealed the double 
taxation to the manager of revenue, 
who, upon the advice of the city 
attorney, held that the cars were 
taxable. 

The revenue manager’s decision 
was appealed to the board of equal- 
ization, which upheld him. 

King said this is the first time 
the city has imposed this tax on 
dealers. He said also that the deal- 
ers have paid a total of $130,000 in 
taxes. Not all Denver auto dealers 
were represented in the suits. 





1950 Equipment Show 
Set for Atlantic City 


WASHINGTON.—It is planned 
to hold the third NADA equip- 
ment show in Atlantic City the 
week of Feb. 5, 1950, the associa- 
tion announced here. 

Space reservations are being 
accepted now, NADA said. Ex- 
hibitors at the current show are 
given a 30-day priority on space 
selection. 
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INDIANAPOLIS. — A _ resolution 
calling for the extension of time 
payments on new cars to 24 months 
and asking elimination of the $70 
minimum monthly payments re- 
quired on some contracts was 
passed here at the 12th annual 
convention of the Automobile Deal- 
ers Assn. of Indiana. 

The ion also voted to 
continue its safety program. A 








DEALERS STUDY MAN-TO-MAN PACT IN MINNESOTA—Herman W. Miller, 
Minnesota Automobile Dealers Assn., and Norbert Koppy, chairman of Automobile Dealers 
Assn. of St. Paul Safety committee, addressed a meeting of various organizations in St. Pau! 


last week on this agreement between father and son for safe driving. 


report showed that member deal- 
ers have more than $500,000 in- 
vested in some 300 driver-train- 
ing cars in state high schools. 
The association’s board of direc- 
tors reelected all officers for 1949. 
They are: Joseph O’Daniel of 
O’Daniel-Ranes, Inc. (Oldsmobile), 
Evansville, president; William 
Brown of Graham Motor Sales 
(Ford), Bloomington, vice-president 


resident ot 


epresentatives of the 


groups were interested and requests were made for several hundred copies of the pled 


b ed for furth nsideration, according to Glenn B. Atc' 
eft to right: C,H. Zealand, executive secretary, Minnesota safety council; Koppy; Miller; 
jelland, president of St. Paul safety council; Edward Delaney, mayor of St. Paul: 


Left to right: C. H. 
Dr. J. A. 





CHICAGO.—AIll activities of the 
Automotive Trade Assn, Managers’ 
midwinter program will be crowded 
into a single day, next Sunday (Jan. 
23), with the Sir Francis Drake 
hotel in San Francisco as the scene. 


This decision has been made, 
said Edward L, Cleary, secretary- 
treasurer of ATAM, so as not to 
conflict with the NADA conven- 
tion sessions and service equip- 
ment exhibition, opening the fol- 
lowing day. 

Featured on the morning program 
of the ATAM meeting will be a re- 
port by Karl Richards, field repre- 
sentative of the Automobile Manu- 
facturers Assn., on possibilities for 
1949 automobile shows. 

His talk will be followed by a 
membership discussion on the sub- 
ject, with none too favorable re- 
actions forecast toward making 
exhibits of motor cars a sideline to 
other types of shows. 

Sentiment is reportedly rising 
among dealer associations against 
such participation and in favor 
of exhibiting cars only in auto- 
mobile trade and industry-spon- 
sored shows, 

Members participating at the 
morning session will include Paul 
Graves on plans for the midsum- 
mer meeting, and C. W. Coons on 
a survey of state motor vehicle 
commissioners regarding “special 
vehicle identification numbers.” 

H. L. Wieder, first vice-president 
of Universal Underwriters, Kansas 
City, will handle the subject of 
“Group Fire Insurance.” 

Jack Weed, service and truck 
editor of Automotive News, will 
open the afternoon meeting, the 

subject assigned to him being 
“The Detroit Picture.” 

Other trade paper representatives 
on the program will be Neal G. 
Adair, editor of Motor, and Frank 
Tighe, editor of Motor Age. 

Officials of NADA, headed by Ben 
T. Wright, president, will report on 
various phases of that association’s 


Arson Charge Is Made 


In Dealership Fire 

SYRACUSE, N. Y.—A $16,000 fire 
in the Fondo Motor Co. building, 
638 W. Genesee St., Jan. 9 was 
“definitely a case of arson,” accord- 
ing to Fire Marshal John F. Sloan. 

Terming the fire a “spite job,” 
Sloan said an acetylene torch had 
been used to scorch desks and 
chairs and to seal filing cabinets 
by fusing metal drawers. Five new 
automobiles were damaged when 
they were smeared with crankcase 
oil and ignited. A gasoline tank on 
one car exploded, shattering plate 
glass windows. 


ATAM Busy 


Managers to Crowd Their Midwinter Meeting 
Into One Day at San Francisco 





+ to 
heson, general manager of MADA. 


Day Jan. 23 


plans. The speakers, in addition to 
Wright, will be Robert Kneebone, 
Robert Deo, D. C. Barnhart and 
Ray Chamberlain. 

The remainder of the afternoon 
meeting will be given over to 
open forum discussions led by 
ATAM members on association 
activities, new changes in the 
dues structure, compulsory in- 
spections, co-ops, Sunday closing 
legislation, legislation on bonding 
of automobile dealers and “other 
subjects as desired.” 

Walter Mallory will conduct the 
discussion on association activities, 
Bessie Ballentine on compulsory 
inspections and Cleary on Sunday 
closing legislation. Leaders for the 
other subjects are to be assigned 
later this week. 

Earl Burrows, president of the 
organization, who will open the 
meeting, announced the appoint- 
ment of a resolutions committee 
headed by Elias Strong, with Tom 
Braden and Jim Cassell as the 
other members. The committee will 
make its report at the closing ses- 
sion, which will wind up with a 
general discussion period. 


Hammill Is President 


Of Calgary Dealers 


OTTAWA, Ont.—James R. Ham- 
mill has been named president of 
the Calgary Auto Dealers’ Assn. of 
Canada. 

Norman Campbell is named as 
secretary-treasurer. 


On the House . 


history. . . 





Pete Wemhoff 


souri dealer association now 


land association, which has just 


no better. 





(south); Haywood M. Davis of 
Davis Motor Co. (Pontiac), Fort 
Wayne, vice-president (north) ; Wil- 
liam R. Krafft of Monarch Buick 
Co., Indianapolis, secretary-treas- 
urer, and Herman Schaefer, execu- 
tive manager. 

The building of strong local and 
national dealer association bodies 
as a means of combatting the un- 
certain future and possible attacks 
on the nation’s economic structure 
was urged by Ben T. Wright, 
NADA president. 

Wright reminded his listeners 
that as the buyer’s market ap- 
proaches, they will be required 
to spend more time with their 
businesses. He said the unorgan- 
ized dealer or weak association 
will be trapped unless their 
strength is built to top level im- 
mediately. 

In preparation for a new mer- 
chandising era, Wright said dealers 
must improve their relations with 


‘| the public and their employes. They 


must take a far greater part in 


‘lcivic activities at state and city 


levels. 

He was joined in this sentiment 
by J. C. (Larry) Doyle, Ford Motor 
Co. central region sales manager. 

Warning of an approaching buy- 
er’s market which he said “in some 
cases, notably the luxury car and 
truck fields, is here,” Doyle called 
for an inventory of “relations.” 

Doyle listed the “relations” in 
need of overhauling in this order: 

“Public relations, community re- 
lations, employe relations, dealer- 
factory relations and financial re- 
lations.” 

He noted that all but one of them 
—financial relations—concerns hu- 
man beings. 

Doyle called on the dealers to 
“employ more accurate stock con- 
trol, buy judiciously, adopt aggres- 
sive merchandising tactics.” 

He said the wise dealer recog- 
nizes now “that the proper turn- 
over of inventories and the liquid- 
ity of working capital are funda- 
mentals of management that cannot 

(See INDIANA, Page 10, Col. 5) 


Black Heads Up 
Milwaukee Assn.; 
Richards Talks 


MILWAUKEE. —Fred Black 
(Oldsmobile) was elected president 
of Milwaukee County Automobile 
Dealers Assn. at the annual meet- 
ing last week. Other officers are 
Ed Wehe (Studebaker), vice-presi- 
dent; Harry Kaminsky, treasurer, 
and Walter Rank (Dodge), secre- 
tary. 

The association now has 
members, the highest roll in 
history, it was announced, 

Karl M. Richards, manager of 
field services of the Automobile 
Manufacturers Assn., was principal 
speaker at the annual meeting. He 
said the auto industry, since the 
war, has added only a little more 
than one-third of a year’s supply 
to the total number of service miles 
available from the nation’s cars. 


105 
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Sales Chief Tom Keating, in rare form as he introduced the 1949 
Chevrolets to the press the other day, pointed out that costs of the 
new models are above the $50,000,000 mark, contrasted with about 
$15,000,000 prewar. Said backlog on car orders is 
100,000 above a year ago, 80,000 less for trucks. 
Keating is very proud of his new hard-top job 
(Bel-Air) which’ll come along later; pointed out 
that a four-door Aerosedan will be available this 
year along with a two-door. . 
if 1949 output shows 10 percent increase, Chevrolet 
will sell more cars and trucks than ever in its 


. . Emphasized that, 


While Keating did not discuss it, it’s now 
common knowledge that Chevrolet is ready 
with a torque-converter type automatic trans- 
mission at lower price; could be offered now 
but probably won’t until 1950 models. . . . Mis- 
has 1,109 members, largest in his- 
tory, according to Manager Joe Schlecht... . 

Mark R. Chenowith succeeds Vaughn Snively as director of Mary- 


added five new members. . . 


We've always admired the frankness of K-F officials; last week’s 
press conference was no exception. . 


. . SAE’s press relations grow 


—Prte WeEMHOoFF, 
Editor 















AUTOMOTIVE NEWS, JANUARY 17, 1949 


* % The Newspaper of the Industry ‘* *® 





AS HAS BEEN my custom for a 
good many years now, perhaps it 
is not too early to report on con- 
ditions down in this appendix of 
the United States. It is always easy 

to draw a com- 
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5. A return to the precepts of independence and the rewards of applied did by motor car, bus, train and 
energy and ability, which made America and gave more of her citizens| plane. Packed to capacity, they 
more of the better things of life than anywhere else in the world. disgorged their shivering loads 
of men, women and children, eager 
for sunshine. They came laden with 


Not Shocking, but... the coln of the realm whic I Fe 


ceived like manna from heaven 
N HIS “State of the Union” message to Congress, Presi- 


fall weather in the Eastern and 
Central states, Florida got off to a 
slow start. You cannot get people 
headed for the tropics when they 
are attending the November foot- 
ball games in their shirt sleeves. 


SO WHEN WE arrived down 
here at Christmas time, most of 
the natives were singing the blues. 
This was to be an off season. There 
were not enough inquiries for hotel 
and apartment reservations. The 
holiday shopping rush had not ap- 
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down here where it is needed most. 
A GOOD FRIEND of mine who 


dent Truman proposed many changes in the nation’s| retired from the grind of the then: 
economic setup. But, use his campaign declarations had|{i\-a° in wiorlda fee many years 






covered most of the proposals, his mé@éssage did not shock 
American business as expected. 

Nevertheless, we feel that several of Truman’s proposals 
call for diligent study by the auto industry, manufacturers 
and dealers alike. 

these, of course, is the plea for an addi- 
tional on 94,000,800, 000 in corporation taxes and levies on 
the higher income brackets. 

How much more can American business shell out to main- 
tain a mushrooming government, without seriously affect- 
ing its future operations, its employment rolls, its prices; in 
fact, the nation’s entire economy? On top of these tax de- 


mands, the President called 
The Little Guy for emasculation of the Taft- 
m has made much 


Hartley Act. 

a ee eee ee Such an unbridling of la- 
Oo i id- 
the awful things Big Business is wt , anne with fur +3 nee 

supposed to be doing all the time § of business roug 
to squeeze out Little Business. heavier taxation, could well 
The Administration has there- prove disastrous to the na- 

ee Ree ped racbbel om uP tion’s economic well-being. 
the Little Guy, through trust- Other proposals followed 
coming, edicts and government pretty much those of Tru- 
= man’s predecessor, the late 
President Roosevelt; such as 
broader social security cover- 
age, and new assistance to 
health, housing, education, 
the aged, unemployed and ill. 
Farm price supports, recipro- 
cal trade agreements, and 
power to control prices were 


now, once said to me: “George 
this Florida is just a bad habit, 
but once you get sand in your 
shoes it’s mighty hard to cure 
without a major operation. Every 
thing in Florida that is worth a 
darn is yours for the asking—ab- 
solutely free. The sun, the moon, 
the balmy breezes all glow or blow 
the same on the plutocrat who ar- 
rives by private plane or the hobo 
who rides the rods to get here. 
Yes, sir, everything worthwhile 
Florida has to offer is free, but as 
you start paying for the man-made 
things you think will increase your 
pleasure down here, the values you 
receive run inversely. The low 
point being when you find yourself 
in the wee hours of the morning, 
in a smoke-filled night club, buying 
watered whiskey at a buck and 
a quarter per copy.” 
a = 


AT THIS MEETING, the panicky 
feeling down here is confined only 
to the hotel owners who are trying 
to maintain the fifty-dollar-per-day 
rates which were set up by the 
promoters in their rosy prospectus. 
The crowd that came for the Hia- 
leah and Tropical race meets and 
occupied these fabulous penthouses 
in 1946 seems to have disappeared. 
The tracks are reporting betting 
down 20 to 30 percent. Tropical 
even reports a loss for its early 
season. The bar and cafe business 
is off, but isn’t it all over the coun- 
try? One top night club has a flat 
admission charge with published 
scale of prices on ringside tables. 













, if you so request. A 






Sign of Times? 

You like to keep abreast of the 
times. Here’s the best indication 
that I have seen that we are no 
longer in a seller’s market. 

(Dealer A) has blanketed the en- 
tire city (Cincinnati - Covington- 
Newport) with these cards written 
in long hand. 

(The cards offer immediate de- 
livery of any model of a low- 
priced car.) 

When in Detroit at a factory 
meeting, it was rank heresy for 
anyone to speak out loud and say 
that business had changed. There 
was a lot of kidding on the article 
by one of the writers in the dailies 
using the phrase “sub-seasonal” to 
describe the used-car business, but 
that, of course, did not affect us 
in the new car field. 

You fellows are doing a fine 
editorial job. Congratulations, and 
best wishes for the new year.— 
CINCINNATI DEALER. 
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I have been a retail salesman in 
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Yet, shockingly, one of the 













the Little Guy in the Street, who 
is prevented from buying an auto- 








mobile because he doesn’t have also sought. But the solid, substantial influx of this community for 30 years, and 
the where-with-all. : ; _ | AuToMotive News has been my Bible 
ata ° From Washington sources, | folks, most of them past the mid for the last 20 years. That should 


century mark who come down each 
year from Maine, Ohio, Iowa, and 
all the states adjoining are arriv- 
ing daily. They are filling the me- 
dium-priced hotels, apartments and 
motor courts to capacity. Their 
dollars and dimes spent in the 
A&P’s, the fruit stands and the fill- 
ing stations add up to more real 
dollars for Florida than all 






it does not appear that the 
President will get all, or 
even most, of his wishes. 
From past experience, just 
because a President makes 
a request, it does not nec- 
essarily follow that Con- 


speak for itself of what I think of 
your paper.—Dan Meyers, Central 
Motors (Dodge-Plymouth), Hagers- 
town, Md. 


* 
Sales Record 
Since many dealers were smart 
enough to push accessories as 
Christmas gifts, I wonder how 


It’s true that the medium and 
high-priced models of the Big 
Three are also feeling the pinch 
from Regulation W. But the low- 
est-priced lines of these com- 
panies are able to carry some of 
the burdens, if necessary, and 
therefore the Big Three could 
stave en financial difficulties for 
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a 7: one. gress will grant it. “grands” played on the horse and|their sales record would compare 

But the status of the Inde- That’s one of the marvel- dog tracks. So much more that/| with department store sales as 

companies is not so 4 these states in tue sun country,|compiled by the Federal Reserve 

in this regard. They ous checks in our system of including Arizona, New Mexico and| Board for the four weeks ended 

a of Regula- checks and balances. But it en California, will have no ats ee -apon with the same 
now. cause for complaint when this sea- | per 1947. 

Does Washington really like the does not mean that we should son is over. Just you wait and| FRB says that sales for the na- 

Little Guy? sit back and let George do it. ! see—G.MS. tion as a whole were 4 percent 
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Editor, Automotive News, Detroit 26, Mich. 





























































No attention is 








above the corresponding period in 
1947. Sales in all the reserve dis- 
tricts gained as follows: Boston, 5 
percent; New York, 3; Philadel- 
phia, 7; Richmond, 5; Atlanta, 3; 
Cleveland, 5; Chicago, 5; St. Louis, 
3; Minneapolis, 1; Kansas City, 1; 
Dallas, 3, and San Francisco, 2.— 
Sates Minpep, San Francisco. 


* ~ * 


More on Motorette 


I noted in your Letter Box for 
Dec. 20 a question as to where Mo- 
torette parts may be obtained. 

Motorette Corp., of course, is out 
of business after bankruptcy pro- 
ceedings and the physical assets 
were obtained by a Buffalo manu- 
facturer interested in acquiring a 
lease to the Motorette property. 

We happen to know that at the 
present time Col. J. B. McCalley, 
president of Bristol Metals Corp., 
Bristol, Tenn., is negotiating for the 
Motorette rights and assets. 

It is suggested that he be con- 
tacted in connection with any parts 
requirements.—R. C. Gross, Keller 
Motors Corp., Huntsville, Ala. 


Coming Events 


JANUARY 

dan. 17-19—Edgewater Park, Miss. (Kdge- 
water Gulf hotel). Annual convention, 
Truck-Trailer Manufacturers Assn. 

Jan. 22-Feb. 2—Brussels, Belgium, Inter- 
national Motor Exhibition. 

Jan, 24-27 — San Francisco (Civic audi- 
torlum). Annual Convention and Equip- 
ment Show of NADA, 

FEBRUARY 

Feb. 18—Omaha (Fontenelle hotel). An- 

uns me eee Selene New Car Dealers 





whites 23—Baltimore (Sheraton-Belvedere ho- 
tel). Annual meeting, Automobile Trade 
Assn. of Maryland. 
MARCH 
March 17-27—Geneva, Switzerland. Inter- 
national Automobile Salon, 
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THE NEW FUTURAMICS | 





White sidewall tires optional at 
/ extra cost. Hydra-Matic Drive 
; standard equipment on Series ‘98," 

optional at extra cost on “76.” 





OLDSMOBILE BOCKET™ They’re here! They’re new! They’re both Futuramic! Two sparkling new Oldsmobiles rolling forward 


into *49. Upper left, the Futuramic “76” with a new, lower, wider Body by Fisher, panoramic vision, 


plus a remarkable new “Big Six” Engine. And out in front, a newly styled Futuramic “98” . . . with 





that revolutionary new “Rocket” Engine you’ve heard so much about. It’s a completely new, high- 


octane, valve-in-head eight that actually gives you more power on less gasoline. 





Never before has Oldsmobile had such a great sales story to tell—never have Oldsmobile dealers 
had so much car to sell! The revolutionary high-compression “Rocket” Engine, combined with 
Futuramic styling and Hydra-Matic Drive, form an unbeatable combination. That’s why Oldsmobile 


dealers everywhere are getting set for an outstanding Oldsmobile year—an all-Futuramic year in ’49! 





wit 
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By Mac Gordon 
Associate Editor 

Seeking to improve the caliber 
of its management team, Ford last 
week launched a supervisory de- 
velopment program open to all 
qualifying hourly-rated and salar- 
ied employes. 

Not only will the program make 
promotions available to topnotch 
white collar and rank - and - file 
workers, Ford said, but also it will 
furnish additional training to pres- 
ent members of management. 
Details were disclosed in a joint 


Dayton Unveils 


Cold Rubber Tire 


Compound in Tread 
Of Passenger Casings 


DAYTON, O.—What the Dayton 
Rubber Co. calls the first nation- 
wide announcement to the motor- 
ing public of the availability of cold 
rubber in tires was made in the 
Jan. 15 issue of The Saturday Eve- 
ning Post. 

The two-color double page ad is 
headlined “Cold Rubber—now in 
all passenger tires by Dayton.” 

The first page of the ad repro- 
duces a portion of an article on cold 
rubber which appeared in the Read- 
er’s Digest. 

The article, entitled “The World’s 
Best Tires Are Here,” starts off, “If 
luck is with you, next time you buy 
a tire you'll get more than you ex- 
pected for your money. This year 
something like three out of 100 pur- 
chasers will receive a ‘surprise- 
package’ tire.” 

The Dayton announcement asks 
“So why ‘trust to luck’... we re- 
peat that now all passenger tires 
by Dayton have cold rubber ex- 
pertly compounded in the wearing 
part of the tread.” 

Copy on the second page is given 
over to an explanation of the ad- 
vantages of cold rubber—particu- 
larly its increased wearing ability. 


Williams, Ball 
Plan to Attend 
NADA Parley 


DETROIT.—Walker A. Williams, 
Ford general sales manager, and 
J. D. Ball, manager of the truck 
and fleet sales department, plan 
to attend the NADA convention in 
San Francisco next week. 

Ford sales officials will hold sep- 
arate meetings with Ford dealers 
of the San Francisco and Los An- 
geles metropolitan areas following 
the convention. 

William L. Hughson of San Fran- 
cisco, oldest Ford dealer in the 
U. S., will be honorary chairman 
of the convention. 


Crowley Will Attend 


NADA Convention 

DETROIT.—A. H. Crowley, assist- 
ant general sales manager of Lin- 
coin-Mercury, will attend the NADA 
convention in San Francisco next 
week, the company announced. 

Ben T. Wright (Lincoln-Mercury), 
Evanston, Ill., is the retiring presi- 
dent of NADA. 


Management Training 


Ford Begins New Program Aimed to Develop 
Topflight Foremen and Supervisors 
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announcement by two Ford vice- 
presidents--John S. Bugas of in- 
dustrial relations and Del S. Har- 
der of manufacturing. 


The U. S. Supreme court also 
provided a news development of 
interest to automotive manage- 
ment. The court refused to re- 
view a lower court ruling up- 
holding constitutionality of the 
Taft-Hartley law’s ban of fore- 
men’s unionization. 


The training program for pres- 
ent Ford supervisors, the company 
said, is aimed ‘at improving job 
performance and at keeping super- 
visors informed of new Ford poli- 
cies and procedures. 


Bugas and Harder said the “most 
promising” hourly-rated and salar- 
ied workers will be sought for 
promotions to supervisory positions. 


The following opportunities are 
provided by the new program, the 
company said: 

“It is representative of the whole 
future policy of the Ford Motor 
Co. with respect to the selection of 
supervision. 


“It is the only way in which 
anyone can become a foreman or 
supervisor in the future. 

“It is from the ranks of the 
supervisors that the future execu- 
tives of the company will be se- 
lected. 


“It is designed to be of value to 
every member of management and 
training will be in the specific 
duties of management. 


“It will assist the foreman or 
supervisor who is laid off due 
to a reduction in force in that 
he will be considered for any 
vacancy in supervisory ranks be- 
fore any new supervisor is se- 
lected for the vacancy. 

“It means that every man’s prog- 
ress in management development 
will depend upon his own initiative 
and ability—upon what he knows 
and not whom he knows.” 


Smith President 
At Globe Hoist 


PHILADELPHIA. — Harry D. 
Smith, formerly vice-president and 
director of sales, has been named 

president of 

Globe Hoist Co., 

lift manufacturer. 

This was an- 

nounced by F. W. 
_ Swanson, who si- 

multaneously an- 
nounced his re- 
tirement from the 
presidency of the 
firm to continue 
as chairman of 
the board. 

Marry D. Gaith Fred W. Swan- 
son jr. was named vice-president 
and chairman of an executive com- 
mittee consisting of Smith, F. L. 
Bredimus, newly elected executive 
vice-president, C. W. Brayton, vice- 
president in charge of Philadelphia 
manufacturing, and S. R. Eller, sec- 
retary-treasurer. In announcing his 
retirement from the executive man- 
agement of the hoist concern, 
Swanson sr. stated he would con- 
tinue to serve in a planning and 
counsellor capacity for the organ- 
ization he founded and managed for 
more than 20 years. 





TURNTABLE INVENTED BY DEALER—Residents of Manchester, Conn., associate Chet Brunner 


with merchandising showmanship. 


inexpensive, porta 
other 


up full-scale production of the turntable. 
crowded the mark. This 
car was supported 
ports on each side. 


yea 
by four individual metal shoes. The new mod 
Brunner, inc., is at 358 E. Center St., Manchest 


This Packard dealer turned his hand to the building of an 
e, auto-turntable for his showroom. Soon after Brunner had completed it, 
dealers were asking him about this knock-down, run-anywhere type of turntable. 


He set 
That was three years ago. Last year unit sales 
r he starts with another | vement. Previously, the 
has full length sup- 
er. 
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DEALERS SEE CHRYSLER PARTS SETUP—R. F. Dittmer, of New York, regional parts man- 


eager, Chrysler Motor Parts Corp., 
tributing center at Newark, Del. Others 
resident of Trew Motor Co. (Dodge), 

hr, vice-president, Chrysier Motor Pa 
(Dodge), Baltimore. 


in 
Washi 
rts Corp., and A. C. Susemihi of Jarman Motor 









points to an exhibit in the new Chrysler Corp. parts dis- 
the photo, le 
ngton; Don Nelson of Trew Motor Co.; a 


ft to right, are: Joe Trew (left). 


Dealers tell me... 


(Continued from Page 3) 


a purveyor of satisfactory miles of 
transportation, then more people 
come to him first when they want 
a new or used car. He can be more 
selective of his deals. More people 
will accept his used-car allowance 
without question. He gets volume 
at a profit simply because he has 
thoroughly established himself in 
the hearts and minds of automo- 
bile owners in his community. 
The automobile business has now 
become of age. There are more 
opportunities in it than ever be- 


MacKay Heads 
K-F Purchasing 


WILLOW RUN.—Appointment of 
L. S. MacKay as director of pur- 
chases for Kaiser-Frazer Corp. was 
announced last 
week by Edgar F. 
Kaiser, vice-presi- 
dent and general 
manager. Mac- 


February, 1946, 
succeeds Fred 
Lord. 

He moves up 
from his former 
position as assist- 

L. S. MacKay ant director of 
purchases which he held since Sep- 
tember, 1947. Prior to that appoint- 
ment he was purchasing agent in 
charge of production buying for 
K-F. MacKay came to K-F after 
14 years as a purchasing executive 
with Blaw Knox Co. of Pittsburgh. 


Obituaries 


John A. Howe 
COLUMBUS, O.—John Anderson Howe, 
former owner of the Howe Motor Co., died 
Jan. 11 in White Cross hospital. He is sur- 
vived by his wife, two sons and a daughter. 
> 


L. G. Heston 
OMAHA, Neb.— L. G. Heston, 80, one of 
Iowa’s pioneer auto dealers died here Dec. 
25. Burial was in Mechanicsville, Ia. 
* * * 


Harvey H. Bents 

KENOSHA, Wis.—Funeral services were 
held Jan, 4 for Harvey H. Bents, 55, gen- 
eral foreman of the Nash Motors final tune- 
up and repair department here. Bents, who 
died New Year’s eve at his home in Mil- 
waukee, had worked for Nash and its prede- 
cessor, Thomas B. Jeffery Co., since 1910, 
and was one of the company’s oldest em- 
ployes, from the standpoint of service. 

+ a + 


George M. Delker 
OWENSBORO, Ky.—George M. Delker, 
retired auto dealer, died here Jan. 1. He 
was in the automobile business in Roches- 
ter, N. Y., until five years ago. 
* * + 








Bryant T. Morganstern 

BUFFALO.—Bryant T. Morganstern, 52, 
rated as one of the top Chevrolet salesmen 
in the country for 10 years, died of a heart 
attack at his home Jan. 4. For 25 years 
before World War II, he was a salesman 
with Don Allen City Chevrolet, Inc. In 
1941 he sold a cara day. He was a mem- 
ber of the Chevrolet Hundred Car club, 

+. * + 


Arthur J. Watkins 
AUSTIN, Minn.—Arthur J, Watkins, 54, 
operator of Watkins Motor Sales Co., died 
here recently. 
+ > ° 
Joseph L. Eagle 
MEMPHIS.—Joseph L. Eagle, 52, South- 
eastern regional manager for Fruehauf 
Trailer Co., died here Dec. 31. Mr. Eagle 
started with Fruehauf as division manager 
in New Orleans and in January, 1948, was 
promoted to Southeastern regional manager. 


Fred Perkins 


65, 
here. He entered the automotive 
business in 1909 and retired in 1942, 





fore. Many dealers must change 


attitudes to meet the modern con- 
ditions. We must fully accept re- 
sponsibility as a dealer in the 
community by attempting to pro- 
vide the most satisfactory service 
for those who use our cars. 


The contribution that the use 
of the automobile has made to 
the citizens of our nation has 
been largely due to dealer effort. 
Many failed during the develop- 
ment period. Even they helped 
our industry to become of such 
tremendous importance to Ameri- 
can economy. Few individuals, 


can all be proud of the field in 
which we earn our livelihood. 

More than nine million wage 
earners are dependent upon the 
automobile for a living. The people 
who bought the cars and trucks 
you sold support 240,000 filling sta- 
tions. There are 38,000 trucking 
firms, 24,000 taxi companies, 15,000 
auto wrecking firms, 3,000 automo- 
bile finance and insurance com- 
panies, and a multitude of other 
allied industries. Two hundred 
thousand men are required to work 
on state and federal roads. Cars 
consume 20 billion gallons of gaso- 
line each year. Car and truck own- 
ers pay two and one-half billion 
dollars annually in taxes. The parts 
and accessory business, alone, rep- 
resented two and one-half billion 
dollars last year. 

Serving the people of your com- 
munity is the keynote for perma- 
nence and profit in this field. This 
is the year. The issues are clear 
cut. I bring up the past only as a 
guidepost to the future. I thor- 
oughly agree with St. Paul, who 
said, “By forgetting those things 
which are behind and reaching for- 
ward for those things which are 
before, I press forward.” 


Maniacs to Hear 


Plastic Surgeon 


DETROIT.—Dr. Claire L. Straith, 
Detroit plastic surgeon, is sched- 
uled to address the first regional 
conference of the Auto Maniacs of 
America at the Barlum hotel 
Jan. 29. 

Dr. Straith will discuss “Facial 
Injuries as Related to Automotive 
Body Construction.” 
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NADA Program i 
Is Enlarged. 


Talk by Admiral Listed; 
Frisco Awaits Dealers 


WASHINGTON. — Addition of 
Rear Adm. Lynde D. McCormick, 
commandant, 12th Naval Reserve 
district, to the group of speakers 
previously scheduled for major ad- 
dresses completes the program for 
next week’s NADA convention.. 

The convention and the NADA 
equipment exhibition will open in 
San Francisco Monday (Jan. 24). 
Special trains carrying dealers from 
all sections of the U.S. will be con- 
verging on the colorful coast town 
as convention time nears. 

Gov. Earl Warren of California, 
Gov.-elect Douglas McKay of Ore- 
gon and Henry J. Kaiser, board 
chairman of Kaiser-Frazer Corp., 
will speak Jan. 25, 

Addresses by Franklin M. Kreml, 
director of the Northwestern uni- 
versity traffic institute, and Dr. 
Kenneth McFarland of Topeko, 
Kans., and the annual message by 
President Ben T. Wright will be 
features of the Wednesday after- 
noon program. 

Rep. Clifford Davis of Memphis, 
Verne Orr of Pasadena, Calif., and 
Rear Adm, McCormick will share 
the spotlight at Thursday’s general 
session, 

Another speaker will be NADA’s 
managing director, Robert W. Knee- 
bone. Since Kneebone took office 
here last September, he has been a 
featured speaker at several state 
association conventions but the San 
Francisco event will afford many 
dealers their first opportunity of 
meeting him. 

The signing of entertainment 
stars and feature acts of stage, 
screen and radio was also an- 
nounced. With Dennis Day, radio 
comedian and singer, as master of 
ceremonies, the family party on 
Wednesday night, Jan. 26, will fea- 
ture a number of talent and novelty 
acts. 

These include a corps of 22 from 
the San Francisco ballet, John Moli- 
nari, a Chinese episode including 
Sammy Tong and his dancing girls, 
a group of 12 feature Chinese acts, 
Musical Director Lyle Bardo, Jack 
Petty’s orchestra and other features. 

Because advance registrations 
show a record number of ladies will 
attend, an elaborate fashion show 
has been arranged. Hedda Hopper, 
Hollywood commentator and col- 
umnist, will be mistress of cere- 
monies and Caroline Leonetti, 
glamor and charm specialist, will 
direct the fashion event. 


Memphis Dealer 
Wins Resale Case 


MEMPHIS. — Klyce Motors 
(Studebaker) won a judgment here 
for $358.78 against a new-car pur- 
chaser because the customer vio- 
lated a repurchase contract by re- 
selling the car in less than six 
months. 

The suit is believed to be the first 
such judgment in this state on a 
dealer’s attempt to enforce a con- 
ditional option to repurchase clause 
in a new-car sales contract, 

H. Arnold Klyce, partner with his 
brother, Walter, in the business, 
said that he would turn over the 
damages awarded him to the Mem- 
phis Community fund. 


Scott Appointed 
James L. Scott has been appointed 
sales manager of Leesburg (Fla.) 
Lincoln-Mercury Co., general man- 
ager Lee Herlong announced. 








SRS ks me 


DEALER'S 


ON DISPLAY IN 6,100 SPOTS—To announce the new Oldsmobile Futuramic line for 1949 


and the new high-compression Rocket engine, this four-color outdoor 
placed on more than 6,100 boards in 81! cities throughout the nation. 
ear to publicize the 1949 
e@ major cities of the nation at selected points will be also used 


will be made during the 
letin boards located in 
in the 1949 outdoor campaign. 


ster will soon be 
ree more postings 


Futuramic line. Additional painted bui- 
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Shown above—Interior, Hudson Commodore Custom Club Coupe, 
typical of the lururious interiors in all New Hudsons. 


AUTOMATIC GEAR SHIFTING in forward speeds is provided by 
Hudson's Drive-Master transmission—by far the easiest of all 
ways to drive. You can accelerate as long and as fast as you like 
in pick-up gear, then lift your toe momentarily, and you're in 
high. The shift into high comes only when you are ready! Button 
control on the instrument panel provides instant change to 
conventional driving if ever desired. Drive-Master transmission 
is optional on all New Hudsons at small extra cost. 
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HUDSON FLOORS are re- 
cessed down within the 
frame (shown above), seats 
are lowered, so you get 
more than ample head room 
in this car with the new, — 
lower center of gravity. | 





Lindos Sa ana a cc a eae 
YOU RIDE DOWN within a base frame (shown above), and rear 
seats are positioned ahead of the rear wheels so that full body 
width becomes available for wonderfully roomy seats—four 
inches wider than the car is high. Box-section steel girders en- 
circle and protect the passenger compartment. 
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Hudson’s exclusive “step-down” design provides sen- 
sational advances in riding qualities, roadability, 
safety and performance—as well as in beauty. 


ERE, in truth, is the “stuff that dreams are made 
H on.” Yes, men the world around have long sought 
the low-built dream car, for they’ve always known that 
the lower an automobile can be built, the better it will 
ride, the easier it will handle and the safer it will be. 


But when designers have tried to build that ideal car 
without lowering interior floors, they've had to keep 
top lines high to preserve inside head room, or reduce 
inside room to get top lines down—an unhappy com- 
promise either way. 

And wherever designers have compromised, their 
dreams have gone glimmering, for no car has really 
achieved the much-wanted, truly low silhouette. 


No car, that is, until Hudson! 
That’s because the New Hudson is the first motor car 
with a truly low silhouette—the result of a recessed 
floor that you step down onto. 
With this “step-down” zone in an exclusive Monobilt 


body-and-frame*, Hudson builds the lowest car on the 
highway—just five feet from ground to top—yet this 


The only car you step 


*Trade-mark and patents pending. 

**The many advantages in Hudson's new 
“step-down” om principle are fully 
conlsinal and illustrated in a booklet 
available at the nearest Hudson dealer’ s. 


"“ Hudson 


SEAR 
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automobile has more head room than in any mass- 
produced car built today! 


Motorists quickly find that this low-built Hudson has 
a smooth, hug-the-road way of going over all kinds of 
surfaces, especially on curves, which gives them a world 
of assurance and a feeling of safety beyond anything 
they’ve known before! This is largely due to the fact 
that Hudson has the lowest center of gravity in any 
American stock car! 


They find, too, that this same new, lower center of 
gravity and magnificent streamlining gives Hudson’s 
masterful power plant full opportunity to perform with 
all its eager, flashing brilliance. 


And once motorists experience the ease with which this 
car is controlled and the silence in which it glides along, 
once they see how authentic is Hudson’s beauty—how 
naturally its free-flowing lines develop from the “step- 
down” principle, they are strongly inclined to agree 
that this car is so far ahead it is a protected investment 
in motor car value!** 


The Hudson dealer franchise matches these great 
product advantages. Both are carefully planned for 
continually growing volume and profits. Hudson Motor 
Car Company, Detroit 14. 


——|down into 





Eight body styles in Super Series and Commodore Custom Series. Your choice, 121 h.p. all-new Super-Siz or 128 h.p. masterful Super-Eight 
engine. Super-Cushion tires, Ten rich body colors. Two special colors or five two-tone combinations—while sidewall tires—at extra coat. 
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Dealers Differ on Auto Outlook 


By Bob Gordon 
Staff Writer 


DETROIT.—New-car dealers here 
run the gamut from optimism to 
pessimism regarding the outlook 
for 1949, but all of those polled by 
AUTOMOTIVE News seem to be agreed 
on these points: There will be a 
buyer's market. Premiums are 
gone. Regulation W has got to go. 

All but one of the dealers sur- 
veyed expect business to be “good” 
in ’49. At the same time, most of 
them warned that it will be neces- 
sary to get out and sell in order 
to make this prophecy stand up. 

The dissenter, who handles one 
of the Big Three makes, had some 
plausible, convincing reasons for 
his contention that “the honey- 
moon is over, and dealers will 
have to sell for all they’re worth 
in order to keep their profit drop 
away from the critical point.” 

He had no doubt that there would 
be a profit drop. He foresaw about 
90 days more of easy selling when 
spring weather arrives and, after 
that, a return to the conditions that 
existed in the two or three years 
before the war. 

This dealer, no small operator, 
expects to make about $100 less on 
each new car he sells than he did 
in ’48. On used cars he hopes— 
and he emphasized the word—to 
break even. 

He figures there will be more 


Small Business 
To Air Problems 


In Washington 


CHICAGO. — Business problems, 
restrictions and recommendations 
for their legislative remedies will be 
presented directly to members of 
Congress on “Small Business Day” 
in Washington, Feb. 16, it is an- 
nounced by DeWitt Emery, presi- 
dent of the National Small Business 
Men’s Assn. More than 500 mem- 
bers, representing every section of 
the country, will attend the meeting. 





A declaration of recommenda-|_ 


tions, devoted mainly to taxation, 
labor and governmental controls and 
regulations, is being drafted for 
presentation. Appointments have 
been made for the small business 
men who go to Washington to meet 
senators and representatives from 
their respective states for discus- 
sions in the latter’s offices. 

“When the association was found- 
ed 11 years ago as a non-partisan, 
non-profit organization,” Emery said 
in announcing plans for the Wash- 
ington meeting, “it was dedicated 
to the purposes of giving the small 
business man a voice in national 
affairs and of preserving free enter- 
prise. Achievement of this purpose 
is most vital at this time and we 
can best carry it out by taking our 
problems right down to Washing- 
ton.” 

After appointments with senators 
and representatives, the small busi- 
ness men will sit down in a closed 
panel session with chairmen of sev- 
eral important congressional com- 
mittees, 

The president of the Senate and 
the speaker of the House have been 
invited to speak at a dinner which 
will conclude the meeting. Emery 
also will speak. More than 200 leg- 
islators are expected to attend the 
dinner. 






















tradeins by new-car buyers and 
they will have to be given more 
liberal allowances for their trade- 
ins. The resale of the tradein will 
be down proportionately, so that 
the dealer’s profit will probably be 
confined to the new-car sale. 


Another operator had quite a 
different story regarding order 
lists. On the two makes he sells, 
he finds it necessary to make 
three or four calls to sell the 
lower-priced car and about a 
dozen calls to sell one of the 
higher-priced models. 

Although expecting a buyer's 
market, he thinks a big profit will 
be possible in '49 for the dealer 
who will get out and work for it. 

For his own operation, he is in- 
creasing his sales force, giving them 
special training, and he is going 
into the retail used-car business. 
By this time next year, he be- 
lieves, a buyer will be able to walk 
into any auto salesroom and buy 
any car he likes, just as he wants 
it, “and the dealer will be happy 
to see him come in.” 

Only one dealer of those sur- 
veyed was unwilling to hazard a 
guess about the future and said 
as far as he was concerned, he was 
not getting enough cars to sell. 

Regarding premiums paid for 
cars, he said he thought “the 
factory has taken the premium 
out of cars.” His only change 
will be the addition of a used- 
car salesman unless changing 
conditions warrant further devia- 
tions from his present operating 


procedure. 

He also said that he didn’t think 
there was a buyer’s market in his 
line although such a condition may 
exist for “higher-priced” cars. 

Another dealer said the first two 
months of ’49 would be difficult 
but that business should pick up 
and remain “very good” after that. 

Regulation W has had an ex- 
tremely bad effect, he said. He 
hopes the credit restrictions will 
be lifted before the “deflationary 
ball starts rolling at express train 
speed.” 

He also expects a further tilt in 


Title Faker 


Missouri Police Nab Thief 


Who Sold 11 Cars 


ST. LOUIS.—The use of faked 
automobile titles to cover up the 
sales of stolen automobiles has been 
uncovered here by the Missouri 
state highway patrol with the arrest 
of William W. Marion, 30, of Bridge- 
ton, 

Marion would spot a machine he 
wanted to steal, obtain the motor 
number and other descriptive mat- 
ter from a license issue directory, 
after which he would make a coun- 
terfeit title, police said. Then, while 
the automobile was unattended, he 
would make a wax impression of 
the ignition key. 

The next step was to steal the car 
and drive it to an outstate city, 
where he would present the coun- 
terfeit credentials and sell the car. 

Troopers charge that Marion stole 
at least 11 late model automobiles 
worth approximately $20,000 in St. 
Louis during the past four months. 
He was arrested through a license 
plate on his own car, taken by a 
filling station operator near Rolla, 
Mo., who bought a second car from 
him, 


lay sales 


STUDY DEALER INSURANCE PROGRAM—These 54 executives and sales representatives of 
the Midwestern 


division of Universal Underwriters of Kansas City attended a 
28-30. This meeting was a part of the expansion pro- 


program at Sngetslor eee Mo., Jan. 28- 
gram sed fhe deal with the 
addressed he" group were | were 


president; A 


insurance 
H. L. We first vice-president; J. 
urmond, secretary, and H. Vander Dussen, vice-president. 


oblems of auto dealers. Principals who 
E. Challinor, executive vice- 


the price of new cars, This in- 
crease, plus the inability of the 
average man to make the $70-a- 
month payments demanded by 
Regulation W, indicates a definite 
return to “real selling.” 

To offset these factors, this dealer 
is seeking “prewar-type” salesmen. 
He says they are in great demand 
and in even greater scarcity. If he 
can recruit such a high caliber sales 
force, he believes his profit will be 
high but only about half as high 
as his 1948 gross. 

At the other end of the opinion 
scale was a dealer who believes 
that 1949’s business will be “about 
the same as °48 with the possible 
exception of heavy trucks.” 

Although expecting continued 
good business for the next 18 
months, this dealer said that he 
didn’t think there would be a pre- 
mium on any used car after this 
spring. 

He said his order list contained 
very little “water.” He gets an 
occasional complaint about model 
or color but very few people pass 
up the chance to buy when called. 

He retails about 85 percent of his 
used cars and expects to continue 
doing so although prices will be 
lower this year than they were in 
’48, He does not contemplate any 
change in his method of operation 
with the possible exception of add- 
ing one or two new salesmen. 


He expects a buyer’s market in 
cars costing more than $2,500, It 
will also be necessary to sell ac- 
cessories and he thinks he'll be 
forced to handle more used cars. 

He does not plan to retail used 
cars unless the market forces him 
to make such a move. He does 
think the prices of used cars will 
“level off” and that there will be 
standardization of prices on old 
iron such as existed before the war. 

Two other dealers expect a 
pick-up in the price of used cars 
when spring weather appears, but 
both of them agreed that premi- 
ums are out, After this tempo- 
rary respite, they think the price 
of used cars will drop to “sane 
levels.” 

Both of these dealers expect busi- 
ness to remain good although it 
may be necessary to do a selling 
job to make it so, they conceded. 

One of them also handles trucks 
and he said the buyer’s market was 
here on all except the lightest 
model commercial vehicles, He ex- 
pects the market to catch up even 
on light trucks by the middle of 
1949. 

The other dealer advanced the 
opinion that organized labor’s wage 
drives in ’49 will “make it possible 
for people to have enough money 
to buy cars.” He apparently held 
the rather unique opinion that wage 
increases would not be accom- 
panied by an increase in car prices. 

Both dealers plan to increase 
their sales forces principally be- 
cause they are expecting more 
used-car business. 


Goodyear Reclaims 


Sumatra Farm 


AKRON.—Repossession of Good- 
year’s Dolok Merangir estate rub- 
ber plantation on the island of 
Sumatra is announced by P. W. 
Litchfield, company chairman. 

The 20,000-acre rubber plantation 
was captured by the Japanese 
early in 1942, at which time 15,700 
acres were producing approximate- 
ly 8,000,000 pounds of dry natural 
rubber annually. The Netherlands 
government custodian, in charge of 
the plantation since the Dutch re- 
occupied the area in mid-1947, 
turned it back to Richard C. Ar- 
nold, Goodyear’s resident director, 
who has been in the Sumatra- 
Singapore area since May, 1946. 


Hicks Acquires Interest 


In Florida Pontiac Deal 


W. H. (Shorty) Hicks announced 
that he has purchased the interest 
of the late Albert D. Phillips in 
Bartow Motors, Inc. (Pontiac), 
Bartow, Fa. 

Hicks, who has been in the auto- 
mobile business since 1922, has been 
in the Bartow area as a seller of 
used cars since 1927. 








It's New Model Time 





WON'T BE LONG NOW—Tyi 4 in with the January showing of the 1949 Chevrolet, Sloate 


Chevrolet Co. of Hartford, 
1902 model electric vehicle. 





GETTING READY FOR '49 PONTIAC DEBUT—Members of three teams from Pontiac’ oe. 


tral sales organization receive final instructions from General Sales Manager L. W. 


has featured this window displa 
fee’ Chevrolet will be placed in window Jan. 22 


of mannequins and a 


ar 


before taking to the road to present the new 1949 models to dealers in 24 major cities 


throughout the country. 
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By Kenneth Mulholland 
Staff Correspondent 

BUTTE, Mont.—Crystal ball grop- 
ings of Copper Camp’s dealers re- 
garding 1949 forecast optimism and 
required, on-the-ball (not the crys- 
tal ball) effort. 

Thirteen answers to: “What do 
dealers think of prospects for the 
coming year?” fell into 10 “Good,” 
three “Fair” ratings. 

“Prospects for 49 were covered 

in these general statements: 

“Standard lines will have a mar- 
ket—a good, substantial market for 
the next two years if the prices do 
not get out of line.” 

“1949 will be good; prospects are 
all right, and there aren’t any rea- 
sons for any change, except possibly 
higher prices which will slow up 
marketing. Prices on new vehicles 
now seem too high; we see only a 
fair market this year.” 

“Regardless of how others feel, 
we feel that the coming year will be 
as good as last year. Car sales will 
be good; they'll approach a nor- 
malcy, but they’ll be good.” 

“Car sales will be very good—it 
will be 1951 before customers can 
walk in and buy. 

“We must realize that the selling 
existing before ’49 is out—this in- 
cludes lower-priced lines as well as 
cars selling at or above $2,400.” 

“It will be sometime next fall be- 
fore the situation will be taking 
hold of us and our lower-priced line. 
It all depends on car output and 
prices established by factories.” 

There was a noticeable reversal 
of opinion regarding used cars, 
and—to some extent—trucks, 

On whether changes in methods 
of operation will be needed, ten 
dealers out of 13 said, “Yes.” Opin- 
ion on such changes followed these 
remarks: 

“We are going to have to take 
care of our customers from a sell- 
ing standpoint; the market is not as 


good as last year so we will need | 


more salesmen—double the number 
—to handle the same amount of 
business.” 

“We shall have to handle the pub- 
lic a little more easily on account of 
general unfavorable publicity (Macy 
report).” 

“Yes. We'll have to train sales- 
men; we’ll really have to sell in the 
next year and a half.” 

“You bet we'll have to sell. 
Some high-priced brands are still 
in tight supply and off-brands are 
still hard to get. There’s a good 
year ahead for the dealer that 
knows his business and has a 
good product.” 

“My forecast is that we shall have 


er Country Outlook 


Most Butte (Mont.) Dealers See Selling Job 
As Necessary in 1949 











to put on more salesmen, school 
them—combining local and factory- 
directed instruction—sell cars with 
fewer accessories to keep the price 
in line with the buyer.” 

“We don’t anticipate any changes 
in method; we do expect more 
trade-ins.” 

“Our firm believes that dealers 
will have to be more careful. Cut 
down on things such as overhead if 
possible. This firm will change 
methods to this extent: not many 
’49 models will be sold for list. We 
will have to allow more in trade or 
something off on the deal.” 


Edgar Price (Mercury-Lincoln), 
former president of Butte Auto- 
mobile Dealers Assn., summed up: 
“Yes—to this extent—we’ll have 
to begin putting on salesmen; 
start knocking on doors in 1949. 
We will have to get our house in 
order to do a job of selling in- 
stead of taking orders.” 

Two dealers did not anticipate 
any radical changes in method of 
operation. 

Nine of the 13 dealers making 
“chartable” replies to the question: 
“Will you have to sell cars?” gave 
definite “Yes.” But only six an- 
swered “No” to the question: “Will 
you still just take orders for them?” 
Some hedged away on both the last 
two questions, feeling it unfair to 
predict future selling operations in 
the face of factory price designa- 
tions, regulation “W,” and _ steel 
supply imponderables. 


Recurrent remarks were made re- 
garding effect of Regulation “W” 
on used car sales. 

Bob Gussman, Wellman Motors 
Co. (Dodge-Plymouth), newly re- 
elected _ secretary-treasurer of 
BADA, has already informed NADA 
and the Federal Reserve Board that 
they favor more extended payments 
on cars of ’46 model and later. 

BADA favors 18 months on used 
cars and 24 months on new cars, 
saying that present terms are put- 
ting vehicles out of workingmen’s 
reach, 

No modification was requested on 
the one-third down payment. 


New Headquarters Opened 
By Valley (L-M) in Fargo 


A new building housing Valley 
Lincoln Mercury, Inc., Fargo, N 


|D., has been opened by E. A. Aal- 
| gaard, president, and W. W. Wall- 
| work, vice-president. 


J. C. Deutsch is business man 
ager of the company and C. 0 
Loberg is sales manager. 
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ba can make a handsome extra profit and do your 
customer a great favor—actually protect his life— 
by equipping the car with LifeGuard Safety Tubes. 


And here are two easy-to-work selling plans that will 
help you save plenty of time, trouble and money on 
your LifeGuard sales — 


2 For even bigger profits—buy LifeGuards in 

* quantity and do the job yourself. Your Good- 
year dealer gives you an increasing discount in 
ratio to the amount of LifeGuards you order. 
The more you sell, the more money you make 
on these high mark-up items! 


7 No stock! No labor costs! Your Goodyear 
* dealer will install the LifeGuards and bal- 
ance the wheels. You get credit for the conven- 
tional tubes as part of the deal. And you get 
your regular profit for each LifeGuard installed! 





Goodyear helps you sell LifeGuards 
a with a powerful advertising program 
ess that punches the LifeGuard safety 
ed story home to millions. These ads 
Se oA a use real-life testimonial stories that 
Se i prove you can’t get better protection 

ORDINARY TUBES LIFEGUARD SAFETY TUBES to save your life. 


_ Ordinary — have 2. Instantly both tire | 3. The LifeGuard Tube 4. Reserve of air in Contact your Goodyear dealer to- 

»ut one airchamber. and tube go flat, fre- | hastwoairchambers.In strong cord fabric inner . 

When tire blows, tube quently throwingcarout | case of blowout, only chamber supports car day—and get ane = -_ in on thess 

blows too. of control. outerchambergivesway. long enough for a safe, LifeGuard selling plans! 
gradual stop. 





LifeGuards, in sizes available, fit any make of tire, new or now in service. 


GOODSYEA 


MORE PEOPLE RIDE ON GOODYEAR TIRES THAN ON ANY OTHER KIND 
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As Foreign Boycotts sn U. S. Vehicles Spread... 
Auto Exports Likely to Continue Drop 


(Continued from Page 2) 


feet again and the Marshall plan 
can be abandoned, 

It’s anybody’s guess whether it 
will take until then or longer for 
unhampered world trading to be re- 
stored in motor vehicles. 

* . * 


OME more facts in the export 

situation: 

Cuba and Venezuela are now the 
only countries permitting unre- 
stricted imports of U.S. vehicles 
without currency regulations. 

The latest countries to clamp 
down were South Africa, Sweden 
and the Philippines. South Africa 
was one of the biggest U.S. car 
importers in 1948, 

The Automobile Manufacturers 
Assn, estimates that 442,000 new 
vehicles—or 8% percent of total 
production—were shipped from 
this country last year, compared 
to 512,338 in 1947—or 11 percent 
of production, 

(Final figures on '48 exports will 








































ANNOUNCING THE 


a complete cash register with 


built-in mechanized adding feature 





feature. 
The improved National “200” 


customer the price of each item purchased — 


and the total. The machine prints 


every transaction — and automatically prints 
in separate columns for clerks, departments, 
etc. Information may be written opposite any 





Now, for the first time, thousands of busi- 
nesses can enjoy the protection of a complete 
National Cash Register, and get the added ad- 
vantages of its built-in mechanized adding 


| be made available in a week or so 
with publication of the AMA’s 
monthly factory sales report. 
AMA breakdown on what countries 


220,000 Visit 
Rouge in °48 


DEARBORN.—Nearly 222,000) 


persons visited Ford Motor Co. at 
Dearborn during 1948. This num- 
ber included 110,635 visitors who 
toured the Rouge plant and 111,224 
persons who called for business 
reasons. Business callers in the 
purchasing lobby numbered 60,986, 
river front offices 22,469, and exec- 
utive lobby 27,769. 

Every state in the union, most 
of the territories and possessions, 
and 72 foreign countries were rep- 
resented among the visitors who 
toured the Rouge. The guest rela- 
tions department conducted 6,009 
tours. 


ed 
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drawer is extra large. 


This modern business machine gives you a 
better, simpler, easier way of keeping your 
business records. It provides Information that 
Makes money, as well as Protection that Saves 
money And it pays for itself over and over 
again! See it at your local National Cash 


shows the 


a record of 


Register office, today 


An| 


got how many U.S. vehicles last 
year will be out around March 1.) 
* o * 
| ATIN-AMERICAN countries are 
letting in many more U. S. trucks 
|than cars. In Europe, only Belgium 
and Luxembourg were 
importers of American-made ve- 
| hicles. 

An ERP chart shows that as of 
Nov. 30, 1948, it had authorized 
European purchases of $61,700,000 
worth of U.S. vehicles — mostly 
trucks, But trade limitations had 
allowed less than $2,000,000 of the 
contracted amount to be shipped. 


despite the fact that most major 
foreign customers agreed at the 
Geneva conference last year to re- 
duce their tariffs on cars, trucks 
and parts. Burma, Ceylon and New- 
foundland were the only nations 
participating in the conference 
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entry. The special built-in mechanized adding 
feature can be used at any time without dis- 
turbing the accumulated cash total. Cash 


which failed to pledge reduction of 
their tariffs on U.S. automotive 
goods, The Russian bloc of nations 
did not take part in the conference. 
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U. S. automotive exports slumped | 


STOPS MISTAKES — SAVES TIME — Indication 
shows price of each item and total. Machine 
automatically adds items, preventing mis- 
takes in addition. Speeds customer service. 
Permits protective supervision over all 
prices charged. Assures control of all money 
collected. 


AUTOMATIC DISTRIBUTION — Classification 
keys automatically separate sales by depart- 
ments, 
modities, or other classifications. Quickly 
adaptable to any retail need, or to changes 
within a business. 


SINGLE-LOCK CONTROL — One 5-position 
lock, controlled by proprietor’s key, protects 
records and accumulated total. 


EXTRA-LARGE CASH DRAWER —7 coin, 4 bill 
compartments. Free-gliding, roller bearing 
construction, prevents binding and sagging. 
Removable, plastic coin tray permits balanc- 
ing cash in private. 


DESCRIPTIVE KEY SECTION — This feature’s 
flexibility makes it an invaluable aid in pro- 
viding more complete records in your busi- | 
ness. The keys can be used to identify 
employees and to print sales-slip numbers, 
parts requisition numbers, code numbers for 
various services such as lubrication, wash, 
motor tune-up, parking, polishing, etc. 


THE NATIONAL CASH 
REGISTER COMPANY, 


CASH REGISTERS * ADDING MACHINES 
ACCOUNTING MACHINES 





BY STUDEBAKER—A service clinic for dealers and service 
managers in central Alabama was chosen as the occasion for presentation of a certificate 


ALABAMA DEALERS CITED 


of merit to Anders Motor Co., Inc., of Tuscaloosa. In the front row around the framed 
certificate are, left to right, Marion Weaver, service representative; E. H. McGuire, shop 
foreman: L. H. Anders, vice-president of the dealership; Fietcher Albright, service manager, 


aker Cheorolet Utah Assn. Meets 
With Legislators 


Favors Gas Tax Hike, 
Opposes Diversion 


SALT LAKE CITY.—Legislators 
from this area were given a fore- 
taste of what to expect when they 
met with members of the Utah Au- 
tomobile Dealers Assn. at a lunch- 
eon here. 


Homer C. Warner, new president 
of the association, outlined the 
group’s legislative program which 
included: 


Opposition to proposed tax ex- 
emption for gasoline used for off- 
| highway purposes; support of an 
increase in the gasoline tax, pro- 
vided license fees and fuel tax 
revenues are earmarked for high- 
| Way purposes; support of a re- 
| organization of the highway de- 
partment to provide for a seven- 
member advisory commission and 
an engineer-administrator, 


Also retention of, but more strict 
enforcement of, the present safety 
inspection law; opposition to a sales 
tax increase for local governments; 
opposition to any change in the 
sales tax collection provisions which 
| would permit merchants to absorb 
|the tax; support of a change in 
the sales tax law to collect the tax 
|on automobile sales when transac- 
| tions appear as individual transfers 
| of title. 


In connection with the last- 
named recommendation, the asso- 
ciation said it was trying to elimi- 
nate the “curbstone” used-car 
dealer. 

Closing of this loophole would in- 
crease state revenues by close to a 
million dollars a year, the associa- 
tion said. 


Baker Chevrolet 


Baker Chevrolet Co., Gassaway, 
W. Va., has been chartered with au- 
thorized capital stock of $75,000. 
Principals are J. C., George C. and 
John P. Baker. 





selling employees, services, com- 


Indiana 


(Continued from Page 3) 


long be ignored, even in the kind 
of market we are experiencing to- 
day.” 

In answering the question of 
what can be done to improve 
employe relations, Doyle recom- 
| mended the establishment of in- 
centive pay systems, keeping em- 
ployes informed and _ defining 
responsibility and authority. 


Reporting on membership, Schae- 
fer declared that the organization's 
1,133 members constitute 97 per- 
cent of the state’s potential. 
| In ratio to potential, this is be- 
| lieved to be the highest state mem- 
|bership in the nation, he said 


Cleveland Assn. 
‘Elects Northup 


CLEVELAND.—C. E. Northup of 
| West Side Sales has been elected 
| president of the Cleveland Automo- 
bile Dealers Assn. 

Other 1949 officers are: Lewis 
Hughes, Hughes-Burnett, Inc., first 
vice-president; C. J. Harmon, Har- 
mon, Inc., second vice-president; E. 
Peerce Lake, Raymond-Lake Mo- 
tors, treasurer, and R. Earl Bur- 
rows, secretary. 
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Jensen Motors to Build 
Plans are being drawn up for a 
new garage and salesroom for Jen- 
sen Motors, Superior, Wis. 
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You can tell—in more ways than one—that Body by Fisher is built better 


than ever—that it’s your best guide to the best buys in 1949 cars. 


What has happened to car bodies 
since the war? 


They may all look lots smarter. But 
are they all built the sameP You'll 
find out, if you check the body on any 
new car you're considering against 
the new 1949 Body by Fisher. 


Just listen to the solid, bank-vault 
thud of the new Fisher Body’s doors 
— when you slam them home. Here, 
steel meets steel through a substantial 
rubber cushion, with a difference you 
can hear — with a solid sound that be- 
speaks the ruggedness of Fisher post- 
war Unisteel construction. 


A wide open welcome. Yes, these 
doors swing open wide with minimum 


careful attention to details that matter. 





cessibility by eliminating side supports. 


Just feel the soft and cradle-like com- 
fort that’s yours in the new Fisher 
Body — with headroom that’s more 
than ample—with front and rear seats 
each designed to accommodate three 
people comfortably — and with leg- 
room equally generous. 


And finally, check it with your eyes 
— two ways — for style and visibility 
both. Note the refreshingly graceful 
sweep of the new Fisher Body’s full- 
skirted lines, the rare richness of its 
interior upholstery and fittings. Note, 
too, the broader panoramic view you 
get through its expanded glass areas 


Easy does it! Counterbalanced hinges 
on sedan models make lifting the trunk 
effort. A typical example of Fisher’s lid child’s play; also increase ac- 
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Body by hisher Se. 


All yours in BODY BY FISHER 


+ Unisteel Construction — solid steel welded to 
steel in one integral, super-secure unit. 


- Foam Rubber Seats available in all makes of 
General Motors cars. 


- Optometric Visibility — wider glass areas, scien- 
tifically angled to provide maximum view with 
minimum glare. 










- Safety Plate Glass all around for greater safety 
and undistorted vision. 





. Easy-access Doors open full-width at the touch 
of your fingers and stay open without being held. 


. Honest Craftsmanship backed by more than 40 
years of specializing in coachcraft exclusively. 


with those narrower, out-of-the-way 
corner posts. 


Yes, just check. these differences in 
Body by Fisher and you'll find they’re 
a big reason you get the biggest value 
in the 1949 General Motors cars — 
the only cars with the new Body by 
Fisher, the car body that’s built better 
than ever. 







- BETTER THAN EVER ! 


On General Motors Cars only: CHEVROLET + PONTIAC * OLDSMOBILE * BUICK + CADILLAC 
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Lawsuits Affecting Dealers ... 
Court Decisions 


By Leo Parker 

Attorney at Law 

ECENTLY an automobile dealer 

wrote an interesting letter. The 

answer to this letter should save 

our readers many thousands of dol- 

lars in the future. This letter read 
as follows: 

“A few weeks ago a wealthy man 
named White came into our office 
with his chauffeur, named Willis, 
and they looked at a Cadillac. 
White lives in a town about 50 
miles distant and he said he wanted 
the car and would send Willis to 
get it. A few days later Willis 
came in with a check on White’s 
printed business check. 

e check had White’s signa- 
ture and the amount was the full 
purchase price of the car. We 
took the check and delivered the 
car to Willis and gave to Willis 
a regular contract, 
showing make of car, motor num- 
ber, etc. Then we had Willis sign 





LONG MANUFACTURING DIVISION 


later White’s check was returned 
marked “forgery.” 

“A week later we found that Wil- 
lis had sold the car to a used-car 
dealer. The point is, can we take 
possession of this car from the 
used-car dealer?” 

The answer is “no,” because al- 
though the seller of the car was 
careful in many respects to follow 
the law, he failed to contact White 
and verify the check before deliv- 
ering the car to Willis. 

For illustration, in Russell Willis, 
Inc., v. Page, 48 S. E. (2d) 627, re- 
ported October, 1948, the testimony 
showed facts, as follows: 

Mr. Stacker, owner of a wholesale 
plumbing business; H. J. Saltzman, 
his general manager, and Bernard 
Hinson went into an automobile 
dealer’s place of business. At that 
time the dealer had on hand a new 
four-door Buick sedan, and a con- 
vertible, Stacker and Saltzman seri- 
ously considered purchasing the 
convertible, which was priced at 
$3,595. A few days later Bernard 
Hinson walked into the office of 


BORG-WARNER CORPORATION 


DETROIT AND WINDSOR, ONT. 
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A head-on collision between the 
only two autos registered in Kan- 
sas City in 1904 proves again that 
accidents will happen. 


the dealer and stated that he had 
come after the convertible for 
Saltzman. 

After a slight argument over the 
amount to be paid for the car, be- 
cause the dealer added to the first 
price, the dealer agreed to comply 
with his former offer, and Hinson 
delivered to the dealer Stacker’s 





printed check signed “E, F. Stack- 
er,” payable to the dealer’s order 
in the sum of $3,595. 

The dealer prepared a motor 
vehicle purchase contract in du- 
plicate, showing the make of the 
car, the body style, the motor 
number, etc., and that it had been 
paid for in full by check, and 
had Hinson sign the name of 
H. J. Saltzman on both, deliver- 
ing the original thereof to Hinson 
and retaining the duplicate. The 
dealer then delivered the car to 
Hinson, assisted him in procuring 
a license therefor in the name of 
Saltzman, 

When the check to the dealer for 
$3,595 was presented for payment 
through regular banking channels, 
the bank on which it was drawn 
discovered that the signature was 
a forgery, and of course refused 
payment. Upon this information be- 
ing conveyed to the dealer, he noti- 
fied the FBI of the fraud which 
had been perpetrated, and the hunt 
was on for the car and for Hinson. 

* a2 

A FEW nights later Hinson had 

a very bad wreck with the 
Buick which Hinson had obtained 
from the dealer. Although the car 
was badly wrecked and Hinson, 
who claimed that his name was 
Saltzman, was seriously injured, the 
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car was taken to a wrecking co:n- 
pany which purchased it for $1,250. 


Before paying over any amount, 
the wrecking company required 
evidence of title, which was fur- 
nished in the form of the original 
of the motor vehicle purchase con- 
tract, showing payment in full by 
check of the purchase price, and 
corresponding with the make, type 
and motor number on the car; and 
also the registration card which 
checked with the motor number, 
and corresponded with the license 
number of the car. 


When the wrecking company 
paid over the $1,350 for the car, 
it had Hinson assign or transfer 
the motor vehicle 
tract to it. The signature “H. J. 
Saltzman” which Hinson signed 
corresponded with that of “H. J. 
Saltzman” appearing on the con- 
tract when the car was purchased 
from the automobile dealer. 
Hinson was finally arrested, and 
is now serving a sentence in prison. 

He gave information that the auto- 
mobile was located in the posses- 
sion of the wrecking company. 

Then the automobile dealer, who 
had delivered the automobile to 
Hinson, sued the wrecking company 
for possession of the car. During 
the trial the wrecking company 
proved that it had made extensive 
repairs to the Buick totaling in all 
$1,100, thus making this car cost 
it about $2,450. 

The counsel for the automobile 
dealer contended that the wreck- 
ing company could not keep the 
car because it had been purchased 






















plainly stated that payment for 
the Buick was made by check. The 


dealer who sold the car to Hinson 


the $3,595 check OK-ed before de- 
livering the car to Hinson. 


The higher court held that the 
wrecking company could keep 
the automobile without paying 
the automobile dealer any money, 
and said: 

“If one of two innocent persons 
must suffer by the fraud of an- 


the loss. The check was drawn on 
a bank approximately 40 miles 
away and yet the appellant (auto- 


phones in its place of business and 
whose long distance telephone tolls 
amounted to as much as $1,000 
some months, did not take the 
trouble to telephone to the bank 
or to Stacker or to Saltzman and 
verify the transaction.” 
* * + 


Salesman Loses Suit 


ONSIDERABLE discussion has 

arisen from time to time over 
the legal question: Can an auto- 
mobile dealer make a written em- 
ployment contract with a salesman 
and then modify the written con- 
tract by a verbal agreement with- 
out future liability? The answer is 
yes, if the salesman continues in 
the employment without objecting 
to the modification. 

For example, in Hauswer v. 
Watson. 60 Atl. (2d) 698, it was 
shown that an automobile dealer 
employed a salesman under a 
written contract which specified 
that the salesman would be paid 
$300 per month plus two percent 
commission on all sales credited 
to him. Later the employer ob- 
jected to paying him commis- 
sions. The employer told the 
salesman that he would not be 
paid commissions. The salesman 
continued to work for 18 months. 


employment he drew his monthly 


for commissions. A month before 
he resigned he sued his employer 
for $800 commissions which he 
claimed he earned on the 2 percent 
specified in the written contract 

The higher court refused to 
award the salesman a favorable 


verdict, saying: 
terms of employment by limiting 


the employe’s assent to the modi- 
fication was clearly indicated by 
his acts and conduct. The law will 
not permit one who has made such 
an election and accepted its bene- 
fits to wait until he leaves the em- 
ployer’s service and then claim that 
he was not bound by hig own 
conduct.” } 


mobile dealer) which had five tele- | 


During the entire period of his} 


salary of $300 and made no claim | 














by Hinson with a forged check, | 
and the motor purchase contract | 


wrecking company argued that it | 
had good and valid title to the 
automobile because the automobile 


was negligent in failing to have ; 


other, the one whose negligence | 
makes the fraud possible must bear | 
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“The employer did modify the 


the basis of compensation. And } 
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* HAPPY NOTE FOR THE NEW YEAR 


w models are moving on stage, 







The curtain’s ‘way UP- GM's a . 
winning applause from your custom 


i ed 
eading the news in this ad—reproduc 
running in America’s top mage” 
step in convincing the 


and prospects. 
from a striking full- 








ines. 





GM is spr 
color spread now 

st in GM's “key” series—the latest 
i at GM stands for better value | 







n any year. 






It’s the ne 
people you sell th 







Many are called but few are chosen. In developing new models, 
GM stylists consider hundreds of sketches—also make and study 
miniature clay sculptures. 





Proof that you can see better. In this test of new designs, bulbs — 
placed where driver's eyes would be—cast light patterns which 


show your “seeing area.” Results? Better visibility, safer driving. 


e 
to sound styling 


All the new GM cars for 1949 are on display this month. 
And one good look tells you how sound their styling is—as well as how smart. 
You enter easily into spacious interiors, with high visibility and deep-seated comfort. 
You enjoy superb trim and fittings, find evidence of thorough planning on every hand. 


For your 1949 GM car is not merely a work of the stylist’s art. Into each has gone 





- months of work in research, engineering and production that combine to give it 
Checking for comfort— models of the finished interior are “tried 

on for size’ by representative riders of all builds. Engineers care- ° “We < - 
bite dash. tnadaanah acusae ain ‘Gad: eedvanaas' able comfort, convenience, performance and durability along with surpassing beauty. 
with actual people serving as “human yardsticks.” 


That’s why so many people already are saving that GM 


sets the pace in the 1949 automotive parade. 


"GENERAL Motors 


CHEVROLET « PONTIAC « OLDSMOBILE « BUICK ¢ CADILLAC ¢ BODY BY FISHER « GMC TRUCK & COACH 


ue KEY To i moToRs 
GengeRAt 


Your Key 
Greate ladle 





NOW! HENRY J. TAYLOR on the air every Monday evening over the ABC Network, coast to coast, 
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FOB FACTORY 





Chevrolet Grooming 
Low-Cost Drive Unit 


(The opinions expressed herein are those of Columnist Allen and are not 
necessarily those of Automotive News.) 


By A. H. Allen 


Se converter type of automatic transmission is be- 
ing readied for production by Chevrolet, with orders 
placed for a considerable volume of machinery and special 
equipment. The unit is similar in principle to the Buick 


Dynaflow, except that con-® —— 


centrated engineering study 
has been applied in the effort 
to lower manufacturing cost. 

It is understood to be the Chev- 
rolet goal to offer the transmis- 
sion as optional equipment for less 
than $100. That, of course, would 
have to be predicated on large- 
volume manufacture, and even at 
that initial output probably would 
be carried out at a loss until the 
full rhythm of production has been 
established. 





A. H. Allen 


in the Dynaflow 
is the intricate 
cast aluminum 
turbine and re- 
actor elements, 
produced at the 
Bedford (Ind.> 
foundry of GM’s 
Allison division, 
using plaster 
molds and cores. 
Chevrolet was re- 
ported to be at- 
tempting a re-de- 


One of the main cost elements!sign of this element in pressed 








DOR eRe me mo mm 


SMOOTH Slot-recessed blade rails. Au- 
tomatic slot cover doors op 


FLOOR tional. 








SPOTTING area. 


steel, with the idea of effecting a| 


major reduction in cost. 
* * + 


Just a Seasonal Cut? 


Peeancs of production cut- | 
backs at Kaiser-Frazer has been 
a principal topic for conversation 
among suppliers and manufactur- 
ers close to the automotive picture 
since the announcement of down- 
ward adjustments in schedules 
made a week ago. 


It is still too early to know 
whether it is only a temporary 
condition, made more acute by 
normal seasonal easiness in car 
sales, or whether it is the fore- 
runner of a progressive softness 
which will spread to other com- 
panies. The next few weeks 
should tell the story; meanwhile 
vendors shipping into Willow 
Run have had their releases 
trimmed to fit reduced schedules 
and the shrinkage will work its 
way back to all sources of basic 
raw materials. 

K-F dealers and distributors now 
are reported to have about 21,000 
cars on their hands, or the equiva- 
lent of about six weeks’ production 
at the December rate. A lot will 
depend upon how quickly these 
stocks can be whittled down. A 
somewhat similar situation pre- 


TheBESTandthe MOST 
withaGLOBE 2-Post 


U. S. and Foreign Patents Pending 


| 


| 








NEW NASH OUTLET—Photographed io the opening of Johnson Nash Co.'s new dealership 
in Brownsville, Tex., are (left to right): Joe Yantis, Dallas district manager; Clayton D. 


Johnson, dealer; Frank Clark partner in Oklahoma City, Nash dealership; 
Dallas zone manager, and Charies Smith, Oklahoma 


dealership has 6,200 square feet of floor space. 


ag © Alexander, 
ity Nash dealer partner. The new 








vailed a year ago, when K-F was 
in poorer financial shape than it 
is now, and by spring stocks had 
been brought down to a safer level. 

The K-F organization has done 
a brilliant job of procurement and 
planning in the face of tremend- 
ous difficulties. It is safe to say 
that the industry generally hopes 
the current storm can be weath- 
ered, since the need for healthy 











INSTANT No _ inconvenient 


mechanisms to obstruct floor 


THE LIFT THAT GIVES 
YOU EVERYTHING... 


These pictures show just a 
few of the EXTRA advan- 
tages you get with a Globe 
2-Post . . . features which 
cannot be matched by any 
similar Lift on the market. 
So much more in easy spot- 
ting, serviceability, conveni- 
ence ... to save you time, 
trouble, and money! No won- 
der, as in every type of Lift, 
it’s Globe coast - to - coast. 
Write for free circular today, 
and see what this great Hoist 
can do for YOU, 








EASY JACK thanks to  Globe-pio- 
neered jack-spotting 


ADJUSTMENT method. 





ADJUSTABLE fer positive contact of 


all size vehicles. 


FRONT JACKS 





America’s Most Complete Line of Hydraulic and Electric Lifts .. . Automobile, Bus, Truck, Double-Duty, Industrial 


LEVERS 


HANDY CONTROL One hand operates vr or 


evylinders together 


EDGE-MOUNTED on eccentric rear super- 


structure, Gives greater 


BLADE RAILS  accessiviiity. 


GLOBE/“HOIST 


THE "BEST" LIFT . . . SAFER, SMOOTHER, QUICKER 


GLOBE HOIST COMPANY « 


Philadelphia 18, Pa. ¢ Des Moines 6, lowa 


competition in motor car manufac- 
ture and sale is as important as 


ever. 
* * * 


Tool Kit Removed 


HE conventional tool kit—pliers, 

screw driver, wrench, etc.—will 
be missing from one of the 1949 
models to make its appearance 
shortly. Opinion of the manufac- 
turer is to the effect the average 
driver seldom uses these tools, so 
why go to the expense of buying 
them in large quantities every 
year? 

Jack and tire wrench will still 
be furnished, but if the owner 
wants a screw driver or pliers 
he will have to go down to the 
hardware store and buy same. 
The change has knocked some 

choice business off the books of 
manufacturers of these “original 
equipment” tools and at the same 
time has pared a dollar or so off 
manufacturing costs. 

* + oe 


Progress in Bumpers 


J, YOLUTION of bumper design 
and construction has been an 
interesting thing to watch in the 
passenger-car field. From _ thin 
strips of spring steel mounted on 
brackets sticking out about a foot 
from the body, they have become 
more massive and curvaceous as 
the years rolled by. 

Many now have been changed 
to plain low-carbon steel because 
of the difficulty of forming intri- 
cately shaped sections of high-car- 
bon or spring steel. Bumper bars 
| have been drawn in snugly to body 
lines, resulting in improved appear- 
ance and a slight reduction in 
overall lengths of cars. 

Now, on Cadillac for example, 
|} rear bumpers are starting to climb 
up the fenders. Eventually a design 
may be worked out which will 
carry bumper protection all the 
way around the car, fending off 
impacts from the side as well as 
front and rear. 


Financed Core 


In Canada Up 
Over °47 Total 


OTTAWA, Ont. — The Canadian 
| government last week announced 
\that financed sales of new motor 
vehicles totaled 4,729 units for $6,- 
495,868 in November, 1948, compared 
with 4,629 at $6,751,407 in the same 
month of the preceding year, up 
2.2 percent in number but down 
| 3.8 percent in value. 

Used vehicle sales financed in 
November, 1948, advanced to 8,943 
units for $6,197,372, as against 6,802 
units for $4,267,217 in the same 
period of the previous year. This 
was a gain of 31.5 percent in num- 
ber and 45.1 percent in amount. 


New motor vehicle financing in 
| November, 1948, included 3,063 pas- 
| senger cars for $3,823,877, compared 
with 2,787 for $3,517,803 in Novem 
ber, 1947, up 9.9 percent in number 
and 8.7 percent in amount, and 
1,666 commercial vehicles for $2, 
671,991 as against 1,842 for $3,233, 
604 in November, 1947, down 9. 
percent in number and 17.4 in 
amount. 

Used vehicle financing in Noven 
ber, 1948, comprised 7,206 passenge! 
cars for $4,705,514, compared wit! 
5,392 for $3,084,262 in the same 
month of the preceding year, uP 
33.6 percent in number and 526 
| percent in amount, and 1,737 co? 
mercial vehicles for $1,491,858 
against 1,410 for $1,182,955 in No 
vember, 1947, up 23.2 percent in 
number and 26.1 percent in amount 




















PUTS B. F. GOODRICH DEALERS 
““IN THE VELVET’ TOO! 


Never before has a tire offered so much—to mo- 
torists and tire dealers both! The advanced design 
and new, exclusive quality features of the B. F. 
Goodrich Premium Quality Silvertown make it the 
finest tire ever built. 


SMOOTHEST RIDE THIS SIDE 
OF A DREAM 


You get a floating, gliding, soaring ride—as if 
the car were nestled on a giant velvet pillow that 
smothers every bump and jolt. Your car handles 
better, road fight is reduced. That's because the 
B. F. G. Premium Quality Silvertown has a /arger air 
chamber, yet uses only 24 Ibs. air pressure. 


Added to this new design are super-quality fea- 
tures never before combined in one tire. Stronger 


rich tire 


rayon cords and double-thick nylon shock shields 
give nearly double the bruise resistance of ordinary 
tires. Wider tread, with scientific design, reduces 
road hum, increases skid-resistance, great/y increases 
tire mileage. Gleaming white, unmarked sidewalls 
enhance any car's beauty. 


NEW BUSINESS ... MORE SALES 
MORE PROFITS 


This great, new product offers car dealers a sensa- 
tional profit opportunity. It brings new customers, 
people who want the newest and finest in tires. It 
boosts sales all along the B. F. Goodrich line. It 
provides an excellent profit margin that means extra 
dollars on every set sold. 


There's a big market for this tire because it fits 
almost any car—new or older—without affecting 
steering, clearance or speedometer. And B. F. G. 


is going after that market with a big, powerful 
advertising campaign and a complete merchan- 
dising program for dealers. 


Get all the facts on how you can get on the big 
profit bandwagon with the B.F.G. Premium 
Quality Silvertown. Ask your B. F. Goodrich 
representative. Or call, wire or write The B. F. 
Goodrich Company, Akron, Ohio. 


Research Keeps 


B.F.Goodrich 


First in Rubber 
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ERYONE 
WILL BE ASKING. 
“HAVE YOU | 
TRIED THE 
NEW FORD 
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Ford Dealers know that one of the first things people 
comment on when driving a new Ford is the new Ford ‘‘Feel” 
—a sense of easy handling and sure control... 
instant response and matchless flexibility ... 


safe and solid roadability wherever the road may lead. 


This Ford exclusive—this new Ford ‘“Feel”—is 
going to work for all Ford Dealers in a powerful, 
hard-hitting advertising program that will make 
even more friends for Ford, because it accurately describes 
an important over-all “reason why” Ford is steadily 


winning preference in its field. 


FOR EXAMPLE: First—there’s the new Ford “Feel” of 
positive, effortless control—new fingertip steering 
... symmetrical linkage ... overall steering ratio 


nearly 10% greater for less steering effort. 


Second—the new Ford feeling of 
responsiveness, with an exclusive choice 


of new 100 h.p. V-8 or new 95 h.p. SIX. 


Third—the new Ford feeling of 
comfort, safety and sureness that comes from 
such Ford exclusives as ““Mid Ship” Ride... 
“Lifeguard” Body and frame combination that’s 59% more rigid 


... “Magic Action” King-Size Brakes, 35 % easier acting. 


Yes, all America is learning , 


there’s a new feel in driving, and only Ford has it! 


FOR D MOTOR COMPANY 


Sores 








Higher Gas Tax, Registry Fee 
Urged by Oregon Group 


Oregon's state legislative interim 
committee on highways has rec- 
ommended a one-cent increase in 
the state gasoline tax, from five to 
six cents a gallon, and a boost in 
the automobile registration fee 
from $5 to $10 a year. 

In a report to the 1949 Oregon 


legislature, the committee estimat- | 


ed that the proposed increases 
would raise $9,035,000 in additional 
annual highway revenue for the 
next 15 years. All income from the 
additional gasoline tax would be 
earmarked for use on state high- 
ways, with no refunds for farmers 
using tractors or shares for cities 
and counties. 
. + + 


Parking Solution? 


Legislation to authorize cities to 
issue revenue bonds to finance con- 
struction of off-street parking facili- 
ties to relieve traffic congestion ad- 






| Bill Introduced to Kill 
'N.C. Inspection Law 


In the Hopper 


vocated by the mayors of a number 
of Connecticut cities. Fees collected 
| at parking stations would be used 


| 
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to amortize the proposed bonds. 
* + * 


A bill to abolish North Caro- 
lina’s compulsory motor vehicle 
inspection program has been in- 
troduced in the state legislature | 
by Rep. Burl G. Hardison of 
Craven. The inspection program 
went into effect last year under 
@ measure enacted in 1947. 


their former regional manager, Lynn P. 


Atlanta, with a ge custom sedan. 





DODGE DEALERS HONOR JONES—in = Greensboro (N.C.) region, dealers presented 
ones, 
Left to right: 
Sam T. Atkinson of Atkinson-Norfleet, Inc., Charlotte, presenting the car invoice, and Henry 


who is now Dodge regional manager in 
E. P. Letcher, Jones’ successor; Jones; 





The OAHE DAM will 
control the flood waters 
of the Missouri River! 


* * * 


Connecticut AFL Asks 
Sickness Benefit Plan 


Enactment of legislation provid-| bor, 
ing for a sickness disability in- | Haven. 
surance program, to compensate 


workers for loss of wages during| fits increased under the state un- 
employment 


non-occupational illness or disabil- 
ity, will be sought during the 1949 










FLOOD OF BUYING IN 4% 


Monde SOUTH DAKOTA 


A brimming reservoir of buying power 
ready cash not counting investment savings 


$300,000,000 in 
lies in the heart 


of South Dakota, ready to be tapped through South Dakota 


Dailies! 


_ This golden reservoir of wealth is fed by the greatest stream 
of farm products in South Dakota's history, flowing through 
the state’s thriving packing plants, sugar refineries, creameries, 
produce houses and flour mills. Raw materials worth $60,000,000 
pour into South Dakota’s manufacturing plants to be processed 
into goods worth $100,000,000 each year. Yearly payrolls put 
more than $10,000,000 into the pockets of prosperous South 
Dakotans! And a torrent of dollars is riding the crest of con- 
struction along the Missouri River. 

: This great outpouring of wealth from South 
Dakota’s farm economy and related industries is 










a stable, dependable flow of purchasing power. It 
stems’ from scientific farming and soil conserva- 
tion methods. Its future growth is assured by the 


gigantic Missouri River program 
of flood control, navigation, irri- 
gation and power development. 
South Dakota is building a firm 
prosperity! 










ahi tela 
Complete 
Facts On 


G. Luring, dealer in Norfolk. 
to his promotion to the Atlanta zone. 


The labor group also wants bene- | 





in New 


compensation 





The Oahe dam, now under con- 
struction, will be the largest dam 
built in the Missouri River Plan for 
flood control, navigation, irrigation 
and power development Agricul- 
ture, industry and the entire mid- 
west economy will benefit from the 
$221,000,000 expenditure to further 
improve one of the nation’s richest 
agricultural states. 


THE 
MISSOURI 
RIVER PLAN 


This immense project for harnessing the 
Missouri River will 


eee 
Require the cooperation of ten states. 
° 


Directly influence the economy of 97° of 
South Dakota's area. 


* 
Cost more than six billion, three hundred é 
and sixty million dollars. 

> 
Utilize 2,400 miles of the Missouri 

* 


Provide 800,000 additional kilowaus of 
electricity. 

. 
Irrigate 750,000 acres with the Oahe Dam 
alone. 


SOUTH DAKOTA DAILIES control this 
flood of buying power at its source! Ninety 
per cent of South Dakota’s families are 
reached by the South Dakota Dailies in the 
vital local buying zones. Locally managed and 
locally edited, South Dakota Dailies are un- 
challenged by any out-of-state metropolitan 
newspaper. They get the close attention an 
old friend deserves—thorough readership 
earned through integrity and long years of 
faithful service. For test campaigns, for spe- 
cial promotions, for sustained dominance of 
this rich, responsive market, South Dakota 
Dailies open the flood gates to sales! 


Jones had been in the Greensboro post for five years prior 











| Connecticut legislative session by | $8 to $15, and the maximum from Pa. Governor Advocates 


|the Connecticut Federation of La- | $24 to $30 weekly. 
it was announced 


| 


| 


| 


| 
| 
| 


| Higher Gasoline Taxes 
Another federation proposal} 
would amend the state labor rela- 
tions act to include governmental 
employes. The Connecticut board of | 
| mediation and arbitration would be 
laws. | placed on a full-time basis under 
The minimum would be raised from' another proposal by the group. 


Tapping the 
Uttam Oli 
Buying Power 
in Rich South 
Dakota 


— 


a. 


ican labor... 


and Parks... 


for expansion or decentralization. 


Abundant natural resources . 
a fine highway system that is con- 
stantly being improved and expanded by the 
State Highway Commission . . . 
ational facilities under the direction of the department of Game, Fish 
| these are but a few of the many advantages that ag- 
gressive manufacturers and distributors are considering in their plans 


Som’ THERE'S OPPORTUNITY IN SOUTH DAKOTA 


.. friendly Amer- 


planned recre- 





Comprise Six Locally Managed and Locally 
Edited Newspapers Serving the Six Primary 
Markets of South Dakota. Both Rural and Urban. 


Mass. Governor Proposes 
Compulsory Health Plan 


A compulsory health insurance 
program for industrial workers and 
their families, with the cost to be 
shared by employers and employes 
has been proposed to the Massa- 
chusetts legislature by Gov. Paul 
A. Dever. 

“In the case of the worker him- 
self,” he said, “it should embrace 
disability compensation benefits 
equal to existing employment se- 
curity payments. It should provide 
the means of procuring, in behalf 
of the worker’s entire family, ade- 
quate medical and hospital care by 
physicians and institutions of his 
own choice. This is not socialized 
medicine. The cost of this protec- 
tion should be met by joint con- 
tributions of both management and 


the employes themselves.” 
* * & 


Pennsylvania’s 1949 legislature 
has been urged by Gov. James H. 
Duff to either raise the state gas- 
oline tax rate by two cents a 
gallon, from four to six cents, 
or enact a one-cent gasoline tax 
increase and set up a state au- 
thority to provide the balance of 
needed highway construction 
funds through bond issuance. 

In his message to the legisla- 
ture, the governor asserted it is 
“manifest that if we are to con- 
tinue the policy that has distin- 
guished our highway system in 
the past, we cannot longer con- 
tinue to do it on the basis of 
the present gas tax, with our 
present great mileage and with 
the vast increase in the cost, 
both of building and upkeep.” 

ca 7 * 


75-Cent Minimum Wage 


Urged for Connecticut 


Enactment of legislation estab- 
| iishing an overall minimum wage 
|of 75 cents an hour in Ccnnecticut 
was urged by Gov. Chester Bowles 
in his inaugural address. The for- 
mer OPA chief also asked Connec- 
ticut lawmakers to make state un- 
employment and workmen’s com- 
pensation laws applicable to all 
workers instead of only to em- 
ployes of firms employing more 
than four or five workers. 

His program also included ad- 
vocacy of legislation providing 
compensation for workers absent 
from employment due to non-occu- 
pational sickness or disability. An- 
| other of his proposals was to halt 


| pay discrimination because of sex. 
* * * 


New Hampshire Reports 

| Opposition to Sales Tax 
Considerable opposition is ex- E 
| pected to greet a recommendation ; & 
of the Special Interim Commis- 
sion on Taxation that the New 
Hampshire legislature enact a re- 
tail sales tax measure, Concord 
observers report. 

The proposal would set a 1 per- : 
cent levy, and although food and ; | 
clothing presumably would be ex- a. 
empted, there were indications of 4 
growing resentment against the 
plan, it was said. 

* - 





























New Compensation Law 


Starts in Mississippi 

Mississippi’s new workmen's 
compensation insurance law went 
into effect Jan. 1. It applies to all 
automobile firms employing eight 
or more persons. Smaller firms may 
come under its provisions on a 
voluntary basis. 

7 + . 


Rhode Island Governor 


Asks Diversion Ban 


Enactment of legislation set- 
ting up a state policy opposed to 
the diversion of gasoline tax re- 
ceipts to non-highway uses has 
been recommended by Gov. John 
O. Pastore to the Rhode Island 
legislature. eae 

Gov. Pastore also called for -¥ 
acceleration of the state high- ti 
way program by a special ap- 
propriation of $1,000,000 from e 
state surplus to be used to peg 2 er 
similar sum in federal matching 


money this year. 
* * * 


N. H. Gas Taxes 
A bill giving municipalities in- 
creased exemption privileges from 
payment of state gasoline taxes is 
expected to be introduced in the 
New Hampshire legislature, it was 
reported in Concord. 
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At the turn of the century, when young Jim 
deserted the family farm, the picturesque old general store 
at the crossroads was still a forum where neighbors dis- 
cussed crops and politics. Our hero learned much about 
human nature as “handy man” there . . « and, incidentally, 
saved most of the $12 a month which he earned (with 
board and keep) for 15 hours of daily toil. 


Frequently, he recalls, the talk around the old 
base burner veered to those new horseless carriages that 
were beginning to tear along roads, some claimed 
“better’n a mile a minute”. One day Jim saw a picture 
of an early touring car labeled “Transportation of the 
Future.” It so fired his imagination, he confided to every 
customer who would listen to his fantastic plans, that 

some day he’d own. one of 
those things. 





Jim served several years of apprenticeship in the 
general store and learned many fundamentals of retail 
selling. Then, with a total capital of $155.00, he opened 
a grocery store in a nearby town. Other lines 
were gradually added. The volume grew. 

So did Jim’s savings. Finally he bought the 
first car in town, and what a day that 
was for traffic along Main Street! 
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How America Worked for Jim 


and vice versa 


Reading Time: | minute, 48 seconds 


A taste of motoring was all Jim needed to see 
the future of the automobile industry. He wanted to be 
part of it. So he sold out, banked a neat cash sum and 
took a job in the nearest big city as an automobile sales- 
man “just to learn the ropes.” The next step was a partner- 
ship in an automobile dealership, and finally his name 
alone over the door. 





It’s thirty years since the close of World War I 
when Jim became a Dodge dealer. Folks say that his per- 
sistent salesmanship made the community so car-minded 
that diagonal parking laws and traffic lights were adopted 
long before the neighboring towns ever needed them. 
More than that, Jim’s initiative has built an enterprise 
which in turn provides useful opportunities for a 


number of employees. Some of 
them already have youngsters at 
college. That’s America for you! 








* . o 
Write for our free booklet containing a 
number of these typical success stories taken 


from our files. Chrysler Corporation, 341 
Massachusetts Ave., Highland Park 3, Mich. 


Chrysler Corporation 


PLYMOUTH ¢ DODGE ¢ DESOTO * CHRYSLER © DODGE "Job-Rated” TRUCKS 
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Graham Opens for Chevrolet | sone manager; W. Ralph Hines, | ing Hike Plan . 

At Red Lodge, Mont. ees ae caesar nine | Gia | Dealer Greetings 
John Graham opened his new | ager, Oldsmobile; R. W. Evans, Studied Again 

Mountain Chevrolet at Red | Chevrolet zone manager, Salt ° « 

Lodge, Mont., with several Gen- | Lake City; James Holley and In Wisconsin 

eral Motors officials attending Mads Anderson, GMAC field rep- MADISON. Wis. — Abandonment 


the opening. resentatives, and R. E. Sand- : 
: of the $2,000,000 a year ton-mile tax 
Officials included Fred Walser, | blom, Oldsmobile representative. for truckers and substitution of a 


new and higher scale of truck regis- 
tration fees on a staggered basis to 
¢ 
Automotive News 


raise an equivalent amount and 
ANSWERING many requests from our 











more will be proposed to the new 
legislature by the Wisconsin Motor 
Carriers Assn. 
readers for a semi-permanent binder to 
retain this publication for ready--reference. 
Only recently have we been able to secure 


The plan was originally submitted 

to a legislative interim committee! 615 rye GREETINGS—The windows of Davison-Applegate Co. (Chevrolet), Flint, serve 
a quality binder which will stand the gaff 
and which we can recommend. This binder 


early last year, and then withdrawn | ,,~, greeting card for the firm's customers. The car is a 190! Orient. 
is covered with black Levant leather cloth, 


when there appeared some differ- 
stiff sides, holds 26 issues of Automotive 


ence of view toward it within the | 
industry. Such differences have now | 
News in removable metal blades. Price $7.50 
postpaid to our subscribers. 


been resolved, according to indus- 
AUTOMOTIVE NEWS bert DETROIT 26 











try spokesmen. . é 
Farm truckers will also support 3° fan 
» Pw 27 






the changes, it was said. The coun- 
sel for the Wisconsin Farm Truck- 
ers Assn., C. J. Jasper of Madison, 
will represent that organization and 
the Motor Carriers Assn. jointly on 
legislative matters in the new legis- 
lative session. 

Trade spokesmen note that Wis- 
"| consin is one of only four states 

which now retains the ton-mile tax ; . 
method of assessing highway costs| RUNNIN’ RIGHT ON TIME—The model train exhibit at Becker-Havens Motors (Lincoln- 
upon commercial users, Mercury), Logansport, Ind., is the handiwork of P. M. Havens, partner in the dealership 

Authors of the new plan insist It includes over 100 cars built by Havens on a scale of one-fourth inch to a foot. 
that such a registration fee sched- 
ule would return about $3,000,000 
more to the state treasury than the 
present schedules, or more than 
enough to recapture revenue lost by 
the repeal of the ton-mile tax. 


, 
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Brazil Reports 
256,000 Vehicles 


In Operation 


RIO DE JANEIRO, Brazil.—Gov- | of new cars at Rose Co. (DeSoto), Detroit. Santa's present to owner Ivan Rose was finish- 
ernment tabulations show that) ing the company's new establishment in time for Christmas. 


there were 256,200 motor vehicles in 
Steel Output Score 






SANTA RIDES HIGH—Kris ere with sled and reindeer surmounts a revolving display 


use in Brazil at the close of 1947. 
The total included 131,530 cars, 
115,997 trucks and 8,673 buses. 





ations wae onus Se a, Present Capacity Is Called Highest in History; 
cluded 46,537 cars,: 42,534 trucks Further Expansion Foreseen 


and 3,032 buses. 

Runner-up was the Federal dis- NEW YORK.—Steel making ca-| ating fully, can now pour more 
trict, embracing the city of Rio| pacity of the steel industry, at 96,-| than 180 tons of raw steel every 
de Janeiro, which had 55,878 vehi- | 000,000 tons per year, is now great-| minute for a full year, Tower 
cles. Included in the Rio total were|/er than ever before in war or ited out, She new sessed en 
30,698 cars, 23,682 trucks and 1,498| peace, and further expansion is| PO'™e®. 
buses. lanned during the next two years,| P@ity is 18 percent higher than 

planne g years, : 

Rio Grande do Sul was third, it was announced last week by the capacity of 1940, compared 
Minas Gerais fourth and Rio de| Walter S. Tower, president of the with a population increase of 11 
Janeiro fifth in the state listings. | American Iron and Steel Institute.| percent during the same period 

tee + eet 8 2 By pushing programs of expan-| of time, he said. 
Bohl Builds Body Shop sion and improvement, companies| While the 1948 additions were 

Bohl Motors (Studebaker), Beav- | Of the industry increased the total | being made, several new programs 
er Dam, Wis., has constructed a| ingot capacity by 1,800,000 tons|of construction and improvement 
44 by 40 foot addition for auto| during 1948, Tower said. The in-| were launched, Tower said. Cost of 
body repair and painting work.| crease in 1948 was substantially | postwar expansion exceeds two bil- 
The new building is one story high higher than expected under sched-| lion dollars. 








and is located in the rear of the| ules reported a year ago. Schedules now call for the addi- 
Bohl garage. Furnaces of the industry, oper- | tion of 2,200,000 tons in 1949 and 
hee oe ee 500,000 tons in 1950. Thus, a total 


capacity of more than 98,000,000 
tons by the end of 1950 is indi- 
cated, barring any enforced retire- 
LOW-PRICED PORTABLE AUTO-TURNTABLE ment of facilities which cannot be 
foreseen or estimated at this time, 

according to Tower. 
To support the increase in steel 
making capacity, he added, other 
producing facilities in the indus- 


Turns Cars Indoors or Out,,. 















; try are likewise being expanded 
‘ fic! ay E W a, | and improved. 
AF Blast furnace capacity was in- 
90% moRE TR COME In AND creased sharply during 1948 and as 
STOPPED by stop, Woo Te showman: of Jan. 1, 1949, is rated at 70,500,000 
make passers Y we Aight qurnte ae budget tons a year, Tower said. More ad- 
with Brunner a every deale housand ditions are planned over the next 
BuY It's priced - a one cent pert two years in blast furnace, coke 
iP. ximate (>) = and other departments. 
ts aPPFo (j feet 
= aaa attracte & = 
cus 
FE { for the price Is SS —— Jackpot 
NEW sare amazing f rea fingertip Pre® Color Booklet Outlines 
Amone American Wa 
t rically y 
the mT RTS avtome Comic-strip technique in color as 
ure on |a means of telling the American 
My be story of opportunity and freedom 
ports 10 \\ steel scientifica |has been employed by the Indus- 
suP ; de of rv99 d opular models |trial Information Institute, Inc., 
W's mo ypport NP Youngstown, O., in a 16-page pic- 
anced o% y [Tack book entitled, “You Hit the 
i. kpot.” 
we wie —Jus oN! 
SSEMBLED room to ot parent to con J T D RI VE N =e | Following the format and color 
iw : : : i ils 
“ Move it from weg holes, N° anchor it in. YOu Newly designed continuous wheel-platform you can drive eee plane a i 
There are "° a get it UP ON”. Rotates ot right on... Now you can change cars easily, as often as | realise what the American system 
send ‘ble it yoursell, you want. Can be financed if desired. WRITE NOW for full | — poame to them in terms < 
sem snute- : wha ey possess and enjoy %:5 
can os per minu details on the new 1950 model to, cullacaiad ta Gauate tthe eet Of 


tion 
va revolv the world. 


BRUNNER, INC. The color booklet is published y 
STREET General Comics, Inc., New York 
City, and is available to communi: 

nttntbck ic ties upon request, 
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_. BE READY WITH SEAT COVERS OF SARAN! 


iT Oe ae 


THE NATIONAL PLASTIC PRODUCTS COMPANY 
OQDENTON, MARYLAND 
New York: Empire State Building « Los Angeles: Bankers Building 









Brooklyn Grand Jury 
In Auto Finance 


NEW YORK, — Assailing as 
“grossly unethical” the methods 
used by automobile finance com- 
panies in repossessing automobiles, 
the December term of the Brooklyn 
grand jury has proposed a three- 
point reform program. 

Although conceding that the 
finance companies acted “within the 
law,” the grand jury presentment 
asserted that “in practice the result 
is grossly unethical, to say the least 
—and the danger of injustice being 
worked on innocent people is very 
great.” 

“We heard,” it continued, “in- 
stances wherein an innocent pur- 
chaser, after having ostensibly pur- 
chased his car free and clear, had 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 


New Passenger Car Registrations, 48 States for 





Repossession Reforms? 
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Calls for More Ethics 


Firm Replevins 


his car taken away due to the fact 
that his car had a previous mort- 
gage on it, unbeknownst to the pur- 
chaser at the time of purchase.” 

The following proposals were of- 
fered by the jury: 

That no car should be replevined 
without proper direct notice to the 
owner and that no car should be 
replevined before there was a full 
hearing before a competent court; 
that no finance company be entitled 
to repossess a car without five days’ 
notice being served directly to the 
owner, especially in cases where the 
car licensee is not a maker of the 
chattel mortgage or other obliga- 
tions; that an automebile ownership 
clearing-house for used cars be in- 
stituted wherein a search for title 
be cleared before a sale could be 
fully consummated, the expense to 
be borne by the prospective pur- 
chaser. 





















INHUC Charges 


Tolls Threaten 
Highway System 


WASHINGTON.—Leaders of five 
national groups of highway users 
have attacked toll roads as a threat 
to sound highway development in a 
preface to a new National Highway 
Users Conference publication en- 
titled, “Why The Toll Method of 
Fnancing Roads Is Unsound.” 

NHUC opposes toll roads as being 
“basically wrong” because the high- 
Way user already is taxed to pm- 
vide revenues to build roads and 
should not be compelled to pay a 
further tax. 

Albert S. Goss, master of the Na- 
tional Grange, is quoted as declar- 
ing that “farmers have the same 
compelling reasons for opposing toll 


JAMESTOWN EMPLOYE WINS FRAM AWARD—In center is Paul Dugas, assistant parts | roads as the general public.” Such 
manager of the Ed James Studebaker dealership in Long Beach, Calif., accepting $250 award 


from Steven Medve, 


representative of Fram Corp. 


Ed James, Dugas’ employer, is shown 


roads, he pointed out, pose a par- 
ticular threat to agriculture since 


beaming approval. The check represented second prize in a nationwide slogan contest spon- | farmers are thereby forced to use 
sored by Fram. This presentation was one of the many features of the annual Jamestown 


employes’ Christmas party. Year-end bonuses and ''go-getter" 


earnings were also distributed. 


Guest of honor was L. E. Minkel, sales manager for Studebaker Pacific Corp. 


toll roads in reaching their markets 
-— would be required to pay a 
double tax on each trip. 


November, 1948-1947 
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486.25; club cpe., $1,518; conv., $1,872; 


$1,861; 
—4-dr. 
conv., $2,624; 

Sertes 70—(Dynafiow standard)— 
4-dr, sed., $2,782; 2-dr. sed., $2,661; conv., 


$3,203; stat. wag., $3,797. 
‘CADILLAO Series 61—4-dr. sed., 


$3,103; club cpe., $3,019; conv., $3,549; 
60 -dr. $3,801; Series 
15—4-dr. sed. (5-pass.) $4, ; T-pass. 
, $5,053; 7-pass, Imperial, $5,253; 
9-pass. bus. cpe., $4,733; 9-pass, In- 
— 4-dr, a: 


$2,404.50; lim., 530. 

958.25; bus. epe., $1,843.50; “@"" 

4-dr. sed., , 50; 2-dr. sed., $2,014; 
7-pass. sed., $2,459; lim., $2,585.50; club 





| sed., 





epe., $2,024.50; conv., $2,439.25; bus. cpe., 
$1,908.75; Traveler 4-dr. sed., $2,187.75; 
Saratoga ‘8’’—4-dr. sed., $2,321.25; 2-dr. 
$2,284.25; club cpe., $2,294.75; bus. 
cpe., $2,194.75; New Yorker ‘8’’—4-dr. 
d., $2,446.25; 2-dr. sed., $2,409.25; club 
cepe., $2,419.75; conv., $2,850.25; bus. cpe., 
$2,319.75; Town & Country conv., $3,430.25; 
Crown Imperial ‘8’? — 7-pass. sed., §$4,- 
711.75; lim., $4,816.75, 
CROSLEY — 2-dr. deluxe sed., $959; 
conv., $959; stat. wag., $991. 
DeSOTO—Deluxe—4-dr. sed., $1,845; 2- 
dr. sed., $1,808.25; club cpe., $1,834.50; 
bus. cpe., $1,718.75; Custem—4-dr. sed., 
$1,911.50; 2-dr. sed., $1,879.75; 7-pass. 
$2,335; lim., §2,461.50; club cpe., 
; conv., §2,315.75; Suburban, 
$2,651. 


DODGE—Deluxe—4-dr. sed., $1,738.25; 
2-dr. sed., $1,696; bus. cpe., $1,606.50; 
Onstom—4-dr. sed., $1,807.75; town sed., 
$1,892; 7-pass. sed., $2,199; club cpe., $1,- 
794; conv., $2,209. 

FORD—Six—4-dr. sed., $1,473.50; (V-8, 
$1,560); 2-dr. sed., $1,425 (V-8, $1,511.50); 
club cpe., $1,416.50 (V-8, $1,524); bus. 
pe., $1,252 (V-8, $1,433.50); Custom Six— 


Current Prices on New Automobiles 


4-dr. sed., $1,591.50; (V-8, $1,665.50); 2-dr. 
sed., $1,538 (V-8, $1,617); club cpe., $1,529 
(V-8, $1,613.50); conv., $1,886 (V-8, $1,- 
965.50); stat. wag., $2,119.50 (V-8, §2,- 
264.50). 

FRAZER—4-dr. sed., $2,482.77; Manhat- 
tan—4-dr. sed., $2,746.11. 

HUDSON—Super ‘‘6’’—4-dr. sed., $2,- 
222.25 (8-cyl., $2,343); 2-dr. sed., §$2,- 
171.25; club cpe., $2,219 (8-cyl., $2, 339.75); 
bus, cpe., $2 $2, Commo- 
dore $2, 398.50 (8-cyL, 
$2,514); club cpe., $2,374.25 (8-cyl., - 
489.75); conv., $3,056. 75 (8-cyl., $3,137. 5). 

KAISER—Special—4-dr. sed., $2,244.37; 
Deluxe—4-dr. sed., $2,407.11. 

LINCOLN — 4-dr. sed., $2,680.50; spt. 
pe., $2,633; conv., $3,117; Cosmopolitan— 
4-dr. spt. sed., $3,344; 4-dr. town sed., 
$3,344; spt. cpe., $3,291.50; conv., $4,054. 

MERCURY—4-dr. sed., $2,116; spt. cpe., 
$2,084.50; conv., $2,536.50; stat. wag., 
$2,820.50. 

NASH—600 Super—4-dr. sed., $1,832; 
2-dr. sed., $1, er oe $1,829; 600 


Super see 2-dr. 
sed., $1,855; = cpe., tt 
Super—4-dr. sed., $2,27 9; Whe sed., $2,- 





254; club cpe., $2,275; Ambassador 
Special—4-dr. sed., $2, "348; 2-dr. sed., 
323; club cpe., $2, 344; Ambassador Custom 
—4-dr. sed., $2,489; 2-dr. sed., 
club cpe., $2,485. 

OLDSMOBILE—Series 76 Standard—4-dr. 
sed., $1,864; 4-dr. town sedan, $1,853; 2-dr. 
sed., $1,790; club cpe., $1,764; conv., $2,- 
180; Series 76 Deluxe—4-dr. sed., $2,006; 
4-dr, town sed., $1,995; 2-dr. sed., $1,932; 
club cpe., $1,905; Series 98 Standard— 
(Hydramatic standard) —4-ar, sed., be 542; 
2-dr. sed., $2,468; Series 98 Deluxe— 
(Hydramatic standard)—4- dr. sed., $2,636; 
2-dr. sed., $2,562; conv., $3,015. 


PACKARD — Eight — 4-dr. sed., $2,275 
(deluxe, $2,543); 2-dr. sed., $2,250 (deluxe, 
$2,517); stat. wag., $3,245; Super Eight— 
4-dr. sed., $2,827; 2-dr. sed., $2,802; conv., 
$3,250; 7-pass. sed., $3,500 (deluxe, §3,- 
850); 7-pass. lim., $3,650 (deluxe, $4,000); 
Custom Ejight—4-dr. sed., $3,750; 2-dr. 
sed., $3,700; conv., $4,295; 7-pass. sed., 
$4,704; 7-pass. lim., $4,868. 

PLYMOUTH — Deluxe — 4-dr. sed., $1,- 
455.50; 2-dr. sed., $1,397.50; club cpe., 
$1,424; bus. cpe., $1,360.75; Special Deluxe 
—4-dr. sed., $1,544.25; 2-dr. sed., §$1,- 


$2,464; | 


bus, cpe., $1,454.75; stat. wag., $2,082.75. 
PONTIAC—Torpedo ‘‘6’’"—4-dr. sed., $1,- 
641 (deluxe, $1,731); 2-dr. sed., $1,583; 
sed. cpe., $1,614 (deluxe, $1,704); spt. cpe., 
$1,552 (deluxe, $1,641); bus. cpe., $1,500; 
conv., $2,025; Torpedo ‘‘8’’ — 4-dr. sed., 
$1,689 (deluxe, $1,778); 2-dr. sed., $1,630; 
sed. cpe., $1,661 (deluxe, $1,751); spt. cpe., 
$1,599 (deluxe, $1,689); bus. cpe., $1,558; 
conv., $2,072; Streamliner ‘‘6’’—4-dr. sed., 
$1,727 (deluxe, $1,817); sed. cpe., $1,677 
(deluxe, $1,766); stat. wag., $2,374 (de- 
luxe, $2,442); Streamliner ‘‘8’’—4-dr, sed., 
$1,775 (deluxe, $1,864); sed. cpe., $1,724 
(deluxe, $1,814); stat, wag., $2,412 (de- 
luxe, .490). 

STUDEBAKER — Champion Deluxe — 
4-dr. sed., $1,688.50; 2-dr. sed., $1,656.75; 
club cpe., $1,588.25 


Champion Re 

762; 2-dr. sed., $1,730.50; club cpe., = 
756.75; bus. cpe., $1,662; conv., $2,086.25 
Commander Deluxe—2 


2- dr. sed., $2,019. 25: 
2-dr, sed., $1,987.75; club cpe., $2,014 
bus. cpe., $1,919.25; Regal De 
luxe—4-dr. sed., $2,140.50; 2-dr. sed., $2, 
108.75; club cpe., $2,135; bus. cpe., $2 
040.50; Land Cruiser 4-dr. sed., $2,327.75 
conv., $2,467.50. 

WILLYS-OVERLAND — Jeep stat. wag 
(4-cyl.), $1,856.71; 6-cyl. stat. wag., $1, 
951.43; Jeep stat. sed., $2,008.78; Jeepster 
conv., $1,875.77. 
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“My everyday work car is 
our ‘Sunday best’ car, too 


-thanks to AE FABRIC!" 





says Detroit Auto Worker 


THERE’S NO LET-UP in the use American motorists give their cars. On 
the go seven days a week, the “family” car serves a multitude of 
uses. Yet its upholstery is but fabric. It is constantly rubbed, scuffed, 
“abused.” It is punished by sun and dampness, by road grime and 
dirt. It must withstand constant wear, and stay smart looking, sso! 

What fabric meets these conditions best? Experience says: Pile 
fabric. ““Velmo”* Pile Fabric, made by Goodall, combines this rugged 
ability to “take it” with an eye-filling beauty that is measured by car life. 


"REGISTERED TRADE MARK ©1949, GOODALL-SANFORD, INC, 








AUTOMOTIVE DIVISION, 1703 FISHER BUILDING * DETROIT, MICHIGAN 
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MacDonald’s Beecroft Lecture Advice .. . 





Fit Roads to Drivers for Safety 


EDITOR’S NOTE: This is the 
fourth and final installment in 
the David Beecroft Memorial Lec- 
ture on “Driver Behavior—Key to 
Safe Highway Design,’ made by 
Thomas H. MacDonald, commis- 
sioner, U.S. Public Roads Admin- 
istration. 

+ + * 

HE ACCIDENT rate on two-lane 

rural highways carrying less than 
1,000 vehicles per day is approxi- 
mately half that on similar high- 
ways, where the volume is in the 
8,000 or over ve- 
hicles per day 
range. That is, on 
overloaded high- 
ways or under- 
designed high- 
ways the accident 
rate increases 
with traffic vol- 
ume, 

On such high- 
ways, we would 
logically think 
drivers would be- 
come more careful. Paradoxically, 
driver behavior becomes worse as 





Comm. MacDonald 


the road becomes more inadequate 
to carry safely the traffic volume. 
Evidence supports the conclusion 
that as the standard of design is 
raised, driver performance becomes 
more responsible. 

Here is the record of traffic op- 


| eration that has emerged from 


the studies on the Pentagon Sys- 
tem of roads over the past six 
years. The system was designed 
and built by Public Roads Admin- 
istration to serve an estimated 
population of 50,000 office workers 
in the new defense establish- 
ments, all of which were trans- 
ferred almost overnight across 
the Potomac River to a previously 
unoccupied area in Virginia. 

The problem was to move the ma- 
jor part of this population in and 
out daily by motor vehicle over the 
existing three Potomac River 
bridges. 

The system produces about 67,- 
000,000 vehicle miles of travel per 
year. In the six-year period, five 
fatalities have resulted from this 
operation, three of whom were pe- 


caused by a vehicle traveling at a 
| relatively high rate of speed, leav- 
ing the road and overturning. For 
this six-year period the accident 
| rate is 1.5 fatalities per 100 million 
| vehicle-miles, 

+ * * 


ON THE THROUGH routes of the 
Pentagon network, where there 
are no traffic police, no traffic con- 


the 40 miles per hour posted speed 
limit, the average speed is 37.6 miles 


hicles exceed 45 miles per hour. 


are much lower and the posted 
speed limit of 35 miles per hour is 


per hour, with 11 percent of the ve- 
hicles exceeding 45 miles per hour 
and 36 percent exceeding 40 miles 





per hour. 

Thus on the network where 
drivers can legally maintain rea- 
sonable speeds at all times, they 
travel no faster without enforce- 


destrians. Only one fatality was' ment than they do on Lee Blvd., 


trol lights and no enforcement of | 


per hour, and 12 percent of the ve- | 


On Lee Blvd., where safe speeds | 


enforced, the average speed during | 
light traffic volumes is 37.8 miles 


BEST ASSURANCE FOR SAFETY—Modern 
| Washington offer the best chance to reduce the nation's traffic toll, Comm. MacDonaid 
points out in the final instaliment of his safety lecture. 


where safe speeds are not as high 
and the normal enforcement is 
present, 

Furthermore, three times as high 
a percentage of the drivers exceed 
a five miles per hour tolerance of 
the posted limit on Lee Blvd. as on 
the Pentagon network, 

In harmony with the premise that 
roads must be designed on a basis 











18.000 NEW 





Rankin Dealers 


in 2 YEARS! 





The Most Amazing Dealer Profit Testimonial in Seat Cover History 


You can hardly believe it. 


In 194 
TODA 


More dealers now sell Rankin covers than any other brand 
in the world. Why? Because the Rankin Plan has revolu- 
tionized seat cover profits for the dealer. It gives you cus- 
tom-tailored covers that sell for the same price as non-fitted 
covers—at a HANDSOME profit to you. 
against the mail order and cut-price competition. Gives 
you the most beautiful de-luxe line of covers in America 
today — yet at POPULAR PRICES. 


EVERYTHING! 


If you haven’t seen this amazing Rankin Plan, and the ter- 
rific profits it can make you, mail the coupon below. Do 


But there it 


is! 


9,000 new dealers switched to Rankin 


MG Seat Covers. 


18,000 new dealers have switched to 
=m Rankin Seat Covers. 


Profits! 


it TODAY, and get set for bigger °49 volume. 


The BIG NAME IN SEAT COVERS 
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Protects you 
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MANUFACTURING CO. 


Cedar Falls, Iowa 
Wichita Falls, Texas 


MAIL COUPON! 


or Wichita Falls, Texas 
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Company 


Address 


America’s 


Rankin Manufacturing Company 
Dept. A, Cedar Falls, Iowa 








finest 


COVERS 


Please send full details on how I can make more on seat 
covers with your Rankin plan. 





highways such as the Pentagon network in 


|of driver behavior is the relatively 
| new technique of planning the sys- 
; tem of arterial roads to serve the 
heavy flow lines of metropolitan 
|areas on the basis of origin and 
destination surveys. These surveys 
disclose the desire lines of major 
travel. 

Driver behavior can be relied 
upon to exercise a high selectivity 
of route, if the facilities provide a 
choice. Under such circumstances 

| the driver will choose the route that 
will give him the most direct access 
to his destination, but at the same 
time will give him the shortest dis- 
|tance of travel through the more 
congested downtown streets. 
* * + 
INALLY, this discussion is di- 
rected to the essentials of today’s 
| program of highway improvement. 
| Since 1934, state-wide planning sur- 
veys have been accumulating the 
facts of the amount and character- 
| istics of the traffic use of our high- 
| ways. 

State by state, undoubtedly more 
is known about the highways, their 
use and their needs, than about any 

|}other major public undertaking. 
| Until recently this wealth of mate- 
rial had not been generally analyzed 
and organized to serve its most im- 
portant purpose as conceived when 
the surveys were started. 


In 1945 the California legisla- 

ture, recognizing the need for a 
| long-range highway improvement 
| plan, established a study commit- 
| tee to organize the available 
material and to secure new data 
necessary to bring together a 
complete engineering and eco- 
nomic report, California now has 
a well-rounded, long-term modern 
highway improvement program. 

With this successful guide many 
other states have now in active op- 
eration legislative study commit- 
|tees, which, with the competent 
technical assistance of the Automo- 
| tive Safety Foundation, are matur- 
jing long-range programs of com- 
| parable caliber. 

The planning is designed to serve 
both economic needs and safety of 
use. Since the future reduction in 
the highway fatality toll, as has 
been shown, will depend so largely 
upon safer roads, no effort by the 
Foundation can result in a greater 
| CAenceraeeee to highway safety. 

a * * 


| (THERE ARE also implications of 
vehicle design that can be well 
| heeded. For example, it is certain 
the driver needs to have a better 
sight of the right-hand edge of the 
road, 

Also, that protective bumpers, 
front and rear, capable of absorbing 
shock, be installed in place of ex- 
pensive grillage which is going to 
suffer more in the future than in 
the past. Roads cannot be designed 
|to prevent this type of accident, 
|which is likely to involve a series 
of cars. 

Also, is it not time to forget the 
emphasis on minor over-speeds of 
|the decent driver and concentrate 
|/on the driver who by his behavior 
|creates accident hazards? 

The driver who passes in a no- 
passing zone, who parks his ve- 
| hicle on the pavement and who 
crowds the other fellow’s lane is 
a killer. Why not take him off the 
road? 

The purely routine speed check- 
|ing is as futile and wasteful of en- 
forcement officers’ time and ability 
as is their detail to check on over- 
|time parking, both of which only 
|result in congestion in the traffic 
| courts on matters having a mini- 
|mum relation to real traffic safety. 

We need the time of the traffic 
officers and of the courts to take 
| (Continued on Page 36, Col. 4) 
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Give your advertising 


the plus values built 


into your new models 


Percentage of expenditures placed 
in each Chicago newspaper by 
classified automotive advertisers. 
First 11 months 1948 


59.3% 8.4% 
CHICAGO PAPER 
TRIBUNE D 





Chicago Tribune representatives: W. E. Bates, Penobscot Bidg., 


Detroit 26; A. W. Dreier, 810 Tribune Tower, Chicago 11; E. P. Struhsacker, 


220 E. 42nd St., New York City 17; Fitzpatrick & Chamberlin, 

155 Montgomery St., San Francisco 4; also 448 S. Hill St., Los Angeles 13. 
MEMBER: AMERICAN NEWSPAPER ADVERTISING NETWORK, INC., 
FIRST 3 MARKETS GROUP, AND METROPOLITAN SUNDAY 
NEWSPAPERS, INC. 
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You give your promotion in the important Chicago territory 
extra selling power and distinction when you feature your models 
in full pages in Chicago Tribune newsprint color. 


With Chicago Tribune newsprint color, you can get maximum attention 
and response from the audience that accounts for the bulk 
of the new car buying in Chicago and suburbs. 


* In addition, you can step up the impact of your promotion in the hundreds 
of midwest cities and towns in which Tribune circulation is a known factor 
in building consumer favor and dealer support. 


To capitalize fully on the sales appeal of your new models, get the facts 
about Chicago Tribune newsprint color and how it can be used to help you 
increase your consumer franchise in the important Chicago market. 


CHICAGO [TRIBUNE 


worRtuodo's GREATEST NEWSPAPER 


November average net paid total circulation: Daily, Over 970,000 —Sunday, Over 1,625,000 









Dealer 


AUTOMOTIVE NEWS, JANUARY 17, 1949 aa 


Doings 





K-F Distributor Buys 
Jacksonville Dealership 


Triangle Motors, Inc., Jackson- 
ville, Fla., distributor and dealer 
for Kaiser-Frazer, located at 114 
Park St., has purchased the busi- 
ness and equipment of Chapman 
Motor Co., Southside Kaiser-Frazer 
dealer of 1501 Miami Rd. The an- 
nouncement was made by B. J. La- 
Rue, president of Triangle Motors, 
Inc. 

The Southside firm will continue 
as a dealer for the Kaiser-Frazer, 
LaRue said, and will be managed 
by Robert Dill. Triangle Motors, 
Inc., also maintains a branch at 
the corner of Fifth and Main Sts. 

* * * 


Former Olds District Head 


Opens Own Dealership 

H. J. Stansfield, who recently re- 
signed as a district manager of the 
Kansas City division of Oldsmobile, 
has opened an Oldsmobile and Cad- 
illac dealership in Junction City, 
Kans. 

A new sales and service building 
will be erected for Stansfield Mo- 
tors, Inc, this summer. New Olds- 
mobile and Cadillac cars are now 
being delivered to the firm. Junc- 
tion City was a part of Stansfield’s 
former district. 

+ + * 


Veteran Chrysler Dealer 
Enjoying Florida Sun 

Capt. and Mrs. Frank H, Wilkins, 
he is the oldest Chrysler dealer in 
Morgantown, W. Va., are spending 
the winter in Florida. Wilkins 
opened his dealership in 1925. 

His two sons, Ray A, and Frank 
jr., are both associated in business 
with their father. Ray is in the 
sales department and Frank in the 
parts department. 


Ashtabula Dealers 


Choose Nizen 


S. P. Nizen of Jefferson was 
elected president of the Ashtabula 
County (O.) Automobile Dealers 
Assn. Other officers elected were 
Cc. C. Emhoff of Conneaut, vice- 
president, and D, L, Haskell of Ash- 
tabula, secretary-treasurer. 

Named trustees were: A, W. Cal- 
lender, Ashtabula; Herbert Swezey, 
Andover; Oscar Anderson, Jeffer- 
son; Gene Taylor, Geneva; Vince 
Bishop, Ashtabula, and C. R. Ell- 
sasser, Conneaut. 

* + * 


New Showroom Opened 
By Pankratz and Sharp 


Formal opening of the new show- 
room of Pankratz & Sharp (Kaiser- 
Frazer-GMC), Herington, Kans., has 
been announced, 

Coffee and doughnuts were served 
at the day-long open house, accord- 
ing to co-owners Walter Pankratz 
and H. M. Sharp. 


+ * * 


Camera Man 
Hutchins’ Yule Movie 


e Stars Workers 


Feature attraction of the Christ- 
mas party given by Jack Hutchins 
Co. (Dodge), San Jose, Calif., was a 
20-minute movie in color showing 
each employe at his work. 

Some 150 employes and members 
of their families attended the party, 
owner Jack Hutchins reports. A 
turkey dinner was served and gifts 
were given to the children. 

Each employe was given a turkey 
and those who had been with the 
company six months received a 
bonus, Hutchins said. 

- * © 


Stephens-Franklin Gets 


DeSoto 20-Year Plaque 


A commemorative plaque de- 
noting continuous service as a 
DeSoto dealer throughout the 
first 20 years of DeSoto’s history 
has been presented to Mrs. C. P. 
Stephens sr. of Stephens-Frank- 
lin Motors (DeSoto), Phoenix, 
Ariz. Claude P. Stephens jr. and 
L. H. Franklin are operating the 
business started by the late C. 
P. Stephens. 

Presentation of the bronze 
plaque mounted on a_ walnut 
shield was made by A. H. Lang- 








ridge of Los Angeles, DeSoto re- 
gional manager. 

Officers of the present com- 
pany are C. P, Stephens jr., pres- 
ident; L. H. Franklin, vice-presi- 
dent and general manager; Mrs. 
C. P. Stephens sr., vice-president; 
Dale Johnson, secretary-treas- 
urer, and Robert S. Stephens, an- 
other son of the founder, sales 
manager. 

* + 


Polk Brothers Get Buick 


Franchise in Eustis, Fla. 

L. L. Polk and A. G. Polk of Eus- 
tis, Fla., announce that they have 
been granted a franchise by Buick 
in the Eustis area. 

They have acquired the filling 
station property at the corner of 
Lemon and Bay Sts., and work is 
underway to remodel and enlarge 
the building to house the new busi- 
ness. 

+ * + 


Vets Honor Packard Dealer 
For Car Delivery Methods 


Opening of a new sales and serv- 
ice building by Adam Motor Co. 
(Packard), at 13031 Jos. Campau 
Ave., Detroit, got a lift when mem- 
bers of a veterans group presented 
the firm with a flag in recognition 
of its cooperation with vets and for 
delivering new cars without trades. 

* * * 


Waters, 20-Year Dealer, 
Honored by DeSoto 


A bronze plaque has been pre- 
sented to James F. Waters, Inc. 
(DeSoto), San Francisco, by DeSoto 
in honor of the dealership’s 20-year 
association with DeSoto. 

Clarence E. Bleicher, DeSoto 
Corp. president, made the presenta- 
tion to Robert A. Waters, president 
of the dealership. Some 200 em- 
ployes and guests attended the cere- 
monies, 

” + * 


Haddad’s (Pontiac) Moves 


Into New Mass. Home 


Haddad’s Motor Sales (Pon- 
tiac), West St., Pittsfield, Mass., 
recently moved into its new and 
enlarged quarters. George Had- 
dad is president and _ general 
manager. 

* * + 
Moore’s Acquires New Plant; 


Marks 23 Years in Trade 


Moore’s (Chevrolet-Oldsmobile), 
Greenwood, S.C., has moved into 
new quarters on Maxwell avenue, it 
is announced by R. H. Hammond, 
president. 

The firm has operated in Green- 
wood for 23 years. Joe H. Eddy is 
vice-president and John G. Ham- 
mond is treasurer. 

- . + 


New Building for Wendel 


In Chattanooga, Ohio 

Lewis P. Wendel, manager of 
Wendel Motor Sales (Pontiac), 
Chattanooga, O., has opened a new 
building. 

Of the quonset type, the building 
is 80 feet long and 60 feet wide, 
with a brick front. The interior is 
finished in knotty pine. Wendel is 
assisted in the business by his two 
sons, Bob and James. 

¥ - ” 


New Building Method Used 
In Hopkins Motor Plant 


A new type of grid construction 
for floors and roofs erected on re- 
movable steel domes is being used 
in the construction of Hopkins Mo- 
tor Co. (Dodge), Wheeling, W. Va. 

Completion of the building is ex- 
pected in spring, at which time the 
total facilities of Hopkins Motor 
Co. will exceed 100,000 square feet. 

* * ok 


Paint Shop Opened 
Hobson and Thurston Motor Co., 
Colby, Kans., has opened its new 
body and paint shop. All baked 
enamel jobs sold on the opening 
day received a $25 discount. 
” * + 


Arbor Motor Sales 


A certificate of partnership has 
been filed in the Erie county clerk’s 
office for Arbor Motor Sales, 108 
Spruce St., Buffalo. Partners are 
George H. Arbogast and Nunzio 
Guzzo. 











A DODGE DEALER SINCE 1932—Callaway Motors, Inc.., has 30,000 square feet in its new 
home in Cleveland, Tenn. Eugene E. Callaway states, "In our new location we have in- 
creased our shop labor sales $s percent with no increase in employment." 
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HAS 27 EMPLOYES ON STAFF—C. Bradshaw, Inc. (Ford), is now in its new building in 
Harvey, Ill. The firm was appointed by Ford in January, 1944, and occupies 21,000 square 


feet. 
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QUARTER-MILLION-DOLLAR DEALERSHIP—The recently completed home of Airport Pon- 
tiac Co., 1861 Haddon Ave., Camden, N. J. The building has 22,300 square feet with 
outside parking space of 25,000 square feet, according to J. E. Heraty, president. 
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EASTMAN OPENS NEW BUILDING—Lee $. artes. Lincoln-Mercury dealer in Greenwich, | 


at 241 W. Putnam Ave. at Edgewood Drive. Eastman 


Conn., has moved to a new enema 
the dealership. 


Greenwich Motors is the name of 
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IN THE TOBACCO COUNTRY—The new home of Modern Chevrolet Co., Winston-Salem, 


N. C. Constructed at a cost of more than $250,000. 





ITALIAN RENAISSANCE ARCHITECTURE—Fletcher Motor Co. (Buick), San Jose, Calif., 
held an open house celebrating the completion of a $52,000 remodeling job on its building 
on S. Market St. Fletcher's revamped sales and service quarters, comprising 38,000 square 
feet of floor space, represents an investment of $190,000, including new modern equipment. 





Crosley Appoints 
10 More Dealers 


Appointment of 10 dealers 


in 
seven states is announced by Powel 
Crosley jr., president of Crosley Mo- 


tors, Inc. The appointments in- 
crease the total Crosley outlets 
throughout the country to 850 as of 
December, Crosley said. 

The appointments: Dean’s Garage, 
Roswell, N, M.; Jamestown Tucker, 
Inc., Jamestown, N.Y.; Johnson 
Crosley Sales, Henderson, Ky.; Dris- 
sel Motors, Terre Haute, Ind.; Hale 
Motors, Princeton, Ind.; Paige Wil- 
cher, Clairton, Pa.; Beeson & Lloyd's 
Motors, Clay Center, Kans.; Hug- 
gins Garage, Hartford City, Ind.; 
Roehl Motor Co., Indianapolis, and 
Harp Motor Co., Miami, Okla. 


McCormick Purchases 


Syracuse Reo Outlet 


Frank T. McCormick jr. has 
purchased the distributorship for 
Reo trucks and school buses 
from Reo-Chaffin, Inc., Syracuse, 
N. Y. 

McCormick formerly was pres- 
ident and general manager of 
Pepsi Cola Syracuse Bottlers, Inc. 

* * * 


Davis-Child to Open 


Another Chevrolet Outlet 


Davis-Child Motor Co. will open a 
new Chevrolet dealership in Ellin- 
wood, Kans., sometime in January. 
This firm, which operates dealer- 
ships in Great Bend, Hutchinson 
and other points, has rented the 
Neff Auto Sales yard and garage as 
temporary headquarters. 

H. B. Houser, now with the com- 
pany in Hutchinson, will take 
charge of the Ellinwood dealership. 
The company plans later to erect a 
large cement block and steel garage 
and showroom on property owned 
by the firm in Ellinwood. 

* * . 


Five Auto Companies 
Chartered in Delaware 


New companies in the auto indus- 
try chartered with the corporation 
department of the secretary of 
state’s office at Dover, Del., follow: 

Drennen Motor Co., Inc.; capital, 
$1,000,000; principal office, The Cor- 
poration Trust Co., 100 W. Tenth 
St., Wilmington. 

Drennen Motor Bessemer, Inc., 
and Drennen Motor Ensley, Inc.; 
capital, each $100,000; principal of- 
fice, Corporation Trust Co. 

East Side Motors, Inc.; capital, 
$50,000; principal office, Corporation 
Trust Co. 

Wilmington Auto Sales Co. and 
Wilmington Motor Sales Co.; capi- 
tal each $40,000; principal office, 
Wilmington. 

Newark Auto Sales Co.; capital, 
$10,500, 


Fairbanks Donates 


Harold G. Fairbanks, Newport 
(N.H.) automobile dealer and for- 
mer president of the New Hamp- 
shire Automobile Dealers Assn., is 
one of the donors to a $4,800 family 
subscription which will establish a 
private patient room in the new 
Carrie F. Wright hospital in mem- 
ory of his parents, George A. and 
Margaret G. Fairbanks. 

* * a 


New Parts Manager 
Ray Hoeck, formerly with Miller 
Motors, is now parts manager of 
the Highlandtown Automobile Co. 
(DeSoto-Plymouth), Baltimore. 
* > + 


L-M Dealer to Expand 


South Park Lincoln-Mercury has 
been granted a building permit to 
enlarge its building at 2351 S. Park 
Ave., Buffalo, at a cost of $8,500. 

* * * 


Power City Motor 


Power City Motor Sales (Oldsmo- 
bile) has been formed at Granite 


|Falls, Minn., by Carter Anthony 
and Wayne Skoien of Dawson, 
Minn. 


* + * 


New Building Opened 


Rudy Rutland (Ford), Grapevine, 
Tex., celebrated the opening of his 
new building with a barbecue in the 
afternoon and a square dance in 
the evening. 


* * * 
Hyder & Kalil, Inc. (Dodge- 
Plymouth), Rochester, N. H., haz 


announced the appointment of M. 
Dean Hathaway as head of its mo- 
tor tune-up and carburetion depart- 
ment, 
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The New York Times in 1948 
published the greatest volume 


of advertising ever published by 


a New York newspaper 


35,000,000 LINES AN ALL-TIME HIGH... In 1948, The New York Times published 
more than 35,000,000 lines of advertising...a gain of 2,000,000 lines over 1947. 


30 YEARS OF TIMES LEADERSHIP... 1948 was the 30th year The New York Times 


published the greatest volume of advertising in the world’s biggest and busiest market. 


RECORD DEPARTMENT STORE VOLUME. ..The volume of full run Depart- 
ment Store advertising published by The New York Times in 1948 was the greatest ever published by 


a New York newspaper. 


RECORD RETAIL VOLUME...The volume of full run Retail advertising published by 
The New York Times in 1948 was the greatest ever published by a New York newspaper. 


BIGGEST GENERAL VOLUME...The volume of General advertising published by 


The New York Times in 1948 was the greatest ever published by any newspaper. 


BIGGEST CLASSIFIED VOLUME. ..The volume of Classified advertising published by 
The New York Times in 1948 was the greatest ever published by a New York newspaper...more than 


was published by the next three New York newspapers combined. 


41 YEARS OF FINANCIAL LEADERSHIP...The volume of Financial advertising 
published by The New York Times was the greatest published in 1948 by any New York newspaper. 
1948 was the 41st year of Times leadership in this classification. 


Che New Pork Times 


“ALL THE NEWS THAT’S FIT TO PRINT” 


NEW YORK: 229 West 43rd Street. BOSTON: 140 Federal Street. CHICAGO: 333 North Michigan Avenue. DETROIT: General Motors Building. 
LOS ANGELES: Sawyer-Ferguson-Walker Company, 645 South Flower Street. SAN FRANCISCO: Sawyer-Ferguson-Walker Company, Russ Building. 
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Never has any car so completely captured the 
heart of everyone who drives it. 


It’s as natural as “boy meets girl.” 


A man takes one look at those Airflyte lines— 
then there’s no turning away. 


And familiarity makes his heart grow even 
fonder—because the better a man knows the 
Airflyte, the more he finds to admire! 


Like the blissful young man in the poster, 
people simply insist on the Airflyte— 





GREAT CARS SINCE 1902 


Because they can’t imagine a finer car! 


Nash Motors, Division Nash-Kelvinator Corporation, Detroit 
That’s why Nash dealers are making so many 
new friends, with two Airflyte series out 
front to influence people. 
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With More Selling Needed... 


Chicago Dealers Sight 
‘Return to Normal’ 


CHICAGO.—Dealers in the Chi- 
cago area view the sales outlook for 
1949 with confidence and at the 
same time agree that it will prob- 
ably be marked by a “return to nor- 
malcy.” 

Amplifying the “normalcy” as- 
pect, they state that more selling 
efforts, particularly with respect to 
higher-priced cars, heavier trucks 
and all used vehicles, will be re- 
quired. 

The trend in used-car and truck 
sales, they believe, will be toward 

more retailing and less whole- 
saling. 

During the postwar years up to 
several months ago, used-car and 
truck dealers absorbed used vehicle 
inventories of the new-car and 
truck merchants. This policy was 
reflected in the classified columns 


Four Convenient Offices: 
1000 R. A. Long Bidg., 


Kansas City 6, Mo. 


509 Terminal Sales Bidg., 


Portland 5, Oregon 


8844 Olympic Bivd., 
Beverly Hills, Calif. 


1205 Nat'l Bank Commerce 


Norfolk, Va. 





of the Chicago metropolitan news- 
papers, which carried heavy adver- 
tising placed by used-vehicle deal- 
ers, with little of it placed by the 
new-vehicle merchants, 

“There is no question that we are 
headed more and more toward nor- 
malcy, which means greater em- 
phasis on selling,” said one promi- 
nent dealer in the medium-priced 
car range. “As for the outlook, that 
will depend upon what industry 
generally does. Demand will be 
guided by this factor.” 

A dealer handling a popular 
make of low-priced cars and 
trucks observed that sales have 
entered a “semi-competitive 
stage” on trucks and added that 
“we don’t expect any selling to be 
necessary in 1949 on our line of 
cars.” 

During 1948, he said, only 18 per- 





AMMCO's CHAMP SALESMAN—At a meeting of the sales organization of Ammco Tools, 
Inc., Sperry Brown, West Coast manager, was presented with a silver trophy in recognition 
of his sales leadership during 1948. Shown at the presentation (left to wr 8 Dick Stevenson, 


advertising manager; 


Brown; Marty Bazner sr., 


sales vice-president; Fred . Wacker jr., 


president, and Charles Wacker Mt, executive vice- president. 


cent of the new cars sold by his 
firm involved tradeins, but conceded 


pects more retailing of used cars by 
new-car dealers, as well as less 


that this ratio will be stepped up| wholesaling of used trucks by new- 


this year. 

Low-priced cars remain hard to 
get but those in the $2,500 and up- 
ward range are available for deliv- 
ery, according to another veteran 


dealer. The same situation remains 
in the truck field. He said he ex- 


truck dealers. 

“The market in used motor ve- 
hicles has been hard hit by scares 
thrown at the public reading about 
a depression, layoffs and unemploy- 
ment, but these fears should dis- 
appear with the result that used- -car 


ST. FRANCIS HOTEL 


San Francisco 
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demand will increase and prices 
rise after Feb. 1,” this authority 
said. “Bad publicity given rightly 
to the reimposition of Regulation W 
hasn’t helped the situation.” 


Buyer’s Market 
Seen in Atlanta 
By Next Winter 


ATLANTA, — Salesmen in this 
area will be “selling” new cars 
again by the winter of 1949, Atlanta 
dealers predict. 


The outlook on new-car and new- 
truck sales is brighter for low- 
priced than high-priced models, but 
all dealers are convinced that the 
slump in used cars and used trucks 
will continue this year. 


Dealers foresee the necessity of 
“knocking on doors to sell new 
cars” late in '49, despite a backlog 
of orders far greater than the ex- 
pected supply. This apparent dis- 
crepancy was aptly explained by 
W. L. Shackleford, sales manager 
of John Smith Co, (Chevrolet). 


“We have a waiting list of 4,000.” 
he said, “but by discounting all 
speculators and the customers with 
their names on every list in town 
waiting to snap up the first avail- 
able car, we figure 700 to 1,000 new 
cars in our salesrooms will clean up 
the demand.” 


Reporting the same situation in 
his company, Frank C. Warren, 
sales manager of Harry Somers, Inc. 


(Chrvsler), added that “people 
just don’t seem to have the money 
any more; some of them are afraid 
to tackle these big payments.” 

Dealers cautioned that all opin- 
ions were based on present condi- 
tions and two possibilities could 
change the whole situation: 1, re- 
peal or relaxation of Regulation W; 
2. unforeseen events in Europe 
which could tighten the steel sup- 
ply again. 

With only one exception, sales 
managers declared that a buyers’ 
market already exists in cars priced 
at $2,500 and up. 

The same held true for heavy 
trucks, which have been moving 
ve slowly for several months. 
Light trucks, pickups to % ton, are 
expected to sell “as fast as they 
come in” for about six months. 


A. M. Chandler. of Chandler, Inc. 
(Ford), forecast that used-car sales 
“will pick up this year because of 
lower prices, but prices on late- 
model used cars must come down 
$200 to $300.” 


Akron Dealers 


See Big Year 
For Go-Getters 


AKRON. — Everything indicates 
that 1949 is going to be another 
big year for automobile dealers- 
especially those who are prepared 
to go out and hustle. That’s the 
way a dozen Akron district dealers, 
interviewed by Automotive News, 
size up the new year. 


Most of them feel that the un- 
usual demand for new cars will 
disappear before the year is half 
over and they will have to start 
selling. They don’t think it will be 
like it was before the war. It’s 
going to be a new and higher level, 
they say. 

Some higher-priced new cars are 
available without waiting. These 
dealers are pushing sales hard and 
offering better deals than any time 
since before the war. 

A number of dealers reported that 
the sale of ’48 models slowed up 
considerably as the time for ’49’s 
approached. They have had to call 
from four to six prospective buyers 
before they found one who would 
take the ’48. 

“A year ago,” one dealer com- 
mented, “we would only have had 
to whisper that we had a car avail- 
able, and they would have come 
in on the double. That shows that 
the market is softening a bit.” 

Most dealers believe that used- 
car prices are past their peak and 
will drop even lower than they are 
now. 

As one dealer put it, “You can’t 
expect, however, for the prices to 
fall very far as long as new cars 
continue to sell for $2,000 and more. 
By all standards, the market is still 
good and should continue that way 
unless something unforeseen hap- 
Pens.” 
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Auto Personnel 


Nash Promotes Two 
In Los Angeles Zone 


L. T. Kouns, Nash zone manager 
at Los Angeles, announces the pro- 
motion of Walter M. Parks to busi- 
ness management manager for the 
zone and Frank McDermott to the 
district managership vacated by 
Parks. 

Paul Pursley, who formerly held 
the position now occupied by Parks, 
is now assistant zone manager at 
Seattle. 


Commercial Credit Elects 


Millians Vice-President 

A. E. Duncan, chairman of Com- 
mercial Credit Co., announces that 
Paul M. Millians has been elected 
a vice-president of the company. 

Millians joined American Credit 
Indemnity Co., a subsidiary of 
Commercial Credit, in 1938 as a 
member of its executive staff. In 
1944 he was elected a vice-presi- 
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Uniess the entire 
spring unit in each 
new cer or truck 
cushion is a ‘‘Select- 
O-Seat’”’ unit— 
extra coils cannot 
be added to correct = 
condition at left. - 


Main Offices 


9200 Russel Street, Detroit 11, Michigan 


dent of Commercial Credit Corp., 
| another subsidiary of Commercial 
| Oredit. In addition to other duties 
he will now continue such work 
as vice-president of the parent 
company. 
+ + * 


| Houde Engineering Moves 


Offices in Detroit 


Houde Engineering division of 
Houdaille-Hershey Corp. has moved 
its Detroit office from the Schaefer 
Bldg. in Dearborn to 1500 Fisher 


Bldg., according to manager Les | 


Taylor. 


Continental Shuffles 


Production Directors 


Appointment of Thura A, Eng- 
strom, vice-president of Continental 
Motors Corp., as works manager of 
the company’s aircraft, automotive 
and industrial engine division, is 
announced by C. J. Reese, president. 


Other promotions in the automo- ' 


or oO pr pane oar” 
2H gi BG aaee, Sie 


nae 


Ad 


YOUR OWN COMFORT 


tive and industrial engine divisions | and general manager of the Heater 
include that of Ed Kring from divi- division, Eaton 
sion superintendent to factory man- Mfg. Co., Cleve- 
ager; R. D. Johnson from produc- | land, announces 
tion manager to assistant factory the promotion of 
manager, and Robert Bird from Frank Edwards 
supervisor of schedules to produc- to sales manager 
tion manager. vf the division. 
oO 8 Edwards, who 
has been associ- 
ated with this di- 
vision since 1946 
when he joined 
it as sales engi- 
sah testers neer, worked as a 
| project engineer on heaters and 
|air conditioning equipment for 
automobiles before he joined Eaton. 
a + ~~ 


Join Solvents Board 


Austin S. Igleheart, president of 
General Foods Corp., and Harold H, 
Helm, president of Chemical Bank 
& Trust Co., have been elected to 
the board of directors of Commer- | 
cial Solvents Corp., it is announced 
by Maj. Theodore P. Walker, chair- 
man of the board. 
* * > 


Read Promotes Schulte Nelson Promoted 
William H. Kaplan, president of | see nee eo oe 
Read Products, Inc., announces the | Sastera aa oy nmi vena ays N 
promotion of W. H. Schulte to vice- 8 7 


|tional Bearing division of the 
president in charge of all produc- | 
tion. Read makes non-glare auto American Brake Shoe Co., accord- 


ing to T. W. Pettus, division presi- 
visors. dent. 


* + + 
* * . 


Eaton Names Edwards Arnold Gets New Post 


To Head Heater Sales Creation of a new vice-presidency 
Cc. C. Bradford, vice-president! of Allegheny Ludlum Steel Corp. 


CUT-AWAY TOP VIEW OF COMPLETE NEW SEAT CONSTRUCTION 
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* Patent and 
Trade-Mark 
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L. A. YOUNG SPRING & WIRE CORPORATION 


». World's Largest Manufacturer 


of Diversified Wire Products 


and the appointment of Robert M. 
Arnold, a director, to the position 
was announced following a meeting 
of the company’s board of direc- 
tors. Arnold is also president of 
Arnold Engineering Co., Chicago, a 


wholly owned subsidiary. 
ck * * 


DeSoto Appoints Frame 


Indianapolis Chief 
Appointment of Ford E. Frame 
as DeSoto district manager in 
Indianapolis is announced by J. 
B. Wagstaff, sales vice-president. 
. * > 


Terry Named Vice-President 


Of Brake Shoe Division 


Maynard B. Terry has been ap- 
pointed vice-president of the Ameri- 
can Brakeblok division of the Amer- 

ican Brake Shoe 
Co., according to 
W. A. Blume, divi- 
sion president. 
Terry, formerly 
general sales 
manager, has 
served in various 
sales capacities 
since joining 
Brake Shoe in 
1943. He has been 
q associated with 
=. DB, Seney the automotive 
equipment industry for nearly 20 
| years. 


| * * - 
| Jay Named District Head 
yr Gar Wood Sales 


Gar Wood Industries, Inc. 
| Wayne, Mich., announces appoint- 

ment of Richard S. Jay as district 
manager. 

Jay’s territory includes the lower 
peninsula of Michigan and Ontario. 
He will contact all truck manufac- 
turers in Michigan and the east- 


ern part of Wisconsin. 
* * . 


Jacobus Heads Auto Sales 


At Cleveland Pneumatic Tool 


W. D. Jacobus has been appointed 
sales manager of the Automotive 
division of Cleveland Pneumatic 
Toel Co. Jacobus 
has ben active in 
the automotive 
service field for 
the past 25 years, 
having headed his 
own company. 

He formerly 
was sales man- 
ager of Clay- 
bourne Mfg. Co., 
Chicago. The Au- 
tomotive division 
of Cleveland 
Pneumatic Tool Co. 
and distributes the Drum safety 
jack for truck and bus use and 
the Drum tractor wheel adjustor. 

+ * * 


W. D. Jacobus 
manufactures 


Glaus Gets New Post 


R. B. Cave, vice-president in 
charge of sales, Pennsylvania Rub- 
ber Co., announces appointment of 
Robert E. Glaus as territory sales- 
man for the Chicago branch. Glaus 
formerly served as Chicago branch 
service manager. 

* 


Seiberling Rubber Promotes 


Lotze and Fogarty 
Jack Lotze, who has been man- 
ager of dealer development for 
Seiberling Rubber Co., has been 
named merchan- 
dising manager, 
according to L. M. 
Seiberling, sales 
vice-president. 
At the same 
time, Seiberling 
announced that 
John H, Fogarty 
of the merchan- 
dising department 
has been pro- 
moted to advertis- 
ing Manager, suc- 
ceeding E. B. Spoonamore, resigned. 
Both men will report to George F. 
Weisenbach, director of advertising 
and merchandising. 
+ + * 


Motorola Names Coombs 

| William H. Kelley, general sales 
|munager of Motorola, Inc., radio 
|}and television manufacturing firm, 
reports that Charles H. Coombs has 
been named New York district 
manager for Motorola. Coombs will 
work with Allan Williams, regional 
manager. 


‘“‘We were very gratified by the results 
achieved through the insertion of our sma!) 
ad in your newspaper. The parts we had 
for sale were quickly disposed of, to a 
purchaser we would not have reached 
otherwise. You may rest assured that we 
will avail ourselves of your Want Ad ser- 
vices as future requirements necessitate.’ 
--Meyer Motor Sales Corp., Richmond, Va 
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THE ROYAL FAMILY OF AMERICAN BUSINESS 


(1947-1948) 
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Tire Dealers Get Prison 


In Priority Fraud Case 


NEW HAVEN, Conn.—Two New 
Haven tire dealers, convicted last 
month of conspiracy to defraud the 
government by illegally obtaining 
war surplus material priorities, re- 
ceived prison sentences from U. S. 
District Court Judge Carroll C. 
Hincks. They are: Samuel Rosen, 
40, sentenced to six months, and 
Sherman J. Weiner, 40, who re- 





ceived three months and a $3,000| ===" 


fine. 
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Beecroft Lecture .. . 


Behavior of Motorists 
Worse on Bad Roads 


(Continued from Page 24) 


the dangerous driver off the roads. 
Only a very small percentage of 
drivers habitually disregard the 


rules of safe driving. 
* + + 


David Ordansky, 40, one of the 
four men originally indicted by a 





eaten iS adie : = pene gh = feet under cover and is 2!/, times larger than previous quarters 
ness. He was given a six-months | —— 
suspended sentence and placed on . onze 
probation for two years. Louis Le- Carroll. Building 

bov, the fourth defendant in the| A one-story addition of cinder 








nect the firm’s main garage build- 
ing with a structure now used by tails of highway design 


action, was cleared of the charges | block construction is being erected | the company for storage. It will be} The degree to which the criteria 


by a jury following the three-week | by J. H. Carroll Motor Co. on Bald-| used for new-car servicing, is 26|so determined are accepted and in- 
telligently applied in practice will 


win St. in Elmira, N. Y. It will con-| feet wide and 116 feet deep. 


trial. 









Bendix* 

Automatic Clutch 
> and Gear Shift 
Control Systems 













Bendix* Brakes 










for Trucks, 
Bendix Hydraulic Tractors, Buses 
Power Steering and Passenger 






Power Brake 


for all types 
of trucks 









BENDIX VACUUM-POWER SHIFT 


for two-speed axles—smooth, fast, easy! 














Here’s another control problem solved by Bendix 
Vacuum-Power! With a Bendix Vacuum-Power 
chamber on the axle and a “Preselector” control on 
the instrument panel (or gear shift lever), truck 
drivers get an easy, positive, fast-acting, power shift. 
A flick of the finger and intake manifold vacuum does 
the actual work of shifting! Low original and main- 
tenance costs make it your logical choice. 

This Bendix Vacuum-Power Shift has proved a 
worthy companion to Timken-Detroit’s great line 
of 2-speed truck axles, with a record of many years 
and billions of miles of dependable performance. 
*REG. U.S. PAT. OFF. 





grand jury in the case, pleaded! (seus New BUILDING ON SECOND ANNIVERSARY—Dick Price Motors, Inc., Wichita, a. Seoutiodes af tai ee = 
which highways are used by the 
— — | mass of traffic, to coordinate driver 
behavior under prevailing traffic 
conditions, and the geometric de- 


determine the degree of safe effi 
ciency of our future highways. 
Our principally used street and 


highway systems are largely the 


product of the past one-third cen- 
tury. Most of the improved mile- 
age has been built under public 
pressures and also legislative 
edict, to stretch the dollars over 
maximum lengths. 

In general, the design tolerances 
have been too meager for today’s 
quantity and characteristics of traf- 
fic. Overloaded highways (by traffic 





capacity) are one of the chief 
underlying causes of highway acci- 
dents. 
> . = 
Henwar design (geometric) to 
induce proper driver behavior 
in traffic streams will require re- 
building or rehabilitation of the 
major mileage of both the primary 
and principal secondary routes to 
more liberal standards. 

The cost will exceed annual ex- 
penditures heretofore reached, 
and will require a long period—a 
minimum of 15 years and prob- 
ably longer. Carefully planned 
annual programs of rehabilitation 
are an emergency need. 

Highways designed for safety on 
the national scale will be realized 
all too slowly. There are many acci- 
dents which highways designed 
within cost possibilities cannot pre- 
vent. 

The only hope of maintaining the 
downward trend of accidents, par- 
ticularly fatal accidents, is the vig- 
orous application, enforcement and 
popular support of the Action Pro- 
gram of the President’s Highway 
Safety Conference. 


Knetzer Victims 


Get Sad News 


From Tax Man 


ST. LOUIS.—The victims who 
paid deposits to Robert L. Knetzer 
and Arthur F. Kramer, Illinois 
automobile wizards, on automobiles 
which were never delivered won't 
get any immediate sympathy from 
the income tax man—at least not as 
far as their 1948 returns are con- 
cerned, 

Leo G. Heintz, Alton (Ill.) chief 
of the Internal Revenue Depart- 
ment, ruled last week that such 
claims for income tax purposes will 
not be allowed until bankruptcy ac- 
tions against Knetzer and Kramer 
are completed and the exact amount 
of the worthlessness of their debts 
is known. 

Meanwhile, Bankruptcy Referee 
Thomas Williamson approved a 
compromise plan at Edwardsville, 
Ill., that strips Knetzer of most of 
his holdings. Reportedly, Knetzer 
had only $100,000 left of the $2,500,- 
000 he allegedly collected from 
scores of car hungry customers. 

Among Knetzer’s holdings that 
reportedly will be apportioned 
among creditors are his $25,000 Ed- 
wardsville home; a $15,000 equity in 
a $42,500 Chicago residence; a ga- 
rage building valued at $35,000 with 
a $11,200 mortgage on it, and real 
estate in Arkansas and Wyoming, 
the value of which has not yet been 
determined. 


Directory Offers Data 


On Detroit Business 


DETROIT. — Essential informa- 
|tion for industrialists concerning 
|Detroit firms is now available in 
the 1949 edition of the Detroit Di 
rectory of Business and Industry, 
it is announced by Charles J. Har 
|ris, publisher, whose offices are in 
the Fox Theater building. 

One of the features of the 1949 
edition is the complete automobil: 
section which lists the names ot 
the officers of the automobile man 
ufacturers, including the name o 
the purchasing agent, plant super 
intendent, master mechanic, and 
executive in charge of manufac 
turing. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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occasional panel discussion show | adelphia Record and the Gannett 


with laymen and experts participat- 
ing will add variety to the series, it 


is said. 
7 * 


Show on the Road 


A projected 15,000-mile tour cov- 
ering 33 cities has been outlined 
for the advertising, merchandising 
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newspapers in upstate New York. 

While covering spot news in both 
the automotive and aviation fields, 
Green will make automobiles his 
first interest, it was said. 

Russell F. Manney has joined 
Geyer, Newell & Ganger as account 
executive in the Detroit office. He 
will serve on the Kelvinator ac- 





INTERIOR HAS KNOTTY PINE PANELS—New headquarters for John's Motor Co. (Stude- 


baker) 
ures 40 by 80 feet 





By Jim White 
Associate Editor 


Among automobile manufactur- 
ers, Buick was the largest user of 
space in New England daily news- 
papers in 1948, according to a study 
of newspaper advertising in a re- 
gional market, recently announced 
in Boston by Anthony G. Glavin, 
director of New England News- 
papers Advertising Bureau. 

The 56-page booklet entitled, “Au- 
tomobile National Advertising Lin- 
age in 48 New England News- 
papers,” is a tabulation of the 
national linage used for the first 10 
months of 1948 by 22 makes of auto- 
mobiles. The combined circulation 
of the papers selected for this study 
reaches approximately 80 percent of 
the families in the New England 
regional area, 

A total of 5,592,847 lines of daily 
newspaper advertising was used 
by the 22 automobile manufactur- 
ers in the 48 newspapers studied. 
Buick with 1,089,521 lines led the 
field with their advertisements 
appearing in 46 of the news- 

papers. Ford ranked second with 
642,750 lines, with advertisements 
appearing in all 48 newspapers. 
Chevrolet and Kaiser-Frazer fol- 
lowed with totals of 640,917 lines 
and 592,745 lines, respectively. 

Both of these manufacturers used 
45 newspapers. 

Of the eight Sunday newspapers 
studied, the same manufacturers 
used a total of 466,577 lines. In the 
Sunday field Pontiac led with a to- 
tal of 82,961 lines in seven news- 
papers. Second place went to Chev- 
rolet with 68,988 lines in five news- 
papers. Plymouth, which used only 
two daily newspapers for a total of 
9,985 lines, was third in the Sunday 
field with a total of 60,664 lines in 
eight newspapers, 

= * . 


GM Expands PR Staff 


The addition of two new mem- 
bers to the staff of the General 
Motors department of public rela- 
tions has been announced by Paul 
Garrett, vice-president of the cor- 
poration. Kenneth Youel has been 
named as director of press and 
radio relations and Anthony G. De 
Lorenz is assigned to press and 
radio relations in the Detroit office, 
effective Feb. 1. 


Garrett pointed out that the 
changes are designed to extend 
and improve GM’s news and in- 
formation services to the press 
and radio and to broaden the de- 
Ppartment’s news services. The 
present staff will remain un- 
changed, he added. 

ouel has been in charge of the 
corporation’s press and radio re- 
lations in New York and is moving 
to Detroit. He joined GM in 1931 
and has been with the public rela- 
tions staff since that time. De Lo- 
renzo was public relations repre- 
sentative at Buick on assignment 
from Kudner Agency for three 
years. He was previously with 
United Press for nine years in De- 
troit, Chicago and Milwaukee. Kud- 
ner has assigned Steve H. Rich- 
ards to replace De Lorenzo at the 
Buick post. 


* + * 


Blue Book Buildup 


U. S. and Canadian advertising 
agencies and advertisers have been 
invited by the Bureau of Advertis- 
ing (ANPA) to submit case his- 
tories of their most successful ad- 
vertising campaigns of 1948 for 
inclusion in the eleventh edition of 
The Blue Book of Newspaper Ad- 
yertising, the daily press’s annual 


Affecting Factories and Dealers ... 
Auto Advertising 










Garden City, Kans., is this yellow brick building recently completed. The showroom, 
which is L-shaped, covers |,800 square feet, and the service area at the extreme right meas- 






compilation of the top fifty news- 
paper campaigns, 

Additional entry forms are avail- 
able on request to the Bureau of 
Advertising, 370 Lexington Ave., 
New York 17. Deadline for submis- 
sion of all entries is Feb. 10. 


* * * 


A Record Year 


The largest volume of advertis- 
ing ever published by any news- 
paper in the world during any 
year of record was printed by 
the Chicago Tribune last year. 

Greater by some 20 percent 
than the volume printed during 
the year by any other newspaper 
in the United States was the 42,- 
681,608 lines of advertising car- 
ried by the Tribune. This total 
exceeded its 1947 volume by 13.7 
percent and its 1946 volume by 
29.9 percent. The newspaper also 
led the world in advertising vol- 
ume in both of those years. 

© * * 
Philadelphia Checkup 

The Philadelphia Inquirer has is- 
sued the fourth in a series of stud- 
ies entitled Philadelphia Automo- 
tive Facts which includes new 
automobile sales, both passenger 
and commercial, in the Philadel- 
phia market during the first nine 
months of 1948. 

The data includes the number of 
new passenger cars and commer- 
cial vehicles sold in the Philadel- 
phia retail trading area, by makes 
and counties for this period and 
compares sales of passenger and 
commercial vehicles for the first 
nine months of 1948 with the first 
nine months of 1947, in 20 major 
business and economic areas of the 
city as well as for its retail trad- 
ing area. 

. > oz 


Cello to Frost 

Cello Products Co., East Bos- 
ton, Mass., manufacturers of au- 
tomotive accessories, has an- 
nounced the appointment of the 
Harry M. Frost Co., Inc., as ad- 
vertising counsel. 

Trade journals and general 
publications will be used. Account 
executives are Raymond E. Mc- 
Laughlin and George B. Forris- 
tall. 


* * * 


Goodyear Renews 


The Goodyear Tire & Rubber Co. | 


has renewed its Sunday series of 
dramatizations of biblical stories, 
“The Greatest Story Ever Told,” for 
an additional 52 weeks over ABC 
network, 

Goodyear, which has presented 
the program every Sunday over 
ABC since its debut Jan. 26, 1947, 
will sponsor the program over 222 
ABC stations under the renewal 
contract. Kudner Agency, Inc., han- 
dles the account, 

~ a + 


Chrysler’s Art Show 


Chrysler Corp. has announced 
that it is sponsoring a 15-minute 
television show, “The World of 
Art,” in cooperation with the Detroit 
Institute of Art. The first program 
was televised last Wednesday (Jan. 
12) over WXYZ-TV and has been 
scheduled for a 13-week run. 

The program is designed to 
stimulate interest in art by bring- 
ing it directly into the home. 
Works by the masters on display 
at the Institute are discussed with 
the background of the artist and 
the exhibits considered on the 


program. 

Guest artists in the field of fine 
and graphic arts appear by invita- 
tion to demonstrate their craft. An 











and promotion show unit of Dear- 
born Motors Corp. to highlight its 
1949 program. 

The unit is headed by O. L. Wig- 
ton, eastern sales manager. He is 
accompanied by L. H. Pomeroy, 
western sales manager, and A. F. 
McGraw, Pacific Coast sales man- 
ager. 


count. Kenneth A. Westervelt, 


You’re Welcome 


Sun Oil Awarded 


The Sun Oil Co, has announced 
the awarding of its account to 
Hewitt, Ogilvy, Benson & Mather, 
Inc., for the advertising of all 
Sunoco automotive products. Radio 
accounts will be included as of 


March 1, 
o s . 
Signal to Ross 
Signal Stat. Corp., Brooklyn, 


N. Y., manufacturers of automo- 
tive directional signals, has 
placed its account with Phillip E. 
Ross Co., New York. 


* * . 


Names 
Appointment of Walt Green, for- 
mer night editor, as automobile and 
aviation editor of the Chicago Daily 
i News is an- 
nounced by Ever- 
ett Norlander, 
managing editor. 
Green has been 
a newspaper man 
for more than 20 
years, principally 
with Midwestern 
and Eastern met- 
ropolitan papers. 
4 join es the 
ews in cago 
Walt Green five years ago, 
prior to which he was with the Chi- 
cago Sun, the Baltimore Sun, Phil- 


With 






ALso 
rHe NEW 


HEAVY DUTY 
BAY-LIFT 


The heavy lifting Bay Lift 
twin for truck repair and 
maintenance shops. 


Capacity — 5,000 ibs. 


Operates on 150 psi. 
pressure. 


on 
crest Metor Com- 
pany, Hollyweed, 
California. 
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agency account executive, has been 
assigned to Kelvinator cooperative 
advertising campaigns. 

David Brown, formerly with 
Foote, Cone & Belding and Dancer- 
Fitzgerald-Sample, Inc., will direct 
the new Chicago offices of Kastor, 
Farrell, Chesley & Clifford, Inc., lo- 
cated at 333 N. Michigan Ave. 
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Why can't you sell these 


Among all industries in this country, the automo- 
bile industry has been outstanding in leading the 
public to expect the regular introduction of smarter. 
better engineered models—year after year. 


In fact, this unceasing effort to produce more attrac- 
tive, more efficient, more serviceable cars has been 
one of the prime reasons for the spectacular success 
the automobile industry has enjoyed. 


And just as imperative to continuing sales success 
is the vigorous use of new and more efficient means 
of. advertising the industry’s product. 


For, as the industry has grown, so has its selling 
base. And today—with the national income bigger 
and more widely distributed than ever before—that 
base has spread to include almost every home. 


That means a need for advertising media of vast 
circulation, of major market penetration, of intense, 
whole family reading. And this need is filled by 
Metropolitan Sunday Magazine Group. 


Published by the nation’s strongest newspapers, 
the 26 Sunday Picture Magazines that comprise the 
Group penetrate into every third American home. 
They reach 15,000,000 families coast to coast and 
consistently enjoy the highest average inside page 
readership of anything in print. 


Because of this unmatched coverage plus this un- 
matched readership, automobile advertisersin Metro- 
politan Sunday Magazine Group can reach—per $ 
invested—more people in more places where most 
automobiles are bought. 


Ask the nearest Metro office for facts and figures. 


Metropolitan Sunday 


NEW YORK 
220 East 42nd Street—MUrray Hill 7-8200 


CHICAGO 


Tribune Tower—WhHitehall 4-2280 


THE NATIONAL NETWORK OF SUNDAY MAGAZINE PICTURE SECTIONS INDEPENDENTLY PUBLISHED, 


DETROIT 


New Center Bldg.—TRinity 2-2090 
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Magazine Group 


LOCALLY EDITED, PRINTED IN GRAVURE, FOR 38,000,000 READERS IN 15,000,000 FAMILIES 


SAN FRANCISCO LOS ANGELES 


155 Montgomery St.—GArfield 1-7946 448 South Hill St.—MIchigan 0578 











(Eprror’s Notre: While we try to 
listings, 


occasionally some get by 
low, the car is probably damaged. If the price is 
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Used Car Auction Prices 





eliminate wrecks from all of these 
us. Bo if the eres is abnormally 
abnormally high, 


the car is probably loaded with extras). 


QUINCY, ILL. 

(Quincy (I1.) Auto Auction. Charles 
Thale, owner. Sale every Friday. Prices 
are for sale of Jan. 7.) 

(Dealers finding lower prices ald in 

opening new customer fields. Some 

claim that they can make as much 


money at new prices as they could at 
old figures.) 
BUICK—’47 Super conv., $2,400; coupe, 


615. 
Ae ILET—'48 SM sedan, $1,640; FL 
aerosedan, $1,985; half-ton pickup, $i, 730. 
‘47 SM sedan, $1,250, $1,255, $1,220; 
half-ton pickup, $1,410; SM (taxi), 
"46 1%-ton truck, $695. ‘42 sedan, $885, 


5815. ‘41 sedan, $835; coupe, $920 "40 
coupe, $375. °'39 sedan, $480, $495, $525. 
"38 , $385. °37 coupe, $210; half- 
ton pickup, $255. ‘36 sedan, $360, $150. 


$1,020. ‘te coupe, . 
FORD—'49 sedan, $2,0 ,920, $1,905. 
48 sedan, $1,485, $1,475, $1,425, $1,425. 
‘47 sedan, $1,215; station wagon , 285. 
46 sedan, $1,090. '42 sedan, $510, $445. 
‘41 sedan, $600, $460. ‘40 sedan, $410 
‘39 sedan, $310. °38 coupe, $245. ' 
sedan, $145. ‘31 sedan, $170. #30 half- 


ton pickup, $75. 





INTERNATIONAL— 45 1%-ton truck, $950. 

LINCOLN—’48 sedan, $1,800. 

OLDSMOBILE—’48 sedan, $1,985. 
dan, $1,440. 

PLYMOUTH—’47 sedan, $1,300, $1,400. 
sedan, $530. °'34 sedan, $65, $50. 

PONTIAC—’48 sedan, $2,205, $2,195. 
sedan, $1,315. ‘42 sedan, $750. 

WILLYS—’48 station wagon, $1,350. 


PHILADELPHIA 


(Harry D. Gilbert. Auction sale every 
Tuesday. Prices are list of sales for 


Jan. 4.) 
re Ga, Scot Se SF GES 


offerings sold 
BUICK—’47 RM conv., $1,940. °40 Super 


‘47 se- 
"42 


"46 


4-dr., $660, $600. 
LET—’47 FL 2-dr., $1,580, $1,550; 
FM 4-dr., $1,450, $1,425; 8M 4-dr., $1,- 
260; sedan delivery, $1,175. '46 FM 4- 
ar., $1,175. °'41 SD 2-dr., $910; club 
coupe, $910, $675, $560. '46 4-dr., $735; 
club coupe, $240. ‘38 2-dr., $325 "37 
2-dr., $165. 
FORD—'49 Custom (6) 4-dr., $1,700. °46 
half-ton pickup, im 88 (60) 4-dr., 


INTERNATIONAL @~'% e3 dump truck, $390. 
'37 1%-ton flat body, $150 


HOW TO REMOVE 


a 


a 






MERCURY—’'49 2-dr., $2,075. 
NASH—’'46 (600) sedan, $1,080. 


OLDSMOBILE—’41 (76) sedan, $610. '38 
sedan, $270. 
PONTIAC—’47 SL (6) sedan, $1,650. ‘41 
(8) sedan, $725. 
STUDEBAKER—’47 LC sedan, $1,660. 
MINNEAPOLIS 
(Minneapolis Auto Auction. Sale every 


Tuesday. Prices are for sale of Jan. 4.) 
(17 sold out of 42 offerings. Bad 
weather reduced volume offered for 


sale.) 
CADILLAC—’49 (62) 4-dr., $4,645. 
CHEVROLET — '48 FL aerosedan, $1,850, 
$i. 870; FM 2-dr., $1,625; club coupe, $1,- 
$i, 805. °'41 FL 4-dr., $825. 
FORD— 49 Custom 2-dr., $1,910, $2,075, 
$2,095. ‘48 SD club coupe, $1, 650. 
LINCOLN—'49 4-dr., $2,610. 
PLYMOUTH—'48 SD 4-dr., $1,925; 2-dr., 


$1,775. 
PONTIAC 48 (6) sedan, $2,190; (8) 4- 
STUDEBAKER—' 47 Champion 2-dr., $1,- 


dr. 
CONCORD, MASS. 


(Concord Auto Auction, Inc. E. LeRoy 
Cox, manager. Sale twice-weekly, Monday 
and Friday. Prices are for Dec. 31-Jan. 3.) 

(109 offerings sold out of 206 selec- 


tions.) 
BUICK—’'49 Super sedan, $2,675; RM se- 
danette, $3,125; Super sedanette, $2,600. 


‘48 Special sedan, $1,785. ‘47 Super se- 
dan, $1,740. ‘42 RM sedan, $660. ‘41 
Special sedan, $675, $775. "40 Super se- 


dan, $695; Limited limousine, $450, $475. 
‘39 sedan, $475. 

‘VROLET—’'48 half-ton pickup, 2 at 
$1,575, $1,530; FL aerosedan, $1, , $1,- 
745; %-ton pickup, $1,625; FM » 


few easy seconds 


























eee Used Car Prices 


(Compiled by Automotive News) 

















Jan. 1949 Dec. Nov. | 
Model (to date) 1948 1948 
re $2,000 $2,121 $2,239 
$1,167 1947... 1512 1,566 1,697 
1946... 1349 1,361 1,466 
1942... 822 848 902 
1941... 152 805 843 
1940......... : 567 666 730 
Overall 
Jan. (todate) Des. Average... $1,167 $1,228 $1,312 





(The above figures are averages of used car auction prices, all 
makes and models, 


carried regularly in Automotive News.) 





*39 (85) sedan, $165. ‘37 sedan 











$1,660, $1,685. °47 half-ton panel, $1,- , $300 
100; 8M sedan, $1,245; FL —— °36 half-ton pickup, $165, $125. ‘34 oil 
$1,390. '46 SM sedan, $1,060; FM sedan, truck, $280. °30 ‘‘A’’ sedan, $110. 
$1,265. 42 SD sedan, $700, $795. ‘41 | weEROURY—'48 club coupe, $1,400. °47 
$335; MD poo Fe arte "ea8. $830, | club coupe, $1,335; conv., $1,390. 

Se "5050, °38 38 sedan, $585 NASH—’47 (600) club coupe, $1,165; Am- 
MD Ss : : bassador sedan, $1,180. °46 (600) sedan 


$1,040, 

OLDSMOBILE—’47 (98) sedan, $1,650, ‘41 
(66) club coupe, $715; (76) sedan, $340. 
'38 sedan, $345. 


CROSLEY—'47 conv., $400. 

DeSOTO—’46 Deluxe sedan, $1,255. 

DODGE—’48 club coupe, $2,000. ‘41 %-ton 
rack, $290. ‘°37 sedan, 2 


FORD—’49 Custom club coupe, $1,900. . 
SD club coupe, $1,465. '46 station wagon, a oe 3. } — o-. $1,400 
$1,350; club coupe, $1,100; sedan, $1,025, lan, $97) sedan, 

742 S| $740. ‘37 sedan, $265. 


PONTIAC—’38 sedan, $300. 
STUDEBAKER—'39 coupe, $345. 


ALBANY, N. Y. 


(Tim Anspach’s Dealer Auto Auction. 
= gery Monday. Prices are for sale of 
an. 3. 
(17 cars sold out of 21 offerings. Due 
to floods, ice storms and bridge wash- 
outs, few cars were offered. However, 
market appeared strong.) 
BUICK—’47 RM 2-dr., $1,850. 
CADILLAC—’41 (61) 4- dr., $1,050. 
CHEVROLET—'47 FL aerosedan, 
"46 SM 2-dr., $1,150. 
CHRYSLER—'42 New Yorker 4-dr., $1,150. 
DODGE—’47 Deluxe 4-dr., $1,010. 
FORD—'49 Custom (6) 2-dr., $1,760; Cus- 
tom (8) 4-dr., $1,850; club “coupe, $1, 870. 
HUDSON—’49 Commodore (8) 4-dr., hen 360. 
LINCOLN—’49 Custom 4-dr., $2,450 
MERCURY—’49 2-dr., $2,240. 
PONTIAC—'48 Streamliner (8) 2-dr., §2,- 


210. 

ee Commander (6) 4-dr., 
1,070. 

WILLYS—’48 Jeepster, $1,460; Jeep (with 
snow plow), $1,260. ‘47 half-ton pickup, 


$1,000; (6) half-ton pickup, $690. 
sedan, $775. ‘41 SD sedan, $650; opera 
coupe, $500. °40 sedan, $630; conv., $675. 


$1,500. 


DANVILLE, VA. 


(Danville Auto Auction. Sale every Fri- 

day. Prices are for Dec. 31.) 

BUICK—'48 Super sedanette, $2,075. ‘41 
Super sedan, $1,190; club coupe, $1,185; 
Special sedanette, $550. 

CADILLAC—’48 (62) sedan, $3,000. ‘47 
(62) sedan, $2,225. 

CHEVROLET—’48 FL sedan, $1,780, $1,- 
850, $1,825, $1,705; SM sedan, $1,600; 
FM sedan, $1,500. °'46 FM sedan, 

FL sedan, $1,400. '41 SD sedan $825. 

$725; cluk club coupe, $910; sedan, $635. "40 

SD sedan, $725, $650, $500; ‘club coupe, 

— 39. sedan, $860, a "38 MD se- 
"36 sedan, 


$560. 
Dobie "ts seaan, $1,625.  °46 Custom 
FORD—’49 Custom sedan, $1,880, 880, $1,760; 


1 | 


o 









d 
ft valve valve lifter a0 collet $ ollets. Remove club coupe, $1,725. '48 SD sedan, $1,300 
se valve. Li between | ressed. Insert om old: co 47 SD sedan, $1,200, $800; : 
© rai pring. 2” Place we der eping spring COMP 3% slide collar Shown to coupe, $1,250. °46 SD —- as 
valve stem *42 coupe, $300. ‘41 Deluxe my $760, 
$740, $890. '40 Deluxe sedan, $780, $630, 
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Manzel Valve Removers to 
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nap out complete 
hammer. 
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THE REVOLUTIONARY MANZEL VALVE REMOVER 
FOR ALE FORD-BUILT ENGINES 


In six simple steps taking less than a minute—with half the effort of extract- 
ing a spark plug—you can remove the toughest valve in the block. No matter 
how tightly valves are stuck, they slip out without damage to block, valve 
parts, or keepers. Thousands of these removers are already in use, more than 


paying for themselves on the first few jobs. 


START RIGHT AWAY TO SAVE LABOR. Send in the coupon today 
for quick delivery of your Manzel Valve Remover. 


MONEY BACK IF NOT SATISFIED 











(Company) 





NEW YORK 





cap UP | 


$750, $700, $500; conv., $710. 
$450. °'36 sedan, $470.’ 
HUDSON—'48 sedan, $1,900. 
MERCURY—’49 sedan, $2,170. ‘48 club 
coupe, $1,275. 
NASH—’41 Ambassador conv., $425. 
OLDSMOBILE—’'47 (78) sedanette, ¥. 400; 
(68) sedan, $1,300. '41 
PACKARD—'48 (120) sedan, $1,550. 
Clipper sedan, $1,525, 
PLYMOUTH—’46 SD sedan, $1,200, $1,000. 
PONTIAC—’48 SL (8) sedan, $2,350, $1,- 
810. ‘47 SL (8) sedan, $1,500. 46 8L 
(6) sedan, $1,365. ‘41 (8) sedan, $540. 
a NEOUS—'48 Ford F-1 pickup, 


*39 sedan, 







"46 


e sections and 
Eee from too}. 






fom con 
will spring 





mbly w ERIE, PA. 
(Erie Auto Auction. Sale every Wednes- 

day. Prices are for sale of Jan. 5.) 
(Market shows bidding very active, 
prices holding steady. Sold 40 units 
out of 64 offerings.) 

BUICK—’48 Super 4-dr., $2,075. ‘47 — 
cial 2-dr., $1,600. ‘40 Super 4-dr., 
'39 coupe, $375. 

CHEVROLET—'48 FL 2-dr., $1,865; SM 
-dr., $1,505; 2-dr., $1,595. ‘47 FM club 
coupe, $1,475; SM club coupe, $1,165; 
half-ton pickup, $1,175. ‘41 4-dr., $830; 
-dr., $780. °40 4-dr., $685; 2-dr., $475. 
'39 2-dr., $490, $430. 

CHRYSLER—’41 club coupe, $900. 

DeSOTO—'48 club coupe, $1,945. 


FORD—’'49 Custom (6) 4-dr., $1,825. ‘48 
(6) F-3 pickup, $1,475; 2-dr., $1,505. °47 
° (6) taxi, $1,000. °46 (8) 2-dr., $1,195. 
Price $21.45 '42 4-dr., $685. 
MERCURY—'49 2-dr., $2,130. 
OLDSMOBILE — '47 (66) sedan, $1,520; 
club coupe, $1,430. 
PLYMOUTH—’'48 club coupe, $1,700. ‘42 
2-dr., $500. 
PONTIAC—'48 (8) 4-dr., $2,100; (6) club 
coupe, $1,740. ‘47 Torpedo 4-dr., $1,555; 
dr., $1,600. ‘40 4-dr., $520. 
LOUISVILLE 
(Auto Auction Sales. Auction every 


Tuesday. Prices are for sale of Jan. 4.) 
(70 cars sold out of 145 offerings.) 
BUICK—’'46 RM sedan, $1,550. ‘°40 sedan, 


$335 
CHEVROLET — 48 FL aerosedan, $2,015. 
‘46 FM sedan, $1,310. ‘41 sedan, $955, 
$900, $840. "40 sedan, ae $720, $660. 
"38 sedan, $575, $460, 
DeSOTO—’'46 Custom chub cae $1,500. 
DODGE—’42 sedan, $770. 
FORD—'47 SD sedan $1, 525, $1,220. 
SD sedan, $695, . ‘41 sedan, $900, 
bree 40 sedan, $700, $655. 
KAISER—'47 sedan, $1,060. 
MERCURY—'49 sedan, $2,260. 


(Continued on Page 41, Col. 1) 
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r 257, $1,232, $1,007; station wagon, $1,210. | HUDSON—'48 Commodore (8) sedan, $1,-| $1,900; (6) 2-dr., $1,800. 948 SD 2-dr., 
e ° EROUR oe 2-dr.. $2,402. een: ct 700, °40 sedan, $1,350; (9), 2-ar., $1,200; 2-ton © & C, 
OLDSMOBILE—'48 (98) 2-dr., $2,500; (76) R— , ;130. * conv., $1,280; station 
Used Car Auction Prices || *2ercssy 0) 5%: 55 (2 | saute iss Game vem me. et) Ee on San go” ta 
PE ) 4 . ” portsman conv., r. 
YMOUTH—'48 club coupe, $1,765. ’47| MEROURY—'49 Sport este, $2,250. $1,225; club coupe, $1,140; (6) 2-dr., $1,- 
e dr., $1,105. °41 4-dr., $810, $635, $457. | OLDSMOBILE—'48 sedanette, $1,730; (76)| 100. '41 2-dr., $885. 40 2-dr., $520, 
(Continued from Page 40) '35 coupe, $110. sedan, $1,760; (98) sedan, $2,350. '41| $450. ‘39 2-dr., $510, $300. °37 2-dr., 
PONTIAC—'47 (6) 2-dr., $1,075. ‘41 (8)| (6) sedan, $600. 40 sedan, $450. $270. '36 2-dr., $155, $125. °32 model 
OLDSMOBILE—’41 sedan, $715. ‘41 SD sedan, $1,030. ‘40 SD club coupe, 2-dr., $502. PACKARD—’47 Clipper sedan, $1,260. ““B’’ coupe, $110. 
PLYMOUTH—'47 SD sedan, $1,340, $1,220,] $770. ‘39 4-dr., $580. STUDEBAKER—’48 Commander 4-dr., $1,- : 5 ore FRAZER—'47 4-dr., $1,210 
AO at ene at ooi? 808, $430: | DesoTO—'46 Custom 4-dr., $1,620. "42 | 567. PIGLOTO. $1,680. "46 SD" sedan,’ $1,178, | GMO—'48 haif-ton pickup, $1,365 
PONTIAO—'47 sedan, $1,200. °40 sedan, 2% oc WILLYs—’ tion y ,670, $1,650. , $1,175, - , $1,365, 
$570, $560. . a o a eee Sen $1,130. "42 BD sedan, $425. ‘8 sedan, | HUDSON—'48 Commodore 4-dr., $1,840. 
STUDEBAKER—'47 Champion sed 1,- : $200. ER—'47 4- 
a 188. pion sedan, $1,- | nonGE—'47 Custom club coupe, $1,720. RICHMOND PONTIAC—'48 SL (8) sedan, $2,260; sta- | LINCOLN—'49 4-dr., §2,800. 
'46 Custom 4-dr., $1,535. ‘41 Custom i $1,710; (6) sedan, 095, | MERCURY—’49 station wagon, es. "47 
4-dr., $880. (Automobile Auction of Virginia. Sale tion wagon, , ; (6) 1,480. 46 i 
OKLAHOMA CITY every Friday. Prices are for sale of| $2,100; Torpedo (8) $1,875 $2,200.' '42| conv., $ 4-dr., $1,090. 40 
Oxteh ae A prmer ie ee 46 SD — coupe, $1,115. ‘41 | Jan, 7.) SL (6) sedan, $775. °41 sedan (8), $750. nase $305. 2 tedr., $1,100. 
( oma y uto uction. . \ usiness coupe, (Sale of Jan. 7 was the best auction WILLYs—’ pster. om 
Ae og oe -_ orery Wednesday. | MERCURY—’41 club coupe, $880 ever held here. Sale drew ee at- er — Can aut 46 o “Se80 $1, ‘een 
>rices are for sale of Jan. 5. . 7 : buyers-sellers in its history.  $ ~dr 80. 
(All cars selling slow and prices. re- PONTIAC—'47 (6) sedan, $1,700. Feleoe found t» bo stabatuing and bas. INDIANAPOLIS Be. _ ae 
ts out o ding is becoming more spirited. Sold (Ken Schaefer's Auction. Sale every 71 : 
ee soe, Oe . coupe, $1,710. °47 4-dr., $1,320; 2-dr., 
148 offerings.) ; KANSAS CITY 65 percent of offerings.) Thursday. Prices are partial listing of| $1218, $1,110. ‘41 club ‘coupe, $300. 3. 
BUICK—’48 Super 2-dr., $2,125. ‘46 Super (Kansas City (Mo.) Automobile Auction, | BUICK— 49 Super sedanette, an 820. °'48/| sales for Jan. 6.) dr., $875. ‘40 4-dr., $375. °37 4-dr 
4-dr., $1,469. °42 Special sedanette, $820; | sale every Wednesday. Prices are for sale Super conv., $2,070. ‘47 Super sedan, | BUICK—’'49 Super 4-dr., $2,800. ‘47 Super $150. r ? 
4-dr., $700. °41 2-dr., ' of Jan. 8.) $1,625, $2,100. 2-dr., $1,780, $1,700; Special 4-dr., $1,-| pONTIAO—'48 station wagon, $1,825. °47 
CHEVROLET—'48 FL 2-dr., $1,940, $1,810, | (Very active sale with prices ranging 2 | CHEVROLET—'48 FL aerosedan, $1,760,| $25. "46 Super S-dr.. $1,550, $1,530, "41 |" (¢) 2-dr., $1,340. '46 (8) 4-dr., $1,400. 
$2,060, $2,100; FM 4-dr., $1,850, $2,100; | little higher than previous weeks. Deal. $1,800, $1,725; panel delivery, $735; | 4-dr., $745. '30 4-dr., $4 38 2-dr.,/ 42 4-dr., $780. °41 2-dr., $905. ‘40 
haif-ton pickup, §$1,505.' '47 FL aero-| ers report @ rising retail market. Sold conv.,’ $1,660; sedan, $1,675. '47 FM se- |, $250. o—48 (3) «ar ; 2-dr., $675. '39 4-dr., $495. 
sedan, $1,615; FM 2-dr., $1,430, $1,560, | 98 units out of 142 offerings in spite of dan, $1,120, $1,500; FL aerosedan, $1,- | CADTLLA 5200. », fdr, $3180. '46 | STUDEBAKER—'48 Champion 4-dr., $1,- 
$1,350; 4-dr., $1,360, $1,430, $1,075; SM| heavy snows and cold.) 600. 46 SM sedan, $1,175. '42 sedan, | ,(61) 2dr. $2,200. '41 2-dr., $1,000. 650. '47 Champion 2-dr., $1,540; 4-dr., 
2-dr., $1,365, $1,325, $1,510; FM 4-dr.. | puiog 4g super 2-dr.. $2 i $450. '41 sedan, $750, $330, $500, $400. VROLET—'4s “dr., $1,855; FM) $1,315. 46 4-dr., $945. °41 2-dr., $275. 
Biko. "'40bns dar, Bits. "23 coum | PUIGR 58 Super 2a. $2,208. “47 Suer| Fo8 ar 'stoo. a andr, 0 ae OR SE ra eet 
van sn__9 DODGE—'47 sedan, $1,450. '46 Custom ™ 215, $1,150. °46 FM 4-dr., $1,- 
DeSOTO—’48 4-dr., $1,760. CHEVROLET—’48 FL 2-dr., $2,052, $1,840, ° 4-dr., $1, $ . 4- $ 
DODGE—’42 4-dr., $810. $1,837, $1,765. "47 8M ‘club’ coupe, $1.- sedan, $1,250; half-ton pickup, $610. "41| 335; ‘SM _2-dr., $1,155; half-ton pickup, Harlin Sells Station 
FORD—'49 Custom (6) 2-dr., $1,920. '48| 482; FM 2-dr., $1,615, $1,505. '46 SM a ee eat Ge ae | Gewese O (Ch 
SD 2-dr., $1,650, $1,630; club coupe, $1,-| 2-dr., $1,270, $1,267. "41 SM 4-dr., $655, | FORD—'49 Custom sedan (6) $1,740; (8) | coupe, $905; 2-dr., $840, $715. '40 4-dr., we Harlin rysler), Glas- 
675, $1,600; 1-ton pickup, $1,680. °47 SD | ‘40 SM 2-dr., $817. Eee, ae sc ame g.- $565. esee. coupe, $465, $480. ‘38 2-dr.,| gow, Ky., has sold his Central Oil 
-dr., $1,450; club coupe, $1,400. ‘42 (8 , * ’ . , ,300, ,200, ~ $355, 
o-dr., $800, "41 2-dr., $810. OE tT gar 5, $1:500. "46 2-dr., $1.-| 180; (6) (6) $1,170. '46 SD sedan, §1,- | CHRYSLER—'41 4-dr., $640, $550. Service business in Glasgow. He 
LINCOLN—’41 4-dr., $600. be ** + 2-dr., $750. 185; (6) $960; Deluxe sedan, $1,100, $970, | DODGE—'48 4-dr., $1,800; club coupe, $1,-| Plans to devote more time to his 
MERCURY—'49 conv., $2,530. '48 club |FORD—'49 (8) 2-dr., $2,000, $1,995; (6)| "41 (8) sedan, $510, $525; conv., $440.| 750, $1,710. '47 4-dr., $1,315. ‘41 2-dr., | automotive business, having erected 
coupe, 32,870. "47 club coupe, $1,595. 105, G2 tat; ce cca cite at o. — sedan, $450. ‘35 (8) sedan, $sib. 40 4-dr., $425. ‘39 half-ton panel, a@ new sales and serviee establish- 
46 c , $1,260. , $1,457; », $1,470. . . 
NASH—'49 (600) 7a $2,200. 2-dr., $1,345, $1,105. '46 (8) 2-dr., $1,- ' FRAZER—’47 Manhattan sedan, $1,210. FORD—'49 (8) 2 dr., $1,995; club coupe, | ment in Glasgow 


OLDSMOBILE—’48 (76) 4-dr., $1,720; (98) 


4-dr., $2,480; conv., $2,425; (66) 2-dr., 
$1,780. °41 (66) 4-dr., $800. 
PLYMOUTH—’'48 SD 2-dr., $1,780. °47 SD 


4-dr., $1,080; club coupe, $1,200. ‘46 SD 
4-dr., $1,100. °35 2-dr., $65. 

PONTIAOC—’47 (8) sedan, $1,730. ‘46 (6) 
4-dr., $1,500. °'39 (8) 4-dr., $215. 


STUDEBAKER—'49 half-ton pickup, $1,- 
650. °47 4-dr., $1,425. ‘40 1-ton truck, 


$300. 
MISCELLANEOUS—’48 GMC pickup, $1,- 
765. °48 Willys Jeepster, $1,515. 


AKRON, O. 


(Akron (O.) Auto Auction. Sale every 
Thursday. Prices are for sale of Jan. 6.) 


(Big demand for older stocks. New 
late stocks showing slight rise. Sold 41 
out of 86 offerings.) 

BUICK—’'46 Super sedan, $1,500. ‘40 Spe- 


cial sedan, $695. 


CADILLAC—’48 (62) sedan, $3,050. 

CHEVROLET—’48 aerosedan, $1,820, $1,- 
700. ‘47 SM sedan, $1,380, $1,325, $1,- 
310. ‘38 coupe, $435; sedan, 265. 

CHRYSLER—’ 16 "Royal club coupe, $1,475. 

CROSLEY—’47 2-dr., $360. 

DODGE—’36 sedan, '$1,20. 

FORD—'49 sedan, $1,980, $1,925, $1,870. 
’47 conv., $1,455; club coupe, $1,405. °46 
SD 2-dr., $1,225. ‘41 sedan, $675. ‘°40 
sedan, $810, $595. 

HUDSON—’48 Commander (8) sedan, $1,- 
965. '47 Super (6) sedan, $1,250. 

MERCURY—’49 sedan, $2,270. ‘46 sedan, 
$1,230. 

NASH—'46 (600) sedan, $1,115. 

OLDSMOBILE—’48 (98) sedan, $2,425, $2,- 
310. °47 (66) club coupe, $1,525. ‘46 
(76) sedan, $1,350. 

PLYMOUTH—’48 SD club coupe, 2 at $1,- 


700. ‘47 Deluxe sedan, $1,330. ‘46 De- 
luxe sedan, $1,160. ‘40 sedan, $435. ‘39 
sedan, $425. 


STUDEBAKER—’41 Champion sedan, $510. 
*40 Champion sedan, $315. ‘39 sedan, 
$100. 

WILLYS—'47 station wagon, $1,200. 


MASON CITY, IA. 


(Lapiner’s Used Car Auction. Sale every 
Wednesday. Prices are for Jan. 5.) 
(Market shows 57 cars sold out of 108 
offerings.) 
BUICK—'49 RM sedan, $3,170. ‘48 RM 
sedan, $2,305; Super sedan, $2,210. ‘42 
sedan, $765. 


CHEVROLET—'48 FL aerosedan, $1,955, 
$1,980, $2,000; FM club coupe, $1,845, 
$1,820; 2-dr., $1,785; FL sedan, $1,860. 
$1,810. ‘47 FL aerosedan, $1,675, $1,605. 
'46 FM club coupe, $1,280; FL aerosedan, 

DeSOTO—'48 Custom sedan, $2,450, $2,330, 
$2,210; club coupe, $2,205, $2,180. 

DODGE—’48 Custom sedan, $2,230, $2,110. 
‘47 Custom sedan, $1,450. ‘46 Custom 
sedan, $1,280. ‘40 sedan, $610. 

FORD—'49 Custom (8) sedan, $2,210, $2,- 
205, $2,180; 2-dr., $2,220, $2,180; club 
coupe, $2,195, $2,145, $2,040. ‘47 SD 2- 
r., $1,290. 

MERCURY—’'49 sedan, $2,540, $2,520, $2,- 
340; 2-dr., $2,480, $2,410. 

OLDSMOBILE—’'48 (78) sedan, $2,360; se- 
danette, $2,295. 

PLYMOUTH—'48 SD sedan, $2,005; club 
coupe, $1,940. ‘47 SD club coupe, $1,350. 

PONTIAC—’48 SL (8) sedan, $2,465, $2,- 
420; (6) sedan, $2,365, $2,330. 


STUDEBAKER — '47 Commander sedan, 
$1,735. 
MISCELLANEOUS—’'48 IHC pickup, $1,525. 


TOLEDO 


(Doc Greiner Sale. Auction every Thurs- 


day. Prices are for sale of Jan. 6.) 

BUICK—'40 Super 4-dr., $525. '39 Special 
2-dr., $475. 

CADILLAC—'48 (62) 4-dr., $3,225. "42 
(62) 4-dr., $1,450. 

CHEVROLET—'48 FL aerosedan, $1,880, 
$1,785. °46 SM 2-dr., $1,150. ‘41 MD 
2-dr., $700. 

DODGE—’41 4-dr., $650; 2-dr., $725. 


FORD—-'49 Custom (8) club coupe, $1,895. 
‘47 SD 2-dr., $1,335. ‘46 SD (8) 2-dr., 
$1,200, $1,125. ‘41 Deluxe 2-dr., $635. 
'40 2-dr., $510. 

OLDSMOBILE—'47 (98) 4-dr., $1,725. 


LOS ANGELES 


(California Auto Dealers Wholesale Auc- 
tion, Sales twice-weekly, Tuesday and 
Le ae Prices are for sales of Dec. 30- 

an. 4.) 

(Prives remaining firm, Coldest weather 

in 72 years resulted in low volume. 

Sold 23 cars out of 90 offerings.) 
BUICK—'48 Super 4-dr., $2,200. '46 Super 

sedan, $1,760. ‘41 Super sedan, $975. 

"40 Special 4-dr., $745, $635. 
CHEVROLET—’4S FL aerosedan, $1,845. 

‘47 FL club coupe, $1,580; 2-dr., $1,445 














“WHEN YOU GET IN THE UNDERCOATING BUSINESS 


..-GET IN IT RIGHT!” 





FIRST fod outabout FENDIX! 


THE SERVICE 1S RIGHT! We makea real 
specialty of the undercoating business. Your 
Fendix Field Engineer devotes a// of his time and 
energy to helping you organize your under- 
coating business on the most profitable, most 
efficient basis. He sees that your undercoat work 
fits in smoothly with the rest of your shop oper- 
ation. He trains your spray gun men, individ- 
ually, in correct methods of applying Fendix. 
He instructs your salesmen in new, business- 
producing sales techniques. Should a service 
problem arise—he’s Mr. Fix-It, and fast! Even 


on spray equipment. build your undercoat business. 


THE PRODUCT IS RIGHT! Sell Fendix... and 
give your customers the best. With Fendix you 
get more coverage per drum because only a 4" 
coating is needed for maximum rust protection 
and efficient sound deadening. Extra care in 
blending is your assurance that Fendix goes on 
uniformly, gives continuous coverage of the 
underbody, and trouble-free spray gun operation. 
THE PROMOTION IS RIGHT! You'll like the 
variety. All kinds of personalized direct mail 
pieces, displays, demonstrators, newspaper mats 
and other sales helps . . . all designed to help 


See youre _ “or write us direct... Address Dept. 8 





F: BALTIMORE.3, MD. 


Fendix is listed under Reexamination Service 
of Underwriters’ Laboratories, Inc. 









THE AUTOMOBILE UNDERBODY 
PROTECTIVE COATING AND 
SOUND DEADENER 





Business Profits Defended 


Adman Ross Roy Says Income Represents 
Only 7 Cents Per Sales Dollar 






AUTOMOTIVE NEWS, JANUARY 17, 1949 


DETROIT. — Current articles 
about the estimated $20,000,000,000 
in profits which American industry 
made in 1948 fail to compare this 
figure with other important statis- 
tics in the nation’s economy, an 
advertising executive stated here. 

Ross Roy, president of Ross Roy, 
Inc., national advertising agency, 


General’s O’Neil 
Predicts Rubber 


Tonnage Rise 


AKRON. — The rubber industry 
will produce a greater tonnage of 
tires in 1949 than it produced last 
year because of the trend to larger 
tires in the passenger-car and truck 
tire fields, according to W. F. 
O’Neil, president of General Tire & 
Rubber Co. 

O’Neil declared in a year-end 
statement that demand for the 
neavier-type tires is becoming in- 
creasingly more pronounced, In 
addition, he said, the rising costs 
in rail transportation will throw a 
greater volume of business to the 
trucking industry and subsequently 
bring greater demand for truck 
tires. 

In addition, a long, warm sum- 
mer could prove to be a 25 percent 
differential in the overall tire pro- 
duction picture this summer, O'Neil 
said. An abnormal 20-day mid- 
summer heat wave would bring 
great numbers of automobiles onto 
the highways, he pointed out. 

Public demand for low-pressure 
tires means greater tire poundage, 
O’Neil pointed out. The popular 
6.50 x 16 tire is being replaced rap- 
idly by the low-pressure 7.60 x 15 
which is five pounds heavier, the 
tire executive said. 

Manufacturers will experience a 
normal slow first quarter in sales, 
O’Neil said, “but meeting later re- 
quirements should add up to an- 
year for the rubber 


lies to Limit 
Cold-Tire Output 
To a Trickle 


AKRON. — More and more tires 
with longer-wearing cold-rubber 
treads are hitting the market, but it 
will be another year before output 
is much more than a mere trickle. 

At present Goodrich is not put- 
ting any distinguishing marks on 
the tires with the new treads. In- 
stead it is feeding them into regular 
distribution channels. Several other 
manufacturers are doing the same 
thing, but saying little about it. 

Limited cold-rubber facilities are 
turning out the improved synthetic 
at the rate of 21,000 tons annually, 
considered a mere drop in the 
bucket for a nation that will con- 
sume an estimated million tons this 
year. 

Meanwhile, some rubber techni- 
cians and researchers are fearful 
that the new rubber is being “over- 
sold” to the public as a panacea for 
all tire ills. They are particularly 
disturbed by an unqualified report 
that the new treads will give 30 per- 
cent more mileage. 

They prefer to describe the mate- 
rial as superior or longer wearing. 

Because cold rubber has outstand- 
ing abrasive qualities, its primary 
advantage so far has been in tire 
treads. Development staffs are re- 
porting, however, that the rubber 
shows promise for industrial rub- 
ber products such as conveyor belts, 
some types of hose and other items 
that contend with abrasion. 


Supp 


Iowa Dealers Launch 


Group Insurance Plan 

DES MOINES.—The Iowa Auto- 
mobile Dealers Assn, has started a 
group insurance plan for its mem- 
bers and their employes. 2 

The plan, effective Jan. 1, pro- 
vides $5,000 in life insurance for 
dealership owners; $2,000 for depart- 
ment heads, and $1,000 for miscel- 
laneous employes. Incorporated in 
the plan is a hospital insurance 
feature. Entire cost of the plan will 
be paid by dealers. Underwriter is 
Bankers Life Co., of Des Moines. 





made this assertion in the current 


issue of “Makes Sense to Me,” a) 


pamphlet he writes and distributes 
periodically to business associates 
and industrial executives. 

These articles about business 
profits fail to mention that the 
total of $20 billion represents the 
profits of over 3,800,000 business 
establishments, Roy said. 


They also fail to mention that 
this profit probably represents only 
about seven cents per dollar of 
sales, Roy noted. Of this seven 
cents, he added, approximately 
three cents has been distributed to 
stockholders. 

The ad executive said this leaves 
only four cents for plant expansion 
and improvement, which he said 
were necessary to insure a contin- 
ued high level of employment. 


Government leaders are wonder- 
ing now, Roy asserted, how much 
of the profits that industry has 
earned in 1948 can be “tapped” by 
the government—and how. Of this, 
he said: 


“It is estimated that the federal 
government will collect $45 billion 
in taxes this year—2% times the 
estimated $20 billion profits, In- 
stead of ‘tapping’ productive busi- 
ness, how about ‘cutting’ govern- 
ment expense?” 

Roy cited the predictions of gov- 
ernment officials at the end of 
World War II that a depression 
was immediately ahead and that 
there would be millions of workers 
unemployed soon after V-J day. 

Citing this as an example of hov. 
far wrong these “second guessers” 
were, Roy declared that the imme- 
diate expansion of plants and fa- 
cilities by industry was responsible 
for the present high level of em- 
ployment. This expansion was made 
possible,- he added, by profits and 
“venture” capital. 

“It is estimated,” he said, “that 
since 1945, incustry has spent $50 
billion to expand—build new plants 
—and to improve equipment. What 
business spends for new plants and 
new tools helps all Americans. 

“The best thing that could hap- 
pen to encourage investment of 
new capital today,” Roy stated, 
would be some assurance that we 
aren’t plunging headlong into 
socialism. Socialists, like Commu- 
nists, believe in eliminating prof- 

its. They like to believe, however, 
that you can have government 
ownership of the means of pro- 
duction without government con- 
trol of our lives... . 

“So few people realize how our 
profit system works. It is the hope 
of profit which makes business 
‘tick.’ It is the profit system which 
has made America great. Attack 
profits and you attack the main- 
spring of American progress. 

“It’s time for businessmen to 
fight back, and all they need to 
do is to present the facts. Every 
American has a stake in the profits 
of business, in the success of busi- 
ness. Attacks on so-called ‘big busi- 
ness’ are attacks on all business. 

“It is time for those who believe 
in the American way of life to 
stand together. We are all ‘in busi- 
ness’ together. It is no time for 
defeatism. The profit system made 
America great. It has given us 
more of the good things of life 
than are enjoyed by any other peo- 
ple. We should be proud of profits 
and not apologetic about them.” 





British Cars Offered 


Tourists at List Price 

NEW YORK. — Through ar- 
rangements with several British 
manufacturers of automobiles in 
the small and medium-priced 
fields, Prince George Motors 
here has announced a plan 
which will enable Americans 
planning motor tours of England 
and the Continent to purchase a 
British automobile direct from 
the factory in England at the 
factory price. 

R. D. Besdine of Prince George 
Motors states that the arrange- 
ment will eliminate, for Ameri- 
cans going abroad and desiring 
personal transportation, the ex- 
pense and “red tape” of shipping 
a car, Prince George Motors is 
at 14 E. 28th St., New York 16. 








| Stronger Bid for U.S. 





THE 1949 HILLMAN MINX—An intensified bid to strengthen its U. S. market position wa- 
launched by the Rootes Group of England with introduction of the above lower-priced car 
Modern body styling has been added to the vehicle, whose four-cylinder engine is claimed 
to give an average of over 30 miles a gallon. A nationwide sales organization is being 
set up. A parts and service depot is in operation at Rootes’ U. S. headquarters in Long 
Island City, N. Y. 


ROOTES GROUP 





says, with volume operation 
of a new parts and service depot at the company's U. S. offices in the Brewster building, 


PARTS WORRIES AT AN END—That's what the Rootes Grou 


Brid 


Plaza North, | Island City, N. Y¥. According to Rootes, the depot at-jresent is 
stocking more than $!, 


000 in parts for the Hillman Minx and Sunbeam-Talbot cars, now 


being marketed in this country. 


Postwar Styling 
Marks Hillman, 
Sunbeam °49s 


LONG ISLAND CITY, N. Y 
New 1949 designs for the Hillman 
Minx and Sunbeam-Talbot passen- 
ger cars have been announced at 
the U. S. offices here of the Rootes 
Group of England. 


The 1949 Hillman Minx four-door 


sedan retails in New York for 
$1,896—a price which _ includes 
transportation charges and all 


taxes. Corresponding price for the 
Sunbeam-Talbot sedan is $3,495. 


Adaptation of postwar American- 
type styling to the lower-priced 
Hillman Minx touches off a pro- 
gram to strengthen Rootes’ position 
in the U. S. market, according to 
Sir William Rootes, chairman of 
the British company. 

At a special press preview in 
New York’s Plaza hotel, Sir Wil- 
I'am also announced volume oper- 
ation of a new parts and service 
department in the Brewster build- 
ing, Bridge Plaza North, Long 
Island City. 

The parts depot will expedite 
servicing of the vehicles when 
Rootes completes establishment of 
a nationwide network of dealers, he 
said. 

The Hillman Minx is a four-cyl- 
inder sedan slightly smaller than 
the avcrage American car. A top 
speed of over 70 miles per hour and 
gasoline mileage ranging from 30 to 
35 miles per gallon are claimed by 
the manufacturer. 

Light in weight, the car’s engine 
is coordinated with a four-speed 
synchromesh transmission with hill 
climbing gear. Maximum brake 
horsepower is 38 at 4,100 revolutions 
per minute. 

The side-by-side valve engine 
has a compression ratio of 6:3 
to 1 and is of monobloc construc- 
tion, rubber-mounted to dampen 
vibration. Weight of the sedan, 
unloaded, is 1,988 pounds. 

The sedan’s wheelbase is 93 inches 
and overall length, 159% inches. 
Tires are 5.50 x 15. 

Sunbeam - Talbot appointments 
and design are “luxurious,” Rootes 
said. There are two models—a 
sports saloon (four-door sedan) of 
all-steel construct‘on, and a spor‘s 
convertible coupe. 

The four-cylinder overhcad-valve 
engines yield 64 maximum brake 


horsepower. Wheelbase is 97% 
‘nches and overall length, 167% 
inches. 


Rootes said the Sunbeam-Talbot 
was the first stock car to excecd 
a speed of 200 miles per hour and 


"™|was also the first to cover more 





SPORTS CAR IN THE MEDIUM-PRICED RANGE—Here's the 1949 model Sunbeam-Talbot 
to be marketed by Britain's Rootes Group in this country. Powered by a four-cylinder engine. 
it was the first stock car in the world to exceed a speed of 200 miles an hour, according 
to the manufacturer. It is available in a saloon model (four-door sedan) and a convertible 
coupe. 


Stronger Power Is Sought 
For Wis. Road Board 


MADISON, Wis. — Persuaded by 
experts that highway engineering is 
an integral factor in the grave 
problem of highway traffic acci- 
dents, the legislative council will 
strongly urge the enactment of laws 
to give the state highway commis- 
sion power to employ new concepts 
in highway planning and construc- 
tion. 

The commission, under the series 
of bills now drawn and ready for 
submission to the legislature next 
| week, would get the authority to: 

1. Build controlled access high- 
ways, to accommodate high speed 
and heavy traffic by prohibiting en- 
trance except at widely separated | 
intervals. Service roads would be 
built parallel to the through-high- 
way to handle the traffic of abutting 
properties. 

2. Establish set-back lines along 
new highways, not only to pro- 
mote highway safety, but to allow 
future widening of roadbeds with- 
out exorbitant property acquisi- 
tion costs. Municipalities now 
have the power to prevent the 
erection of structures with respect 


main roads was citcd by the high- 
way commission in asking for such 
regulatory authority. 

4. Require that land-division plats 
abutting on state highways be sub- 
mitted to the state highway com- 
mission for approval before such 
plats are eligible for recording, to 
allow the commission to designate 
safe means of access to the high- 
ways. 

5. Control and limit the use of 
colored and illuminated or reflec- 
torized advertising signs along 
highways, so that traffic hazards 
resulting from such signs will be 
eliminated and prevented. 


A council investigating committee 
reported that it had found numer- 
ous complaints about electrical 
signs so located along roads as to| 
| confuse the district passing motor- | 
ists. 

“Signs of green, red and amber 
colors are particularly obnoxious, | 
especially when they are near an 
| intersection having official traffic 
|control signals. Motorists are fre- 
i quently confused and accidents re- 
to city roads and streets, the | sult therefrom,” the committee ob- 
| council explained. | served. 

3. Impose zoning restrictions along | a 
highways, which would prevent the! AUTOMOTIVE NEWS WANT ADS have | 
imposition of roadside obstructions. | Seen proven the quickest, least expensive 
The trend toward the construction method of reaching the men who want | 


what you have or have what you want! 
of outdoor theaters along rural’ See the back pages of this issue. 








|trained mechanics,” 


than 100 miles in an hour’s elapsed 
time. 

Sir William said that parts and 
service “will be absolutely no 
problem to Hillman Minx and 
Sunbeam-Talbot owners. 

“Complete stocks of parts, total- 
ing over $1,500,000 in value, are now 
available in this country. Our cen- 


| tral service station in Long Island 


City is headed by British factory- 
he said. “A 
corps of traveling service repre- 
sentatives is already on hand to 
serve our dealers here.” 

The first 100 Rootes dealers met 
at the Long Island City plant Jan. 
5 to confer with factory techni- 
cians and map out their 1949 cam- 
paign. Each drove one of the new 
cars to his own community for 
display and demonstration. 

Sir William, with a working staff 
of his engineers and designers, 
plans to tour the country during 
the next few weeks visiting his 
dealers and company service depots. 

Brian Rootes, Sir William’s son, 
is regional director for Rootes’ en- 
terprises in the U.S. 


School Buses 


‘Safer in Utah 


SALT LAKE CITY. — Consider- 
able improvement in the mechani- 
cal condition of: Utah school buses 
this year over last is revealed in a 
report by P. L. Dow, superintendent 
of the State Highway Patrol. 

Of 387 buses surveyed, only five 
had defective foot brakes, com- 
pared with 19 last year. Ten buses 
had tire defects, while 38 checked 
for that cause last year, according 
to the report. However, Utah's 
school buses are overloaded by 1,392 
passengers, an increase of 636 over 
last year’s total overload, it was re- 
ported. 
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warm to frigid. 


Democratic tax leaders generally showed no enthusiasm | 


AUTOMOTIVE WASHINGTON 
Even Democrats Cool 


To Tax-Hike Appeal 


By William Ullman 


Washington Correspondent 


RESIDENT TRUMAN’S call for $4 billion in new taxes 
got a Congressional reception which ranged from luke 











for the proposal. They said they wanted to have a good 


look at the budget before 
committing themselves. Only 
a handful of New Dealers 


applauded the suggestion ardently. | 

Republican tax experts, on the | 
other hand, either labeled the rev- | 
a New| 


enue request as part of 
Deal pattern “to tax and tax, and 
spend and spend” or asserted their 
confidence that spending can be 
cut enough to make a tax boost 
unnecessary. 

The chairmen of the two tax- 
writing committees of Congress, 
Rep. Doughton of the Ways and 
Means committee 
and Senator 
George of the 
Senate Finance 
committee, said 
they were pleased 
that the Presi- 
dent had not tried 
“to spell out a de- 
tailed program” 
and “has left the 
decision on ways 
and means to 
Congress.” 

Doughton, whose committee must 
initiate tax legislation, said that 
the President's suggestions “are, of 
course, worthy of consideration 
and will have it.” 

“The country,” he added, “will 
not look very favorably on in- 
creased taxes until the people are 
convinced we are not wasting 
money.” 

Senator George said the Presi- 
dential proposal “very properly left 
it to Congress to decide on how 
new taxes are to be raised if they 
are to be raised.” 

* 





Willlam Uliman 


= 7 
Urges Spending Curb 

ENATOR TAFT, chief policy 
\” maker of the Republicans in the 
Senate, said he believed sufficient 
cuts can be made in governmen* 
spending to make any tax boost 
unnecessary. 

“It is essential to balance the 
budget,” Taft said, “but we cannot 
tell until we find out what we are 
going to spend. But I have every 
hope that expenditures can be held 
down to a figure where there need 
be no increase in taxes.” 

Members of Congress felt that 
it was quite significant that the 
President did not repeat his re- 
quest of last July for an excess- 
profits tax. It was believed that the 
recent reaction to the profits hear- 
ings by a joint economic subcom- 
mittee had pretty well disuaded 
the Administration from pursuing 
the excess-profits tax further. 
Rep. Martin, former Speaker. 
commented on the tax request that 
“there is a limit to the amount of 
taxes we can wring from the Amer- 
ican people.” 

Well-informed tax circles in 
Congress stated that they under- 
stood that the administration is 
preparing a number of alterna- 
tive suggestions as to ways in 
which the $4 billion could be 
raised. These they will lay be- 
fore the Ways and Means com- 
mittee when it invites the Treas- 
ury later this year to give its 
ideas about taxes. 

Chairman Doughton already has 
indicated several times that his 
committee will not make a hasty 
move in the direction of a tax bill 
He wants to have a look at the 
March 15 income tax returns, he 
Says, before trying to write any 
tax legislation. 

The Ways and Means commit- 
tee’s schedule is expected at this 
stage to call for hearings on recip- 
rocal trade and social security re- 
vision ahead of any consideration 
of administrative tax requests. 

+ * * 


Truman Asks Vigilance 


\VWHILE calling the nation’s pros- 

perity “unparalleled,” Presi- 
dent Truman at the same time ex- 
pressed the belief to Congress that 


-—— 








the twin dangers of inflation and 
recession must be watched closely. 

Since the country, he said, has 
no guarantee of lasting prosperity 
without further effort and vigil- 
ance, he therefore appealed to Con- 
gress to give him broad economic 
powers to deal with both threats. 

The President again asked for 
standby price and wage controls, 
extended credit controls, two 
years more of rent control, ex- 
tension of export controls and 
more adequate power to prevent 
excessive speculation. 

He also asked for authority to 
prevent businesses from raising 
prices until a public investigation | 
shows whether increases are war- 
ranted. He urged “immediate leg- 
islation to deal with the problem 
of capacity and supply,” naming 
steel and electric power as fields 
in which there are shortages. 

In a program of steps to “pro- 
tect the victims of inflation” he 
urged a liberalized social security, 
public assistance and comprehen- 
sive housing program. He also 
urged legislation “to promote bal- 
anced economic growth” as a 
means of carrying the country for- 
ward to “sustained levels of new 
prosperity for all.” 

+ 


” * 

Denies Threat to Steel 

AT A PRESS conference follow- 
ing his message to Congress, 

President Truman denied that his | 

State-of-the-Union warning about 

steel meant that the government 





Dana Realigns 


Executive Staff 


NEW YORK.—C. A. Dana, for 30 
years president of Spicer Mfg. Corp. 
and, since 1946, of its successor. 
Dana Corp., was elected chairman 





R. E. Carpenter C. A, Dana 


of the board at the annual organ- 
ization meeting of Dana Corp. here. | 

R. E. Carpenter, executive vice- | 
president, was elected president; | 
J. V. Melick, formerly secretary- | 
treasurer, vice-president and secre- | 
tary; L. L. Melick, former assistant | 
secretary and assistant treasurer, | 
treasurer and assistant secretary. 

William Fairhurst was reappoint- | 
ed vice-president and sales man- 
ager. _ 

Walter J. Hoshal was named as- 
sistant treasurer and assistant sec- | 
retary; B. F. Bogart, assistant 
treasurer, and E. M. Krecker, as- 
sistant treasurer, 


Halt Ahoys 


Truck-Carrying Ships 
Quit in N. Y. 


ALBANY, N. Y. — Trailerships, 
Inc., which sailed the Hudson River 
for one week in December, has 
ceased operations at least tempo- 
rarily and laid off its crews. 

Company officials had no com- 
ment on why the two truck-trailer- 
carrying converted LSTs had 
stopped sailing, or when or if they 
would start again. 

At a meeting of over-the-road | 
truck operators of the Highway 
Transport Assn. of Upstate New 
York, which Trailerships officials 
attended, it was reported by David 
Burgevin, association executive sec- | 
retary, that “some truck operators | 
said they couldn’t use Trailerships | 
to advantage at this time.” i 


has plans to go into the steel busi- | 
ness. 


It merely meant, he indicated, 


|that if the industry fails to pro-| 
| vide the new capacity which | 


economy needs, the U. S. itself may 
have to build the new plants to be | 
“integrated” into private industry. | 

This was what the government | 
did during the war in the case 
of aluminum, he said. It built | 
$21,000,000 of new aluminum | 
plants for private operation when 
expansions did not come along 
from industry itself fast enough 
to meet war needs. 

Now the shortage is in steel. It 
has been short since the very end 
of the war. The President said he 
felt the industry is not expanding 
fast enough to meet this need. He 
was not certain, he said, just why 
there should be this reluctance of 
the industry to add new capacity. 

+ * * 


What the CIO Wants 


| WAS a sweeping series of pro- 
posals for revision of the fed- 
eral tax structure that the CIO 
urged upon Congress. 

Urging a drastic shift of the fed- 
eral tax burden from low and mid- 
dle incomes to corporation profits 
and high personal incomes, the la- 





bor organization also urged that 
all excise taxes not regulatory in 
character be repealed. 

The CIO program, as outlined 
in a 382-page study, calls for a 
$6.5 billion cut in individual in- 
come taxes in low and middle 
brackets and a $1.3 billion cut of 
excises. 

This would be more than offset, 
the CIO proposed, by a $6.2 billion 
increase in corporation profits 
taxes and a $1.8 billion gain from 
mandatory joint income tax re- 
turns, increased capital gains 
taxes, removal of tax exemptions 
from certain securities, and higher, 
tighter taxes on estates and gifts. 

The union’s tax program de- 
clared “unequivocal” opposition to 
any form of sales tax, manufac- 
turers’ excise taxes “and wage pay- 
roll taxes which are now spread- 
ing in certain cities and localities.” 
It also declared opposition to the 
proposal being increasingly urged 
by many tax experts “to eliminate 
double taxation of corporation in- 
come.” 
* * +. 


Tax on Employes 


a also was urged last 
week to require that hencefor- 
ward employes—as well as employ- 
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Nationwide 
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ers—contribute to the support of 
the state-federal unemployment in- 
surance system. This was one of 
16 proposals for broadening and 
modernizing the system submitted 
to the Senate Finance comuinittee 
by the Social Security advisory 
council. 

The council recommended 
higher benefits, longer duration 
of benefits, and more liberal elig- 
ibility requirements. 

At present the federal govern- 
ment levies a 3 percent tax on 
payrolls of employers in business 
and industry who have eight or 
more employes. Employes are not 
taxed for support of the unem- 
ployment insurance protection they 
enjoy. 

A council of 17 independent ex- 
perts, headed by Edward R. Stet- 
tinius jr. former secretary of 
state, in the final one of four re- 
ports on the various social security 
programs, recommended that pro- 
tection against wage loss be ex- 
tended to about 7,000,000 additional 
workers. 

At the same time, it said, Con- 
gress should extend the contribu- 
tory principle to employes as now 
done with old-age and survivor in- 
surance for which employes as well 
as employers each pay 1 percent. 





Y check These 
Points of Superiority 


Used-Car Notes ... 





To Amend 


DETROIT. — The National Used 
Car Dealers Assn. announced last 
week its endorsement of a bill cov- 
ering two amendments to the Dyer 
act (National Motor Vehicle Theft 
Act). 

Introduction of the bill in Con- 
gress is being supported by the 
Texas Used Car Dealers Assn., 
Carl Marker, NUCDA president, 
said. 

The proposed amendments would 


Complete protection for grille, fenders and headlights. 

[¥) All heavy duty steel, all welded construction. 

fj] Handsome baked on finish. 

Quickly and easily mounted, 
no rattling or jarring loose. 

Immediate delivery. 


STATEWELD 








Toledo Paper Urges Probe 


Of Ohio Finance Laws 


A suggested probe of Ohio finance 
laws to reveal whether or not loop- 
holes exist which make it possible 
to “legally” add extra charges has 
been advocated by the Toledo Blade 
as the result of a recent used-car 
sale case which appeared in court. 


Pointing out that in many in- 
stances customers find that the in- 
terest rate on their unpaid balance 
has grown sometimes as much as 
200 percent when they receive final 
reckonings, the Blade urged that 
law enforcement agencies of Ohio 
make an immediate investigation 
of alleged malpractices and to in- 
voke changes in Ohio finance laws 
if necessary. 

* e . 









That's why Stateweld “Monogram” 
Grille Guards are leaders in 

the industry, first in sales, first in 
customer acceptance, first in the 
field. Distinctively and individually 
tailored to the truck for all 
models, in all tonnages 

including cab over engine. 

For perfection in protection, 

address all inquiries to 


Texas Dealers Sponsor 


Dyer Act Changes 


FORT WORTH, Tex.—The Texas 
Used Car Dealers Assn., Inc., is 
currently sponsoring a bill cover- 
ing two amendments to the Dyer 
act (National Motor Vehicle Theft 
Act), which now provides only for 
interstate traffic in stolen vehicles. 
The amendments will be introduced 
at the new session of Congress by 
Texas Rep. Wingate Lucas, it is 
announced by Sam E. Swain, pres- 
ident of the association. 

The amendments would make it 
a federal offense for any one to 
transport a mortgaged vehicle 
from one state to another for the 
purpose of selling or mortgaging 
without properly disclosing the 
existing lien or mortgage to the 
new buyer or mortgagee. 

7 * * 





STATEWELD PRODUCTS 


1200 EAST BAY AVENUE 6750 S$. STONY ISLAND AVE. 
NEW YORK 59, NEW YORK CHICAGO 49, ILLINOIS 


AUTOMOTIVE NEWS, the Newspaper of the Industry, read by everyone who counts 
in America's No. 1 Industry . . . an estimated more than 100,000 readers weekly! 


Simple as... 





Bad Check Charge Gets 
Dealer 6 Months in Jail 


ST. LOUIS.—Found guilty of is- 
suing a worthless $447 check in 
payment of a $137 hotel bill, Jack 
Norder, used-car dealer, has been 
sentenced to serve six months in 
the city workhouse here. Four 
other bad check charges face Nor- 
der when he gets out. 


Norder told Court of Criminal 
Correction Judge Louis Comerford 
that he had several car deals pend- 
ing at the time he issued the check 
to the hotel. He thought he would 
be able to make the check good, 
he said. Judge Comerford told Nor- 
der he could be paroled in 90 days 
if he made restitution to the hotel. 


* > * 


Car Thieves Get Formal 


In Selling Toronto Lots 


TORONTO, Ont.—Car thieves are 
getting bogus calling cards printed 
to present when selling vehicles 
on used-car lots, it is reported 
here. 

They are representing themselves 
as lawyers, real estate agents, sales 
managers and a galaxy of other 
business callings. The cards have 
fooled lot owners on numerous oc- 
casions recently, according to local 
police. 

* . s 


Chicago Dealers to Select 


Assn. Officers Jan. 27 


CHICAGO.—The Greater Chicago 
Used Car Dealers Assn. will hold 
an election of officers Jan. 27 in the 
Pine room of the Congress hotel. 


The board of directors has been 
designated as a nominating com- 
mittee and will meet tomorrow 
(Jan. 11) in room 900 at 33 N. La- 
Salle St. 








BUFFALO EVENING NEWS 


EDWARD H. BUTLER, Editor and Publisher 
“Western New York’s Great Newspaper” 
KELLY-SMITH CO., National Representatives 


AUTOMOTIVE NEWS WANT ADB have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue, 
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NUCDA Backs Plan 





that this will also act as a deter- 
rent to would-be offenders. 
Marker said that NUCDA’s gen- 
eral counsel has suggested that 
every member and the state and 
local associations wire or write 
their congressman urging support 
of the bill as soon as it is intro- 
duced. 


Theft Act 


make it a federal offense for any- : : : 
one to transport a mortgaged vehi- Title Rulings Clarified 


cle from one state to another for| For Visitors to Florida 

the purpose of selling or mort-| TALLAHASSEE, Fla.—An out-of. 
gaging without properly disclosing | state motorist purchasing a Florida 
the existing lien or mortgage to/| license plate does not have to sur- 
the new buyer or mortgagee. render his original tag unless he 

In many states, liens are not | lso applies for a Florida title cer- 
shown on the title or registration 
certificate. 

The Texas association believes 
if the amendments are approved, 
the public will be protected 
through federal enforcement and 


State Atty.-Gen. Richard Ervin. 


that the law requiring the title cer- 
tificates of cars once registered out- 
side the state to carry the name of 
the place of former registration is 
not retroactive. That means the 
law does not apply to cars regis- 
tered in Florida before Oct. 1, 1948, 
when the act became effective. 





Haifley Buys Out Miller 


FORT WAYNE, Ind.—V. V. Haif- 
ley, associated with the used-car 
business here for the past 20 years, 
has bought Al Miller Motor Sales at 
1235 S. Harrison St. and taken im- 
mediate charge of the business. 


AUTOMOTIVE NEWS, the Newspaper of 
the Industry, read by everyone who counts 
in America’s No. 1 Industry ... an esti- 
mated more than 100,000 readers weekly! 





New Quick Change Dealers License 
Plate Holders 


On or Off in Less Than 
Thirty Seconds 


MONEY-BACK 
GUARANTEE 









LOCKING 
WASHER 


With Exclusive Locking Washer That Prevents Loss. 
Fits all make and model cors and trucks with 
slotted bumper or brackets. Will not tear aluminum 
or fiber license plates. Used by many of world’s 













largest dealers. Cadmium plated. Order Now! 
$1.00 Per Set of Four 
Cc. HOWARD 
1498 OVERLOOK DRIVE AKRON 7, OHIO 





In another opinion, Ervin ruled | 


tificate for his car, it was ruled by 
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Automotive Finance .. . 


Motor Shares High 


In Trading 


By George Deery 
Associate Editor 

a ae Chrysler, Pack- 
ard and Willys-Overland were 
among the 10 most actively traded 
stocks on the New York Stock Ex- 
change in the first week of the 
new year. The week was not with- 

out interest to investors. 

The first 1949 trading session 
was featured by the most dis- 
couraging start by the industrials 
since 1982, while the downhearted 
action of the rails had to go 
back to 1904 to find a worse drop 
on that day. 

In Monday’s selloff, Studebaker 
lost 1% in a turnover of 8,200 
shares. Also in the 10 most active 
issues that day was Sinclair Oil, 
off % in sales totaling 10,200 shares. 
The motor issue closed at 19% and 
the oil stock at 21%. 

Packard was the third most 
heavily traded issue in Wednes- 
day’s gaining market after inves- 


Car Stock Prices 
Changed Little 
In 12 Months 


The seesawing stock market of 
1948 saw the average price of the 
automotive stocks listed on the New 
York Stock Exchange close at 
$34.32, up 13 cents from the closing 
figure Jan. 31, 1947. 

At the end of January, last year, 
the market value of the group, 
according to the Exchange, was 
$4,814,632,145. This compares with 
$4,749,105,929 on the last day of the 
year. 

Even though there was a negligi- 
ble difference in the price spread 
between the above dates, the auto- 
motive group throughout the year 
reflected the swings in the indus- 
trial averages as shown in the fol- 
lowing table: 


January eee 
February ssSieanie veo 
RII, salsatvacasonacvenss ... 34.80 
April -. 34.51 
MII "asdicbvadecstecnixeans w. 38.49 
Tae ... 38.54 
I  ainikesiiasbaene .. 87.94 
August 37.78 
NS oo Sens cates acer 36.36 
I Sins .6i. Soon seeevesesinedvedors 38.77 
NE 7-5, : cbcoesaasuahtousaanicn 33.69 

34.32 
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Finance Parley 
Opens Jan. 20 


NEW YORK.—The American 
Management Assn. announces that 
500 financial executives from com- 
panies in all types of business 
throughout the U.S. will participate 
in a two-day conference of AMA’s 
finance division here, Jan. 20-21. 

Special sessions of the meeting 
will be devoted to the public rela- 
tions of current profits and sources 
of funds for present and future 
capital requirements. 


Other topics slated for discussion 
include: the probable course of 
taxation; the future trend of inter- 
est rates; the impact of inflation on 
corporate policies; the use of the 
appraisal of management as a fac- 
tor in granting credit to customers, 
and key factors in inventory plan- 
ning. 





Volume 


tors apparently decided that the 
State-of-the-Union address was not 
going to be the wet blanket mar- 
ketwise that some had anticipated. 
Packard closed at 4%, up % for 
the day, with 13,500 shares. 

* * + 


oe was the best day of 
the week, the Dow-Jones indus- 
trial average spurting 3.14 to 180.22, 
but none of the Motors were in 
the vanguard. 

Chrysler came into the picture 
Friday as fifth in the list of 
transactions and closed at 57, a 
gain of 214 points on a turnover 
of 16,900 shares. Willys-Overland 
lead the list that day with 51,600 
shares. It chalked up a gain of 
% to close at 7%. 

Willys was again in the 10 most 
active group Saturday but re- 
mained unchanged with 3,400 shares 
in the half-day session. 

When the week had ended, the 
industrial yardstick at 181.41 had 
appreciated 4.11 from its close on 
the last day of the year. The rails 
rode to 54.12, up 1.26 during the 
same period. 

+ 


Caution Is Urged 


On Motor Shares 


AQ = citing the drug, food, 
metal and mining, retail trade 
and utility groups as “having the 
best opportunities for income with 
reasonable safety,” Babson’s Re- 
ports, Inc., offered the following 
comment recently: 

“Some other groups, such as au- 
tomobile, oils, building stocks and 
rails, now offer good income, but 
their prices seem fairly high and 
the cyclical nature of the stocks 
warrants caution in holding them 
on the longer-term basis. 

“Stocks which possess more 
volatile characteristics and 
which, in a strong market, might 
be expected to lead in apprecia- 
tion, are more likely to be found 
in aircraft manufacturing, air 
lines, steel and iron, and some 
automobile accessories.” 

The Babson organization says the 


output of automobiles should con- | 


tinue to increase, possibly passing 
the 5.5 million mark for passenger 
cars and trucks. 

In view of concern in Washing- 
ton over the possibility of further 
inflation, the Babson review pulls 
no punches in stating that “any 
resurgence of inflation will not 


carry far—war or no war.” 
. ” * 


Fractions 
About 25 more companies paid 


Stewart-Warner Forms 


Branch at El] Paso” 

CHICAGO.—The El Paso (Tex.) 
distributorship for Alemite lubrica- 
tion products, Stewart-Warner in- 
struments and South Wind automo- 
tive heaters has been made a direct 
factory branch, F. A. Hiter, senior 
vice-president of Stewart-Warner 
Corp., announces. 

Alexander W. Reid, who has been 
with the Alemite division since 1925, 
has been named branch manager at 
El Paso. Reid, who started with the 
company as a repair man, has been 
a factory field representative for 
several years. He will also manage 
a sub-office of the branch at Ama- 
rillo, Tex. 


NEWEST K-F SHOWROOM IN NEW YORK AREA—Latest addition to the Kalser-Frazer 
dealer organization in the New York metropolitan area is Saunders Motor 
fing has a 40-foot front and is 70 feet deep. Directly across from 


Sales, Forest Hills. 
showroom 


is the used-car lot and one block away is the service department with an area of 10,000 
square feet. Later, 20,000 square feet will be added to this department. 











Auto Stocks 
Jan.10 Jan.3 
Chrysler ................... 56% 51 
CGY icsvanine . 1% 6% 
General Motors ...... 59% 57% 
BENG | scssicensvediseenses 18% 12% 
Kaiser-Frazer ........ 1% 8% 
Nash-Kelvinator .... 15 14% 
Packard ............0....... 4% 4\% 
Studebaker .............. 20% 1934 
FD Gide cctésericien 1% 1 
Willys-Overland ... 7% 6% 
Average for —_ 
10 Stocks .............. 19.43 18.23 





stock dividends in 1948 than in 
the preceding year, bringing the 
total to about 200. A re-appraisal 
of stocks acquired in anticipation 
of a Dewey victory last November 
is responsible for much of the 
switching. Issues that will be in 
the best position to gain from the 
program of the new administration 
are the object of many investors. 


At the close of business Dec. 
31, there were 1,419 stock issues 
listed on the New York Stock 
Exchange. The value of the 2,- 
017,500,879 shares was $67,048,278,- 
686, the Big Board reports... . 
Some business and financial 
sources find a bit of relief in the 
fact that the heaping platter of 
plans handed Congress by the 
President could not possibly be 
enacted in one session because of 
the staggering amount of legis- 
lation required. 

The first 1949 transactions on the 
New York Stock Exchange was the 
sale of 200 shares of Chicago, Rock 
Island & Pacific. There was no 
change in price from its previous 
close of 33%... . “Wanted: a ‘First 
Round’ for the Investor,” was the 
headline on an article in the New 
York Times by Edward H. Collins. 

Estimated earnings of electric 
power companies for the third 
quarter compare favorably with a 
year earlier, with an indicated gain 
of over 5 percent, whereas first- 
half net declined 3.6 percent. Stand- 
ard & Poor's Corp. says that “In- 
dications point to a continuation 
of favorable comparisons through 
early 1949.” 

+ > 
Earnings 

Mack Trucks, Inc. and subsid- 
iaries—Net profit $3,059,410, or $2.04 
a share, compared with $5,265,883 
or $3.53 a share on 1,494,668 shares 
presently outstanding; net sales, 
$89,545,552 against $90,623,415. Sep- 
tember quarter: Net profit, $609,223 
or 40 cents a common share on 
sales of $26,885,690, compared with 
$1,845,549 or $1.23 a share on sales 
of $32,117,272 last year. 

. * > 

Diamond T Motor Car—Nine 
months: Net profit, $1,065,595, equal 
to $2.53 a share, compared with 
$1,359,522, or $3.23 a share last 
year. September quarter: net profit, 
$335,754, or 80 cents a_ share, 
against $518,073, or $1.23 a share 
last year. 

o * * 

Kelsey-Hayes Wheel — Quarter 
ended Nov. 30: Net profit of $1,294,- 
829. The profit is equivalent to $2.09 
a share based on the combined 
class A and B shares under the 
participating provisions. Net profit 
for the corresponding three months 
of the previous year was $1,182,- 
684, or $1.91 a share. It included 
$109,179 profit on the sale of prop- 
erty. 


Lottmann Named Assistant 


To Breech at Ford 


Appointment of Victor G, Lott- 
mann as assistant to Ernest R. 
Breech, executive vice-president of 
Ford Motor Co., is announced by 
Breech. 
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Holman Debut Kemp Joins Allen 


Holman Tractor & Implement Co.| Robert Kemp, formerly with the 
has been opened in Albany, Ga., and; U. S. Rubber Co., will join the 
is owned and operated by W. C.| automotive sales and engineering 
Holman jr., Bob Holman and W. C.| division of Allen Industries, -De- 
Holman sr. troit, Feb. 1, it is announced. 


Bottleneck in your paint shop? 


you can DRY car enamels DUST-FREE- 
in LESS than 30 minutes ! 











SEE IT AT THE N.A.D.A. SHOW IN SAN FRANCISCO 


WRITE, WIRE or PHONE for complete information 
to... 








All Work 
and 
No Play 


Makes Jack ... 


But when you visit San Fran- 
cisco, shed your worries and 
troubles. Be our guest. . .’ 
and relax! 


Lottmann will continue to direct | 


commodity research for the pur- | 


chasing division and assume addi- 
tional duties under Breech. Lott- 
mann joined Ford in October, 1946. 
Prior to that he served as manager 
of sales research for the Ralston 
Purina Co. and manager of eco- 
nomic research department with 


Booz, Allen & Hamilton of Chicago. | 


* > * 


L-M Names Hostetler 


Clinton L. Hostetler has been ap- 
pointed sales office manager of the 
Los Angeles Lincoln-Mercury dis- 


The Borgia Room 
ST. FRANCIS HOTEL 


San Francisco 


Monday, Tuesday, Wednesday 
JANUARY 24, 25, 26 
5 P.M. to 7 P.M, 


trict, it is announced by George L. 


Boggs, district sales manager. He 

forinerly was associated with Cus- 

tom Motors (L-M), Boise, Ida., and 

nd Motor Co. (Ford), Salt Lake 
ty. 
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Engineers Eye Lower Costs ... 


Cheaper Cars Hold 
Spotlight at SAE 


(Continued from Page 1) 


man, chief of the Economic Re- 
covery Administration and former 
president of Studebaker. 
Stanwood W. Sparrow, Stude- 
baker engineering vice-president, 
was installed as 1949 president of 
the SAE. He succeeds R. J. S. 
Pigott, chief engineer of Gulf De- 
velopment & Research Co. 


AJOR attention was focussed on 

papers reporting ways to cut 
costs for the builders and drivers 
of the industry's products, Some of 
ba highlights: 

1. Sparrow, at a press conference, 
voiced the belief that “every com- 
pany in the industry is trying to 





S. W. Sparrow 


L. ©. Goad 


reduce costs and would introduce 
lower-priced cars snext month if 
they could do so.” However, he 
said, return of a $1,000 car “may 
be delayed a little.” 

2.1L. C. Goad, General Motors 
vice-president, hailed the slash in 
changeover periods for GM passen- 
ger-car divisions as “good for the 
company and good for the employes 
—so everybody is very happy about 
it.” He also disputed the charge 
that auto designing is approaching 
a “bottleneck of sameness.” 

8. Rising motor fuel costs ne- 


James, engineering 

of Fram Corp., who said use of 
“an ideal automatic transmission” 
could effect — savings of 

37 to 48 pe 

4. The “frst  deflte trend” in the 
industry’s search for a suitable au- 
tomatic transmission has _ been 
established in the direction of 
torque converters, according to 
Oliver K. Kelley, chief transmission 
development engineer, of GM. 


5 Pigott declared in a technical 
paper that increased efficiency 


Pilger of Tide Water 


Wins Horning Award 
DETROIT. — Research which 
inaugurated a new technique to 
determine engine deposits of 
and varnish and bearing 
corrosion has won for Adolphus 
C. Pilger jr. of Tide Water As- 
sociated Oil Co. the 1947 Horn- 
ing memorial award of the So- 
ciety of Automotive Engineers. 
John A. C. Warner, secretary 
and general manager of the so- 
ciety, announced last week that 
‘tthe nation’s highest award for 
a new contribution to adapta- 
tion of fuels to engines and en- 
gines to fuel had been voted to 
Pilger for a paper presented 
oe the 1947 SAE summer 





of fuel consumption can supplement 
petroleum reserves within 15 to 20 
years and assure adequacy of 
supply. 

6. Development of a small gas 
turbine suitable for motor vehicle 


Airplane Co, Hag 
the turbine weighs only about 150 
pounds and produces up to 200 
horsepower. 

7. Hoffman told a press confer- 
ence before the banquet that pros- 
pective increases this year in Euro- 
pean steel production might reduce 
the foreign-relief drain on U. S. 
steel output. One of the continu- 
ing aims of the ERP program, he 
said, is to rehabilitate overseas in- 
dustries and lighten the burden on 
the American economy. 

* + o 


PARROW said that while auto 
makers are pressing their ef- 
forts to cut engineering costs, not 
much more progress in this direc- 
tion can be achieved in machine tool 
and related phases of the business. 


“The auto industry is utilizing 
every cost-reducing resource at its 
command,” he said, “but the field 
engineering-wise is not as open as 
in other industries. We have pio- 
neered in so much already, and 
other fields have a longer way to 
come.” 


Asked what the next steps 
wane be in automobile body styl- 
ng, Sparrow forecast a trend to- 
a lighter cars and a gradual 
increase in compression ratios, 
“Next year compression ratios 
will be a little higher,” the Stude- 
baker executive said. “In addition, 
we're going to see smaller car 
exteriors and bigger interiors, be- 
cause the buying public now re- 
alizes that outside massiveness is 
not necessarily synonymous with 
quality.” 
© * * 


GPARROW and Goad agreed that 
competitive markets and cus- 
tomer demands will force auto 
makers to bring out further ad- 
vances in the present pattern of 
body styling. 

“All the companies have new bait 
to throw in the sales pool when the 
fish stop biting,” Sparrow said. “But 
just what this new bait will con- 
sist of, I can’t specifically say.” 


Expressing the view that re- 
ports of excessively high body and 
fender costs on postwar-designed 
cars are “greatly exaggerated,” 
the SAE president contended that 
the newer models are cheaper to 
repair than former cars because 
of their greater compactness. 

Goad told a session of styling 
engineers that the maturing of GM 
body design plans would invalidate 
the belief that present cars look 
too much alike. 

“The days of the seller's market 
in the automobile business may 
normally be expected to pass in the 
= too distant future,” he pointed 
ou 

“As competition develops, artistry 
and individuality of design will be- 
come an ever more important fac- 
tor in capturing the market. 

“The responsibility of the de- 
signer will become correspondingly 
greater—his resourcefulness and his 


50 rr. 


40 r. 


CHAINS ON 
REAR WHEELS 





sensitivity to public 
more valuable.” 5 
AMES, a former SAE president, 
reported that gasoline costs now 
average 24 cents per gallon, chiefly 
because of taxes, and that with the 
average motor vehicle obtaining 
only about 15 miles per gallon, the 
cost of fuel ranges as high as 55 
percent of total operating costs and 
averages 32 percent. 


Pointing out that annual con- 
sumption of gasoline approximates 
38 billion gallons, 
or 1,200 gallons 
per second, James 
said that even a 
1 percent increase 
in miles per gal- 
lon would, on a 
nationwide basis, 
represent savings 
to the American 
motoring public 
of $90,000,000 a 
year, or an an- 
nual increase in 
highway travel of 5,750,000,000 car 
miles. 

Explaining that it is impossible 
to effect an immediate improve- 
ment on a _ nationwide basis, 
James asserted that with millions 
of new cars going into service 
each year and millions of others 
being scrapped, the results of in- 
creased fuel economy shortly 
would become accumulative. 

He suggested that 81.5 miles per 
gallon, resulting from 100 percent 
thermal efficiency in the motor ve- 
hicle, is impossible of achievement, 
but that a practical thermal effi- 
ciency, such as 40 percent, could 
produce operating economy of ap- 
proximately 33 miles per gallon, or 
more than double the present 
average. 





W. S. James 


* * * 


ASSERTING that vehicle design 
is not alone the cause of low 
mileage, since even a reduction in 
the number of stops at traffic lights 
could increase gasoline mileage 10 
to 25 percent, James said his stu- 
dies have indicated that design im- 
provements could increase mileage 
per gallon in various ways, among 
them: 

Use of overdrive, 13 to 20 per- 
cent, 

Lower wind resistance, 8 to 9 
percent. 

Fifteen percent weight reduc- 
tion, 10 to 17 percent, 

Supercharging, 17 to 24 percent. 

Automatic transmissions, 37 to 
48 percent. 

High compression ratio with 
smaller engine, 11 to 25 percent. 

Reduction of heat loss and in- 
complete combustion, 10 to 40 per- 
cent. 

More accurate carburetor me- 
tering, 5 to 50 percent, 

“Obviously,” he said, “there is 


EASE-UP IN A FREEZE-UP 


75 er. 


NO CHAINS 


more than one method by means of 
which miles per gallon can be in- 
creased by significant amounts. 
Which of these methods, or others, 
are used will depend upon many 
factors—the specific car or engine 
under consideration, manufacturing 
costs, tooling charges, operational 
simplicity, fuel availability, etc. 
“The engineers of the automotive 
industry are familiar with all these 
paths to greater miles per gallon 
and when the overall compromises 
indicate the desirability of their 





STUDEBAKER DEALER FOR 15 YEARS—John Van Tright, district manager, and Jack 
Turner, regional manager for Sosebone. Pacific Corp., recent vaned Bakersfield, Calif., 
to present a service plaque to J. Morris. From left: Van right 


Jean Morris, Morris, 
Turner, , sales manager, "a J. ©. Chapman, Aeaqreldet a 


of the dealership. 
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preference | use they will be adopted and the 
American motoring public will get 
more and more miles for its motor- 
ing dollar.” 


fuels, reserving the liquid and gas- 
eous products for operations which 
cannot do without them. 


He recommended that engi- 
neers strive to increase the effi- 
ciency of all heat and power 
transformations, and determine 
the best methods for obtaining a 
supplementary supply of liquid 
fuels. 


Increased compression ratios 
super-charging and fuel-injection 
were mentioned by Pigott as prac- 
tical methods for increasing the 
efficiency of automotive engines, 
thereby reducing fuel consumption. 

* * * 


AGE said the new turbine de- 

velops rated power 15 seconds 
after starting, which is consistently 
easy, accelerates from idle to full 
speed in five seconds, and operates 
virtually without vibration. He 
added that the turbine, now known 
as Boeing 502, cannot be stalled 
and is relatively economical in fuel 
consumption. 

Asserting that the turbine can 
meet power-producing require- 
ments for transportation on land 
or water, as well as in the air, 
Hage declared that while the new 
engine might not make present ve- 
hicles better, it could result in dif- 
ferent and better vehicles in the 
future. 


+ . * 
N HIS address before the SAE 
banquet, Hoffman declared he 


ROM GM’s Kelley came word] returned from a recent world-wide 
that the prolonged search of|trip “with the absolute conviction 


automotive engineers for an auto- 


that an all-out drive is now on by 


matic drive which would not only|the Russian Politburo for world 


offset the undesirable characteris- 
tics of the engine, but be infinitely 
variable and nearly 100 percent 
efficient, currently appears to have 
found its goal in the torque con- 
verter. 

Kelley said that both electric and 
friction drives have proved unsat- 
isfactory and that while the fluid 
drive coupling is a forward step, 
it cannot multiply torque and still 
requires an automatic transmission. 

Inviting engineering attention 
to the field of hydro-kinetics and 
warning that difficult engineer- 
ing and manufacturing jobs lay 
ahead, Kelley described various 
types of torque converters now 
in use and said that, for pas- 
senger cars, the possibilities are 
indicated by the Hydra-Matic 
and the Dynafiow. 

“This latest addition to automa- 
tic transmissions in production 
now begins to indicate a trend,” 
he pointed out, “the first definite 
trend in the industry’s search for 
an automatic drive suitable for an 
automobile. The trend now seems 
to point clearly to torque con- 
verters.” 

He added that the torque con- 
verter’s inherent reliability is one 
of its greatest assets, with nothing 
to wear or to get out of adjust- 
ment. 

“No matter how careless the 
manufacturing gets,” he reported, 
“there is no way in which they 
can spoil the torque converter’s 
smoothness.” 

* * = 

IGOTT declared that unknown 

factors render highly inaccur- 
ate any estimate of the nation’s 
present petroleum reserves. Ex- 
plaining that such reserves obvi- 
ously are being depleted, Pigott 
said that exhaustion would be a 
slow process with adequate time to 
develop alternative sources. 

He proposed that adequacy of 
the nation’s supply of automotive 
fuels be assured by transferring 
all possible energy use to solid 


domination.” 

Hoffman asserted that the U.S. 
cannot “afford” a breakdown of 
its domestic economy. 

“That,” he warned, “would be, 
indeed, playing into the Comin- 
tern’s hands. An American depres- 
sion is the economic catastrophe 
for which the Politburo is prayer- 
fully—if they do pray—waiting.” 

* * + 


THER 1949 SAE officers are as 
follows: 


Newly elected councilors, 
will serve a two-year term: G. 
Burks, chief engineer of Caterpil- 
lar Tractor Co., Peoria, Ill.; N. H. 
Daniel, manager of the Diesel En- 
gine division, General Motors Prod- 
ucts of Canada, Ltd., Oshawa, Ont., 
and E. A. Ryder, consulting engi- 
neer, Pratt & Whitney Aircraft, 
East Hartford, Conn. 

Vice-presidents, who with the 
president and treasurer were elect- 
ed to serve one-year terms and 
will each become the directing head 
of an SAE professional activity, 
are: 

R. C. Loomis, director of flight, 
Consolidated Vultee Aircraft Corp.; 
Dr. Karl Arnstein, vice-president 
of engineering, Goodyear Aircraft 
Corp.; Frank S. Spring, chief styl- 
ist, Hudson Motor Car Co.; Max 
M. Roensch, research coordinator, 
Ethyl Corp.; H. B. Knowlton, su- 
pervisor of materials engineering, 
International Harvester Co.; H. L. 
Moir, technical adviser, = Oil 
Co.; George B. Allen, staff engi- 
neer, Chrysler Corp.; L. C. Goad, 
vice-president, General Motors 
Corp.; L. A. Gilmer, chief engineer, 
Oliver Corp.; J. L. S. Snead jr., 
vice-president of operations and 
maintenance, Consolidated Freight- 
ways, Inc., and E. P. Lamb, chief 
engineer, Truck division, Chrysler 
Corp. 

B. B. Bachman, vice-president of 
Autocar Co., was reelected SAE 
treasurer. 


who 





O'QUINN MOTOR CO. IN FT. PIERCE, FLA.—The new bullding of this Dodge dealership 
is on a corner of U. S. Highway | near the center of the business section. Owner is Osborne 


O'Quinn. 


The service department has 12 work stalis. O'Quinn has had 2! years’ experience 


In the automobile field, and has been a Dodge dealer for over |5 years. 
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Oldsmobile Deal 
Opens in Dallas 


DALLAS. — Establishment of a 
second Oldsmobile dealership here, 
operated by a new corporation 
known as Triangle Motors of Dal- 
las, is announced. 

Triangle Motors is headed by A. 
L. (Larry) Ingalls, president, and 
Miles F. Hall, vice-president and 
general manager, formerly heads of 
Dallas Nash. 

O. B. Burt is secretary and treas- 
urer of Triangle Motors; Bob Cor- 
der, sales manager; George Monk- 
house, director of service, and 
Marvin Waller Stedt, service man- 
ager. . ‘ ‘ 


Nash Appoints Heck 


In Grand Rapids 

GRAND RAPIDS, Mich. — Nash 
Motors announces the appointment 
of Ken Heck-Nash, Inc., here. 

The new dealership will occupy 
temporary sales and service quar- 
ters on Century Ave, until comple- 
tion of a new building at Beltline 


Fit like 9'° 


Every Chrysler-built car that drives in is a 
prospect for these sensotional new arm rest 


covers! Made of heavy vinyl coated, 


back leatherette. Grey, green, maroon, bli 
ond brown—solid colors or contrasting trim. 


and Jefferson avenues, according to 7-Da 


B. E. Thompson, Detroit zone man- 
ager of Nash. 


Fiedler Heads 
Seattle Dealers 


SEATTLE.—The Seattle Automo- 
bile Dealers Assn. has named Gene 
Fiedler (Chevrolet) as president, 


ard). 
Other new officials include W. G. 
Powell (Dodge), vice-president; L. 


E. Belcourt (Studebaker), treas- 
urer, and Tom Weston (Buick), 
secretary. 


| Day Opens Truck Center 
| In Aurora, Colorado 


George R. Day, president of Day 
Chevrolet Co., Aurora, Colo., has 
announced the opening of the com- 
pany’s new, $75,000 truck service 
building. 

The new facility contains 12,000 
square feet of floor space for truck 
service and tire and accessory sales, 
according to Charles A, Parker jr., 
general manager of the firm. 
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LIST PRICE: 
$2.00 pr. 
DEALER'S NET: 
$1.10 pr. 


(2% cash discount 
with order) 


satin 
blue, 


Pairs individually packaged. Packed 1 dozen 


paits per box. Custom fit. 
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Action Displays to Mark GM’s Spectacle 


(Continued from Page 1) 


cially constructed moving stage 
and turntable, on which choice 
models of the entire GM line are 
shown in sequence. This display is 


from one side, take a position on 
a turn table, revolve slowly, and 
then move off on the other side. 


Actors and models are being 
used from time to time during the 
show as an added touch to the 
presentation. 

Another spectacular display 
piece in the Grand ballroom is 
the “Column of Stars,” a five- 
sided pylon, with exhibit mounts 
at each point of the star-shaped 
base, topped by a revolving world 
globe, seven feet in diameter. The 
total overall height of the “Col- 
umn of Stars” is 26 feet. On the 
exhibit spaces at the foot of the 
column are displayed the en- 
gines powering the five GM car 
lines, embellished as show pieces. 


Remainder of the main ballroom 
space is given over to floor exhi- 
bition of 11 more 1949 automobiles, 
while in the adjoining Astor gal- 
lery, Jade room and _ Basildon 
room, where distinctive divisional 
auto exhibits are placed, 16 more 
new GM models are to be found. 


Emphasizing the general theme 
of the 1949 show will be displays 
in the east and west foyers of the 
ballroom floor and elsewhere. There 
is given the story of the things 
General Motors develops through 
the activities of the research, en- 
gineering and styling departments, 
as well as outlines of the work 
of Fisher Body division, and many 
of the non-automotive activities. 

* + 7 


ORKING- demonstrations of 

some of the devices used in 
research laboratory tests, pictur- 
ization of engineering problems 
that have been encountered and 
solved, such as those of the auto- 
matic transmission and of chassis 
suspension, and the _ techniques 
used in designing and making an 
automobile beautiful, are to be 
found in the east foyer. 

One of the eye-catching sec- 
tions of the engineering display 
will be a scale diorama of the 
General Motors Proving Ground 
at Milford, Mich. 

In the Fisher Body development 
section, stress is placed on the 
engineering of the body construc- 
tion of all GM cars. Many of the 
interesting tests and experiments 
carried out by the division will be 
depicted. 

Opposite from the east foyer, 
across the Grand ballroom, will be 
the section of the show showing 
GM’s varied transportation inter- 
ests. It includes a 60-foot scale 
model of the “Train of Tomorrow.” 

Here also is a diorama showing 
varied Diesel uses in trucks and 
buses and the General Motors jet 
airplane engine now being pro- 
duced by the Allison division. 
+. * - 


ENERAL MOTORS has a word 

to say in the show, too, for its 
personnel and the ability and job 
satisfaction that goes into making 
its products. A considerable section 
is given over to the personnel serv- 
ice activities spread among its 
380,000 employes. 

Space along one of the main cor- 
| ridors will be devoted to presenta- 
|tion of some of General Motors 
| youth activities, such as the Chev- 
rolet Soap Box Derby and the Fish- 
er Body Craftsman’s Guild for 
model car builders. 

Another high spot will be the 
“American Crossroads” diorama, 
one of the most unusual mecha- 
nized exhibits GM ever has put 
together. The diorama brings the 
illusion of seeing in a period of 
a few minutes the evolution of 
a country-side over a half-cen- 
tury because of the modernizing 
and streamlining influence of the 
automobile. 

The community of “Pleasant 
Corners” is reproduced in minia- 
ture in three dimensions. Those 
viewing the display have the sen- 
sation of hovering over the land- 
scape in a helicopter. 

The effect of change is obtained 
by turning over certain sections of 
the landscape during brief periods 
while lighting is dimmed. There 
are more than a score of these 


succeeding Lyman Thomas (Pack- 90 feet wide. Automobiles move on 
rd) 





“turnover” sections, fitting into the 
story continuity. 
* + * 

AMONG the various division dis- 

plays, Cadillac will display four 
“breath-taking” cars. All are due 
for private ownership when the 
exhibit ends. 


One will be a convertible coupe 
painted in the “singing thunder of 
a Mexican dawn” trimmed in 
waxed saddle leather. The others 
are specially-fitted Sixty Special 
Formal, the Coupe d’Ville, and a 
Sixty Special Sedan. 

Pontiac will display six models. 
Four of the cars are stock mod- 
els, just as they came from the 
factory assembly line. A fifth has 
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PRODUCTION 
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nothing different about it except 
a special paint job, but on the 
sixth, artists and craftsmen from 
the styling section pulled all the 
stops. 

This is the Catalina, a steel top 
coupe which looks like a convert- 
ible. 

First showing of six special 1949 
model automobiles will highlight 
Buick’s exhibit. Sharing the spot- 
light will be an animated display 
dramatizing Buick’s chassis, engine 
and Dynafiow transmission. Huge 
silver aiming rings, enlargements 
of the Buick hood ornament, will 
be stationed in the Waldorf’s Astor 
Gallery, scene of the major portion 
of Buick’s exhibit. 
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Los Angeles Traffic 
Gets Thorough Study 


= of traffic ad- 
ministration in a new depart- 
ment of traffic engineering, headed 
by a director, and 
creation of a five- 
member traffic 
commission have 
been recom- 
mended for Los 
Angeles as two of 
the major steps 
necessary if the 

_ ity is to cope successfully with its 
worsening congestion and accident 
problems. 

Also urged for “immediate action” 
is the recommendation that the city 
establish a technical coordinating 
committee of city department heads 
to act in an advisory capacity on 
traffic matters concerning interests 
of their departments. 

These and other recommenda- 
tions are part of a formal report, 
ae “Street Traffic Manage- 
-_ r Los Angeles,” presented 
by D. Grams tt Mickle, chairman of 
the Los Angeles traffic survey 

committee, to the city council, 
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Mayor Fletcher Bowron, and 
other government officials and 
civic leaders of Los Angeles and 
surrounding communities. 

The report, containing the find- 
ings and recommendations of the 
committee, follows nine months of 
study covering all phases of the 
city’s traffic problem and adminis- 
tration of traffic control. 

It deals specifically with factors 
affecting administration, and its 
recommendations are confined to 
administrative organization and 
procedures, and coordination of 
functions. 

* * * 
T= TRAFFIC survey committee 
notes in its report that division 
of functions in traffic matters 
among nine city agencies has re- 
sulted in traffic management and 
operation which the report classi- 

fies as “far below par.” 

“There is a traffic agency,” the 
report explains, “but its responsi- 
bilities are limited in vital respects. 
There are no provisions insuring 
cooperation or exchange of infor- 
mation with other city or outside 
agencies.” 

Lacking the administrative stat- 
ure such as held by water supply, 
police and other city departments, 
the traffic agency, the report 
points out, even though staffed 
with engineers and expert techni- 
cians, cannot function efficiently. 

The new centralized traffic man- 
agement structure, as recommended 
in the report, is designed to elimi- 
nate confusion and inefficiency re- 
sulting from the present division of 
authority and overlapping of func- 
tions, 

Presented in seven chapters and 
illustrated by photographs, charts 
and maps, the traffic survey com- 
mittee’s report reviews the growth 
and development of Los Angeles 
from a population of about 100,000 
in 1900 to its present position 
among the large cities of the world. 

* + 


LLOWING a discussion of the 
elements of the city’s traffic prob- 
lem, the report studies the present 
duties and functions of government 
agencies concerned with traffic, de- 
tailing the structure which fosters 
overlapping of fields of interest and 
authority. The role of non-govern- 
ment agencies also is discussed. 

The essential traffic management 
functions are given exhaustive treat- 
ment in two sections dealing with 
traffic operation and traffic planning 
and research. 

The closing chapter is devoted to 
findings of the traffic survey, de- 
sirable objectives in traffic improve- 
ment and the detailed recommenda- 


tions for remedial action. 
a * * 


Minnesota Spends 


& - 
$23 Million on 
e e 
Highways in 48 

Minnesota placed under contract 
more than $23,000,000 worth of trunk 
highway projects during 1948—the 
second highest dollar volume in his- 
tory. However, the huge 1948 
amount still met only 5 percent of 
the state’s recognized needs, accord- 
ing to M. J. Hoffman, state highway 
commissioner. 

The state’s biggest dollar volume 
of highway construction was during 
1931-32, when $29,000,000 was spent. 

Hoffman said that in actual 
physical accomplishments, the $23,- 
000,000 of 1948 will not produce as 
much highway construction as $15,- 
000,000 would have produced in 1940. 

Highway engineers have estimated 
that if Minnesota wants to keep 
abreast of traffic requirements in 
the next 15 years, a program cost- 
ing $458,000,000 would be necessary, 
Hoffman reported. 

Construction placed under con- 
tract included $21,000,000 in actual 
improvement items and engineering 
costs and nearly $2,000,000 for pur- 
chase of rights-of-way. Some proj- 
ects will not be completed until 1950. 

Largest item, $7,588,583, went for 
grading and paving 80 miles of 
highway. Next was $7,169,112 for 
212 miles of grading. Thirty-five 
bridges were provided for in $4,346,- 
836 worth of contracts. 





YOU DON'T SEE THESE EVERY DAY—This collection of foreign nameplates was as- 
F. A. Schon, service manager of General Motors Overseas Operations, 4-235 


sembled by 
General Motors me Detroit. 
makes on display in his office. 


He has 118 radiator nameplates of other than U. S. 





"A Joke,’ Son 


Maine Senator Says 
Of Inspection Law 
Maine’s automobile safety inspec- 
tion law has been described by a 
public official as “a joke.” State 
Senator Frederick Allen of Port- 
land scoffed at the law after re- 
porting on the results of a per- 
sonal survey he made on one of 
Portland’s busy corners. 


“In a 17-minute period,” said 
Allen, “I noticed 11 cars with de- 
fective headlights. It was only 
three weeks ago that these cars 
were supposed to have been in- 
spected and found proper. 

“The inspection law,” he added, 
“is a joke since there’s no appar- 
ent effort to enforce the law which 
requires headlights and proper 
brakes.” 


Traffic Seninar 


At California U. 


The first of three regional traffic 
training institutes, intended to ex- 
pand the “in-service” traffic train- 
ing program, will be held Jan. 31- 
Feb. 11, at the University of Cali- 
fornia at Berkeley, it was an- 
nounced. 

The western institute will be 
sponsored jointly by the universi- 
ty’s Institute of Transportation and 
Engineering and the National Com- 
mittee for Traffic Training. 


Norman Damon, committee chair- 
man, announced also that the 
NCTT will cosponsor a midwestern 
institute at Northwestern univer- 
sity and an eastern institute with 
joint courses at Yale and New York 
universities later this year. 

The regional institute replaces 
the national institutes previously 
held each year. 

+ + * 


Willys Gives Safety Booklet 


As Standard Equipment 


Copies of a highway safety book- 
let, “Smooth Driving,” will become 
standard equipment in Willys- 
Overland vehicles, it was an- 
nounced in Toledo by James D. 
Mooney, president of the company. 

Written by Harold Spieth, for- 
mer racing driver, the 32-page safe- 
ty booklet covers the simple basic 
rules of good driving. Among the 
points covered are tips for night 





Louisville Launches 


Safety Spot-Check 


Jefferson county (Louisville), 
Ky., police have announced a 
campaign against unsafe vehi- 
cles. Cars will be stopped on the 
highway and a spot check made 
of lights, brakes, etc., it was an- 
nounced. 7 

Violators will receive notices 
to appear in quarterly court but 
will escape paying fines if they 
present a garage receipt showing 
that the deficiencies have been 
corrected. 





driving, pointers on approaching 
curves, crossings and intersections 
and the rules of highway courtesy. 
Copies of the new edition are 
aveilihie to interested individuals 
or groups upon application to the 
Director of Public Relations, Wil- 
lys-Overland Motors, Toledo. 


* * * 


Small Town Accidents 
Studied in Illinois 


Seven and a half percent of mo- 
tor vehicle accidents on Illinois 
roads occur in cities having less 
than 5,000 population, according to 
a study completed by the office of 
financial responsibility of the State 
Division of Highways. The resume, 
first ever made on small cities, also 
shows that 10 percent of all fa- 
talities and 7.8 percent of all in- 
juries occur in such urban centers. 

During the first 10 months of 
1947, the report notes, accidents 
occurred at the rate of 23 daily in 
small cities while the rate jumped 
35 percent to 31 daily in Novem- 
ber and December. 

Collisions with railroad trains 
accounted for nearly 30 percent of 
deaths, according to the report, 
which recommended a _ re-exami- 
nation of railroad crossing condi- 
tions such as obstructions to view, 
warnings and traffic volume to re- 
duce the fatality toll. 


* of a 
Construction Starts Soon 


On Boston Subway Lot 


Ground for a three-story garage 
under Boston Common will be 
broken in March, city officials have 
announced. Tentative plans for the 
4,000-car storage underground are 
patterned after the 1,700-car garage 
under the center of San Francisco. 

A private organization will build 
and operate the new venture, turn- 
ing it over to the city in 40 years, 
according to Mayor James M. 
Curley. 

The garage, to be dug 125 feet 
back from Charles St., will prob- 
ably handle about 10,000 cars daily 
and is expected to solve the Hub’s 
major parking ills. 


Schools — 


37 Teaching Driving 


Accused in N. Y. 


The State Motor Vehicles bureau 
at Albany said 37 New York City 
automobile driving schools either 
had lost their state licenses or faced 
revocation proceedings. 

Commissioner Clifford J. Fletcher 
said the action followed a bureau 
investigation started last year, when 
a series of complaints “indicated 
widespread abuses.” 

In his report on the investigation, 
Fletcher said it had been “common 
practice in certain driver schools to 
exact up to $25 from their students 
on the representation that this fee, 
which was in addition to regular 
tuition, would be used to bribe the 
license examiner.” 

Fletcher said his report recom- 
mended new regulations and new 
legislation providing for stricter 
control over driver schools. 


Route Selected 
For Western End 
Of Pa. Turnpike 


HARRISBURG, Pa.—(UTPS)--A 
route for the western extension of 
the Pennsylvania turnpike from Ir- 
win, Pa., to the Ohio state line 
within approximately 13 miles of 
Youngstown has been announced 
here by Gov. James H. Duff. 

At present a 100-mile eastern ex- 
tension is under construction be- 
tween Middlesex and King of 
Prussia, near Philadelphia. When 
the proposed extensions are com- 
pleted, the turnpike will run from 
near the eastern border of Penn- 
sylvania to the western limit of the 
state for a distance of approxi- 
mately 320 miles without steep 
grades, sharp curves or crossroads. 

In announcing the western exten- 
sion, the governor reported that 
during 1948 the turnpike commis- 
sion collected $5,600,000 in tolls 
from the 160-mile stretch between 
Middlesex and Irwin. 

The original 160-mile portion of 
the superhighway cost $75,000,000 
10 years ago, and the Philadelphia 
extension will cost another $75,000,- 
000, according to estimates, The 
governor declined to estimate the 
cost of the western extension. 

Construction is paid for by bond 
issues, and the governor pointed 
out that no motor fund money has 
been or will be spent on any por- 
tion of the highway for improve- 
ment. 


Utah Death Rate 
Hits New High 


Deploring the bad highway safety 
record in Utah during the past year, 
George H. Lowe, president of the 
Utah safety council, made the fol- 
lowing four recommendations for 
improvement during 1949: 

1. Stricter traffic law enforcement 
throughout the state; 2. Increased 
safety education for both children 
and adults; 3. Increased use of safe- 
ty education in modernizing high- 
ways; 4. Modernized traffic laws 
compatible with new motor vehicle, 
traffic and highway developments. 

Utah motor vehicle accidents took 
a toll of 219 fatalities during 1948. 
an increase of 33 over the preced- 
ing year and three more than in 
1938, the previous peak year. 

Ye » > 


Colorado ’49 Road Building 


To Cost $21 Million 


A proposed 1949 Colorado high- 
way budget involving a total ex- 
penditure of $20,618,455.84 was made 
vublic in Denver by Gov. William 
Lee Knous. 

Of the total included in the new 
budget, which was submitted by 
State Highway Engineer Mark U. 
Watrous after approval by the 
state highway advisory board, only 
$14,000,000 is for actual highway 
construction. 

The budget does not include a 
carryover from 1948 of approxi- 
mately $7,000,000 for projects in- 
cluded in previous budgets but not 
contracted for. With the $7,000,000 
in carryover funds, a construction 
program of upwards of $21,000,000 
in 1949 is projected. 

* * * 


Indiana Group Seeks 


Gas Tax Increase 

The Indiana joint committee on 
streets and highways, composed of 
city, county and state officials, an- 
nounced in Indianapolis that it 
would seek the support of other 
groups in a campaign for an addi- 
tional two-cent tax on gasoline. 

The committee’s program also 
calls for revision of the motor ve- 
hicle registration system, a more 
equitable truck license fee, and use 
of general fund revenue for high- 
ways. 

+ + a 


Connecticut Roads 


The state finance advisory com- 
mittee at Hartford, Conn., has ap- 
propriated $4,322,000 for the con- 
struction of trunkline highways 
under the new accelerated building 
program. The money was trans- 
ferred to the highway department 
from invested resources of the 
highway fund. 


AUTOMOTIVE NEWS WANT ADS have 
been proven the quickest, least expensive 
method of reaching the men who want 
what you have or have what you want! 
See the back pages of this issue. 
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TOLEDO. — Increased battery 
sales during the past few years 
have been caused mainly “by de- 
creased battery life rather than in- 
creased (vehicle) registration,” ac- 
cording to W. E. Blank, replace- 
ment sales manager of Auto-Lite 
Battery Corp. 

In a speech on “Battery Trends,” 
Blank asserted that an increase 
in battery volume due to a de- 
crease in average battery life 
shows the industry has been serv- 
ing an inflated market, 

There is, he added, every indica- 
tion that this period has ended and 
a “more normal sales movement” 

. - can be expected in the immediate 
k Cr wner of J. & J. Motors (Kaiser-Frazer), | future. 
Ph on - Sm oa i ta > the ‘we of cere sEies promotion te sell cars. wee The statistics upon which Blank 
above photo is a good example of the type of illustration Cross uses in his newspaper | hosed his contentions were obtained 
20 ie, JS ho ancindeiaainianemgetacaae through the Assn. of American Bat- 
tery Manufacturers. 
the possibility of a sizable produc- These figures showed that the 
tion increase over 1948. average life of batteries in 1947, 

It is pointed out here that short-| the largest production year for 
ages of steel are almost certain to| replacement batteries, dropped to 
continue through 1949 in Canada,| a low of 15.6 months, 
especially since defense prepara-| For the same year, 75 replace- 
tions are only starting and these| ment batteries were sold for each 
will make heavy demands on avail- | 100 registered vehicles, Blank said. 











Canada Expects 
Defense to Curb 
"49 Auto Output 


OTTAWA, Ont.— Though some 





















































































Large Increase 
Shown in Alloy 


Steel Production 


NEW YORK.—Alloy steel pro- 
duction in the first 10 months of 
1948 was equal to nearly 10 percent 
of total output of ingots and steel 
for castings, and amounted to near- 
ly 7,000,000 net tons, or 909,000 tons 
more than in the similar 1947 
period, according to American Iron 
and Steel Institute. 

In prewar years alloy steel pro- 
duction averaged 6 percent of total 
steel output. Most of the gain was 
due to open hearth alloy produc- 
tion, rather than electric furnace 
output, it was stated. 

Electric furnace production has 
been setting monthly records, and 
in 10 months the total of such 
ingots and steel for castings was 
nearly 4,077,500 tons, or 975,000 tons 
greater than a year earlier. Most 
of this increase in electric furnace 
output was in carbon steel, account- 
ing for nearly half of the nine- 
month rise in total output of carbon 
steel in all kinds of furnaces. 

In October electric furnace oper- 
ations had risen to 101.5 percent of 
capacity, after an average for nine 
months of 89.4 percent, against 72.4 
percent in the corresponding 1947 
period. Electric furnace percentage 
operating rates lately have risen 
above open hearth rates. 


¢ able steel supplies, perhaps much| Replacement sales during the pe- 
Lasecetia tnamees Manet oom aap heavier demands than in 1948. — 1935-41 oat 47 = 100 
pear in Canada before this year| In addition, restrictions on im- one co ee pin this bee 
ends, present indications discount | portations of essential components | i ao. o55 months 
a | from tthe U. SS. for the automotive To Mustrate the én of infla- 
trade are likely to continue in 1949. ten ta the renins anome battery 
Consequently, with no higher pro- ket. Blank Pp th mamnles: 
duction anticipated in 1949 and the eB ‘ai ‘th Sane ae, fa liom. 
ATTENTION oa eee eee age battery Gt 18 montin with te 
Saruienr ae & buyer’s market be- a ately the aa aa = 
considering a year w an esti- 
USED CAR fore the end Sa ae an = mated vehicle production of 4% 
i ates gy Bae Ry tn Peat million units, it will require a total 
DEALERS readily that conditions in this re- Saunt Sul 'wabene OF ELIE SS to 
spect in Canada may turn out to “On the same ‘registration and 
. + hen Pe al different from production basis but with a two. 
. & year average battery life, it 
1947 FLEET CARS As a rule, economic slowdowns| require a total registration of 
with their reactions do not appear| 53,428,000 vehicles to equal 1947 
FORDS $775 as readily in Canada as in the| battery sales.” 
ee U. S., they emphasize, and this is} He estimated that the average 
likely to be the case in the re-|battery life would be 19.2 months 
PLYMOUTHS $800 ported reactions on higher-priced | for 1948 with approximately 64 bat- 
cars in the U. S. So far no such|teries sold for each 100 registered 
DODGES $900 trends have been noted in Canada| vehicles. 
Pe on any widespread scale and none| As for the future, Blank said that 
* are foreseen for 1949. —— be > to — 
While prices for new cars are|%°™mand provided lea avalanse. 
MECHANICALLY likely to be higher in 1949, yet this| Other predictions ee: er 
factor will not stop the flood of|Clime in the replacement battery 
PERFECT orders, it is predicted. The na- market for the next two years or 
ALSO A LARGE STOCK OF tional income is expected to remain — ne car registration ar- 
USED CARS at present levels and a boost of 10 Blank said that Out count. 
to 17 percent in prices is not ex- esutian weal ons to ae Sette Oe, 
® pected to cause sales to decline in seasonal sales flow. Prives will 
( ' any appreciable manner. move downward unless there is 
Write, Wire or Phone Dealers predict they will sell all] 3) increase in the peice of lead. 
SAFETY MOTORS [| (7etre arsemnich they can get] Seung will become highly com- 
i = -" : aon gag ger petitive and superior “sales and 
CHICAGO'S FASTEST GROWING lackening of busmess at present | Service methods will be the most 
FORD DEALER slackening o usiness at present! offective tool for selling batteries.” 
is strictly seasonal in character. B 
lank pointed out that battery 
2300 W. 63rd St. prices are determined by the price 
Chicago, iinois New-Car Sales ; of lead. He said that battery mak- 
Phone GRovehill 6-6000 20% Over 1947 
* es 
In Minneapolis 
MINNEAPOLIS. — Deliveries of 
new cars and trucks in Hennepin 
county during 1948 were up 20 and 
26 percent, respectively, over 1947 
totals, it was reported here. 
New-Car deliveries for the year 
numbered 21,339 units, while 3,799 
new trucks were delivered. In 1947, 
17,763 new cars were delivered. 
Chevrolet led the field in ’48 with 
4,214 sales. Ford was second with 
3,013 and Plymouth third with 2,134. 
Ford grabbed the lead in truck 
deliveries with 989 units. Chevro- 


let had 942 and International, 487. 
All makes with the exception of 
Oldsmobile delivered more new cars 
in the county in 1948 than in 1947. 
Oldsmobile’s '48 total was 981, com- 
pared to 1,007 in ’47. 

Total deliveries of all makes in 
the county in 1948 were: Austin, 
137; Buick, 1,570; Cadillac, 283; 
TUB AND SHOWER Checker taxi, 78; Chevrolet, 4,214; 
IN EVERY ROOM Chrysler, 785; Crosley, 37; DeSoto, 
430; Dodge, 1,349; Ford, 3,013; Eng- 
CONVENIENTLY LOCATED lish Ford, 9; Frazer, 240; Hillman 
Pe Minx, 4. 

Cte ae Also, Hudson, 790; Kaiser, 680; 
DETROIT Lincoln, 159; Mercury, 804; English 

ae 1; Nash, 707; Oldsmobile, 981; 
ackard, 481; Plymouth, 2,134; Pon- 

| CADILLAC SQUARE tiac, 1,278; Studebaker, 1,059, and 

ONE BLOCK EAST OF WOODWARD Willys, 116. 
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 cdebeee eee bin ay oe * Read A. H. Allen’s ‘“‘FOB Factory” in 
set aticclh r = AUTOMOTIVE NEWS each week for the 
latest on manufacturing trends. 


Short Life for Batteries 


Low Average in ’47 10 Months Shorter 
Than Prewar, Auto-Lite Official Says 


tery sales slow up merchants imme- 
diately think of stimulating sales 
by reducing prices.” 

Blank recommended that mer- 
chants concentrate instead on 
battery service. He said that ex- 
perience hag shown that price 
reduction does not usually stimu- 
late the sale of batteries. 

He also called for greater effi- 
ciency in the production and distri- 
bution of batteries. This coupled 
with a streamlining of sales and 
service procedures will enable deal- 
ers to offer batteries at lower prices 
while still retaining a fair margin 
of profit. 

“Proper sales and service training 
at the retail level seems to be the 
most important contribution which 
can be made to the battery business 
and we feel that there will be a 
definite trend in the direction of 
offering the dealer an opportunity 
for proper training,” Blank said. 


Truckers Seek 
Trust Immunity 


In Setting Rates 


WASHINGTON. — An application 
for collective rate-making authority 
with immunity from anti-trust law 
liability was filed last week with the 
Interstate Commerce Commission 
by Edgar S. Idol, general counsel 
for the American Trucking Assns. 

To meet technical requirements, 
the application was filed in the 
name of Silver Fleet Motor Express, 
Inc., Louisville, on behalf of itself 
and other companies. 

It was filed under the Reed-Bul- 
winkle amendment to the Interstate 
Commerce Act, which grants anti- 
trust law immunity to those taking 
part in collective rate-making ac- 
tivities provided they file their pro- 
cedures with the ICC, obtain its 
approval of them and confine all 
future operations to approved pro- 
cedures. 

“Under the Interstate Commerce 
act,” the petition stated, “carriers 
have the very definite duty to 
establish reasonable rates. One of 
the more obvious requirements of 
reasonableness is that rates on dif- 
ferent commodities bear a reason- 
able relationship to each other. 
From the standpoint of density 
alone, it is necessary that the vari- 
ous commodities be classified so 
that each bears its proper share of 
the total transportation burden. 

“When other characteristics are 
taken into consideration, and each 
assigned a proper value in fixing 
rates for the thousands of various 
articles of commerce, it is clear that 
the task of scientific classification 
of freight becomes too burdensome 
get| for any single motor carrier. 

“From the practical standpoint of 
economy alone, it is absolutely es- 
sential that the cost of determining, 
publishing, and maintaining proper 
freight classifications be shared 
among a number of carriers.” 










































ers are paying 460 percent more for 
lead now than they did in 1935 but 
that battery prices are only 100 per- 
cent above 1935 level. 

“The effect of competition on bat- 
tery prices is always felt imme- 
diately when the supply exceeds the 
demand,” Blank said. “When bat- 


British Permit 
Token Imports 
From Canada 


OTTAWA, Ont.— Token imports 
of such articles as automotive ca- 
bles, spark plugs, windshield wipers 
and parts, anti-skid chains, dry 
batteries, gear transmissions and 
gears, etc., will be admitted into 
Britain from Canada this year, the 
foreign trade service, Canadian gov- 
ernment, announced here. 

Quotas established and shipments 
are being limited to 20 percent of 
the average prewar imports during 
the basic period 1936-38, inclusive, 
it was said. 

Any Canadian exporter having a 
prewar market in Britain for any 
of these articles is now assured of 
obtaining a British import license 
for token shipments. 

Despite the relatively modest 
total, the scheme will make it pos- 
sible for Canadian firms to re- 
introduce their products on the 
British market which had been 
closed to them during the war 
years. 

It also means that money and 
effort expended before the war in 
establishing Canadian brands will 
not be wasted. Shipments may 
commence immediately. 


Counter-Attack 
Chevrolet Firm Confident 


Buyers Satisfied 


GREENSBORO, N. C.—North 
State Chevrolet Co. is publishing a 
series of newspaper ads designed to 
answer unfavorable publicity pro- 
duced by the Macy subcommittee 
hearings. 

The ads invite anyone who has 
not gotten a car from the dealer- 
ship to ask a purchaser if he had 
to pay extra for delivery, if the 
tradein was “stolen” and if the car 
was loaded with accessories. 

Another suggested question is, “Is 
a bonus payment necessary to 
delivery of a new Chevrolet?” 

North State Chevrolet also has 
sent letters to all its purchasers 
asking each one to discuss with 
friends how his transaction was 
consummated. 
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ADVERTISEMENT 


Tread Marks Orchid 
& Scallion Column 


By RUSS CATLIN 


This is to be an Orchid and Scal- 
lion column. Some praise and some 
not so pretty. In the former cata- 
= , we want to recommend high- 

, for reading, Ken Purdy’s “What 
about Mr. Tucker and his Dream 
Car” in the January issue of TRUE 
magazine. It is the type of reading 
understood by the rank and file of 
racing, and those interested in lore 
of the gasoline vehicle. But, before 
going into that, a bit of background. 


TRUE is strictly a man’s a 
zine. As such, it has no equal. We 
have been a subscriber for a few 
ears and have found its content to 
varied and of such a nature as to 
interest most any male regardless of 
avocation. However, it has sadly 
neglected auto racing and such, or 
should I say treated this subject the 
same as any other front line maga- 
zine. An article drop now and 
then by some very professional writ- 
er long on synonims but short on 
real racing knowledge. The result 
has been the same, the infrequent 
articles merely another rehash of 
the De Paolo baby shoes, DePalma’s 
ush across the finish line and Bill 
hindler’s life history. All good and 
true, but So over told. 


The editor, one Bill Williams 
leaves no doubt of his personal 
habits. In his monthly column he dis- 
cusses to great length and authority, 
every subject of interest to man as 
long as it is sold over a bar-prefer- 
ably Toot’s Shor’s or at the Wood- 
stock. Really, the mag is so mannish 
you can practically smell the sweat 
under it’s armpits. 


But, some months ago the mag ran 
an article entitled “Detroit Eat 
Dust”. This was a dissertation on 
how foreign cars outperform Ameri- 
can made. Now r what Williams 
has to say in his column this month, 

uote, “Since we ran our story on 
oreign automobiles...we have n 
deluged with letters from rabid 
automobile fans, and, as a result 
made another of our brilliant editor- 
ial discoveries. Our discovery is that 
men are suddenly coming awake 
again and getting to rabid automo- 
bile nuts, in the same way they are 
gun bugs.” 

Therefore, TRUE searched the 
boondocks for a writer who could 
talk the layman’s language and 
serve as head of an automobile sec- 
tion. The man was Purdy. To quote 
Williams again, “He (Purdy) drinks 
high octane gasoline for breakfast, 
brushes his teeth with simonize, uses 
Pyroil as an additive in his lamb 
stew, pours Pennzoil on his ice 
cream and makes his wife wear pis- 
ton rings for bracelets. Mr. Purdy, 
in other words, is a dyed-in-the-wool, 
hell roaring, exhaust breathing 
fiend on the subject of automobiles.” 
Phew. Therefore, it was with some 
trepidation that I turned to page 36 
and read Mr. Purdy’s first effort. As 
somewhat of an —— authority 
myself, I can tell you this guy Purdy 
was all Williams had him to be. He 
not only knows his automobiles, but 
evidentally has spent his share of 
time in the pit area of race tracks. 
You will discover that the much dis- 
cussed Tucker, was conceived and 
rhea om as was the Offenhauser, 
from the much of Indianapolis in the 
tale, and all true too. I know because 
I was there. 


Purdy will have an article each 
month, and if you don’t get the 
magazine, don’t say I didn’t tell you 
in advance. ... 

This forthright commentary, 
written by Russ Catlin, appeared in 
the December 29th issue of National 
Speed Sport News and is reprinted 
here by TRUE, The Man’s Magazine. 
If you have not read Ken Purdy’s 
revealing story “What About Mr. 
Tucker and His Dream Car” in the 
January issue of TRUE, get a copy 
at your newsstand today. If your 
newsdealer is sold out, write to: 
TRUE, The Man’s Magazine, Room 
1709, 67 West 44th Street, New York 
City. We'll send you a copy with our 
compliments by return mail. 
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Drive Against Reg. W 
Rises as 2 Cut Output 


(Continued from Page 1) 


renewed his attack on Regulation 
W, and announced he is pressing 
for early congressional action to 
curb what he called FRB’s abuse 
of credit powers. 

Asserting that he had received a 
deluge of protests from dealers of 
every make of car, Patman said: 

“Unless the reserve board demon- 
strates its sympathy for the masses 
of Americans of moderate income 
and its responsiveness to danger 
signals in our economy, I certainly 
will oppose giving the board an ex- 
tension of credit controls. And, I 
am sure, I will be joined by a com- 
manding number of other congress- 
men.” 

* * * 

Wy saaroron observers, while 

granting the past accomplish- 
ments of Patman in Congress to 
assist auto dealers, said that the 
board is a “tough outfit” which 
would scarcely lift an eyebrow at 
the implied threat. 

However, the governors are con- 
scious of dangers from two direc- 
tions—recession as well as inflation. 
Speedy action might be expected if 
more signs of recession appear. 

Patman asserted that two auto 
makers had already announced cut- 
backs in production and employ- 
ment, and that “the damaging blows 
of credit Regulation W are striking 
the entire iy wuse pay 

However, publi ‘ord wen 
record as attributing the cutback 
at Lincoln to lack of materials. It 
stated that the 10 percent cut and 
layoff of 1,230 workers had noth- 
ing to do with the affects of 
Regulation W. 

Benson Ford, general manager of 
the division, said that substantially 
more cars would be produced in 
1949 by Lincoln-Mercury than in the 
previous year. 

Considerable increase in Mercury 
production is planned for May 1, 
when present schedules of about 700 
are expected to be boosted to more 
than 760 daily. 

Daily production of about 4,200 
Ford units is expected to be in- 
creased to 4,350 after the first quar- 
ter of the year. 

a . oa 

OME IN the industry looked for 

hidden motives behind the K-F 

story. They assumed that K-F had 
announced the contemplated pro- 
duction cutback in connection with 
the attack on Regulation W. 

It didn’t happen that way. The 
top K-F team—Henry J. Kaiser, 
chairman; Joseph W. Frazer, presi- 
dent, and Edgar Kaiser, general 
manager — had the press out to see 
a presentation in connection with 
new models for spring production. 

After the showing, a press confer- 
ence was called at which the K-F 
officials launched their attack on 
Regulation W. 

Before it got well started, a news- 
paperman asked: 

“What are all these rumors we 
hear about possible layoffs? 
Wouldn't it be better if we had the 
truth?” 

Edgar Kaiser agreed that it would, 
and proceeded to lay the K-F case 
on the line. 

K-F, he said, was in the process 
of making a decision on a produc- 
tion cutback. The minimum being 
considered, he said, was 400 a day, 
compared with the present 675. 

“T think,” he said, “that we could 
still make money building 300 a 
day.” 

The company was in a healthy 
condition, he stressed, with more 
working capital than it had ever 
had, K-F’s 4,076 dealers had aboyt 
18,000 cars on hand, about 3, 
more than at the same period last 
year. The condition was not bad, 
but with two months, January and 
February, which are seasonally poor 
for the auto market, still to go, K-F 
felt that some adjustment in the 
eeeeren schedule might be called 

or. 

Present working capital is in ex- 
cess of $47,000,000, compared with 
$28,000,000 a year ago. 

© e + 


O, A PRICE reduction was not 
the K-F executives said. 


In reply to another question: 
“It is a physical impossibility to 


bring out the contemplated lower- 
priced line at this time,” Frazer 
said. 

How would production be cut? 

On Thursday, Edgar re- 

vealed that starting today (Jan. 

17) K-F’ will go on a one-line 
operation, limiting output to 
about 400 a day. 

It is expected that starting about 
March 1 production would rise 
again to build up stocks for the 
spring market. 

Kaiser said that with the intro- 
duction of four new models in the 
spring, and considering acceptance 
of the present cars, he believes 
that 1949 K-F production will ex- 
ceed the 181,000 cars built last year 
—despite the present temporary 
cutback. 

* * . 
YY ASeENGTON sources previous- 
ly indicated reluctance by the 
Federal Reserve Board to take 
early action. Frazer, who has been 
inquiring into the matter in Wash- 
ington, confirmed this attitude. 

Frazer said that it would be too 
late to help now if the board 
waited, as it wants to, until defense 
and budget appropriations are in. 
That would take until June and the 
problem is right now. 

is evidence,” said Henry 

Kaiser, “of the unworkability of 
government controls.” 

Kaiser asserted that while Con- 
gress intended flexible and sensitive 
controls which could be modified 
quickly, the board is demonstrating 
a ponderous attitude of delay. 

The board is delaying, both 
Kaiser and Frazer said, in the face 
of danger signals making it impera- 
tive “to heed at once the congres- 
sional directive against undermin- 
ing the national production and 
employment in order to avoid a 
man-made depression.” 

* * 


DGAR KAISER said that under 

the 18-month limitation, pay- 
ments on K-F cars run from $108 
to $120 a month. When the cus- 
tomers hear that, he said, they lose 
interest, while many would accept 
payments of around $74 a month 
for 24 months. 

The auto market, the officials 
said, is being artificially limited to 
about 14 percent of the nation’s 
family heads, who earn $5,000 a 
year or more. 

Frazer said that he has pleaded 
with the Automobile Manufacturers 
Assn. to oppose the controls active- 
ly, but didn’t see much hope in that 
direction, 


* * * 
K AISER-FRAZER displayed four 
new models through a variation 
of the circus theme, “The Greatest 
Cars on Earth.” 

Outstanding among the models 
was a utility and pleasure vehicle 
called the Vagabond, in the deluxe, 
and the Traveler in the economy 
jobs. 

In these vehicles, sedans in ap- 
pearance, the rear seat folds down 
to provide a big carrying compart- 
ment. At the rear, lids hinged from 
top and bottom open to give easy 
access to the interior. 

In addition, K-F showed a taxi- 
cab model, its sporty Virginian, re- 
ferred to as a hard-top convertible, 
and its soft-top convertible, 





BRIGHTENS THINGS UP—With tho installation of its new illuminated signs, Downtown 
being considered at this time, | Ford Sal 


es Co., Inc., Indianapolis, has add 
dealership was 
the assets 


this business, West Side Motors, 









purchased from Roy Wilmeth, Inc., in February of last year and included all 
of the former sengeey except the building. Subsequent to the acquisition of 

nc. (Ford), was purchased by Downtown Ford Sales and 
was converted into a Ford truck sales and service center. 








G. Christianson pushed 
lood Motor Co. (Chevrolet), Ses 


PROVIDES STREET ACCESS TO EACH 
electrical button open d of th 


FLOOR—Mayor Orville 
ing the doors is new home of Wi 
Claire, Wis. The building has 18,000 square feet on three 


Most Favor Auto Show, 


But Nothing in Works 


(Continued from Page 1) 


ket is likely to be in full bloom, chances are it won’t have much 
Yet still no auto show scheduled | new ready. 
for that time. Other makers have been bring- 
SDT. these: ing out their new models all over 
Wu there are a lot of good/the calendar. 
reasons for not holding a show me. te 
next fall, although we think one HOW can the et together 
factory man probably hit the nail a ps the ‘Tne? They a: of 
squarely when he said: course, if there is enough incen- 
“We've gotten lazy about this | tive to do so. Till now there hasn't 
thing, and we really will have to | been. But the tide is turning now. 
sweat to overcome the problems.” | There is growing opinion that 
The big problems are time and/there ought to be a big auto show. 
space. However, nothing is nailed 
When should a show be held, and! down yet. From here it looks like 
where? None can agree on the! there won’t be time to nail down 
time and all yg —_ there| a show for this year. 
is no space to do what the auto/ snace is another thing. There is 
industry wants to do in the first) , ovents opinion that the next auto 
postwar auto show. show ought to be a dramatic, dy- 
oe)... = namic thing. That takes space and 
Amore the auto makers, only | facilities, of which none is deemed 
Joseph W. Frazer, president of adequate right now. 
Kaiser-Frazer, has come out with How about that permanent auto 
a forceful plea for auto shows. industry showplace? If there ever 
The industry grew to greatness | jis one, some in the industry say it 
with the aid of such shows, he said.| would take until 1953 to get it. 
“There ought to be one in every; Meanwhile, dealers are getting 
city of the country,” he added. more eager for their local shows. 
“We want one because our cars |The odds are that national auto 
look swell up against the compe- | show or no, there will be many 
tition.” 3 loca] shows around the country this 
General Motors is holding a big | year. 



























show of its own. It believes in —Bos Fin.iay 
shows and has held hundreds of — 

them. But what will it have for . 

an industry show next fall? Pontiac 


Packard is holding a big Golden 
anniversary celebration in the 
spring. It can’t be expected to get 
steamed up about an industry show 
a few months later. 

Chrysler is bringing out its mod- 
els in a month or so. It isn’t likely 
to be enthusiastic either. 

Ford’s models will be about a 
year and a half old next fall, and 


Dearborn Calls 


Vendors’ Parley 


DEARBORN.—More than 100 top 
officials of suppliers of Dearborn 
Motors Corp. plan to attend the 
national meeting of Dearborn dis- 
tributors in Detroit Jan. 20-21, 
President Frank R. Pierce an- 
nounced last week. 

They will witness a preview of 
Dearborn’s 1949 advertising, train- 
ing, merchandising and sales plans 
for the Ford tractor and Dearborn 
farm equipment that will be pre- 
sented later at a series of dealer 
road-show meetings in 33 cities in 
January, February and early March. 


(Continued from Page 1) 
out that all models are completely 
redesigned. 

National display of the °'49s by 
Pontiac dealers and press announce- 
ments are slated for the Jan, 29 
weekend, it was announced. First 
public Pontiac showing will take 
place this week at General Motors’ 
show in the Waldorf-Astoria hotel, 
New York. 

Noting that the Torpedo series 
had been discontinued for 1949, the 
Pontiac statement compared new 
model prices with those on the 1948 
Streamliner line. On this basis fac- 
tory list prices are up $40 on the '49 
Streamliners and $60 on closed-type 
Chieftains, a new Pontiac line. 

Advertised-delivered prices for 
1949 standard models at Pontiac 
(including federal taxes and dealer 
handling charges) are as follows: 

Streamliner Six—sedan coupe, $1,- 
721; four-door sedan, $1,771; Stream- 
liner Eight—sedan coupe, $1,789; 
four-door sedan, $1,839, 

Chieftain Six— four-door sedan, 
$1,792; two-door sedan, $1,742; sedan 
coupe, $1,742; business coupe, $1,618; 
convertible coupe, $2,169; Chieftain 
Eight—four-door sedan, $1,860; two- 
door sedan, $1,810; sedan coupe, $1,- 
810; business coupe, $1,686; convert- 
ible, $2,237. 

Both Streamliner and Chieftain 
series will be available with stand- 
ard or deluxe equipment, with the 
exception of the convertible which 
is deluxe-equipped only, Klingler 
said. 

Prices for all deluxe models and 
Station wagons will be announced 
at a later date, it was said. The fac- 
tory list price of the Hydra-Matic 
transmission, optional on all Pon- 
tiac models, will remain unchanged 
at $185, according to Klingler. 


Goodwill Motor 


Goodwill Motor Co., Brevard, N.C., 
has been organized to deal in motor 
vehicles. Authorized capital stock 
is $100,000, with $46,800 subscribed 
by W. C. and Stella Burrell and 
W. L. Baughn. 
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ing, and leather guards protect 
scuffing at foot level. 
o : * 


TYLEWISE, Chrysler cars will 
be in a class all their own. The 
corporation has spared no efforts 
to provide ample seating space and 
plenty of headroom for passengers. 
To that end, Chrysler cars will not 
offer any low, slinky appearance, 
and it seems clear that such a re- 
sult was not sought. 


Unfortunately, this writer was 
unable to view any of the Chrys- 
ler cars that had been com- 
pletely assembled, since all the 
models witnessed on our plant 
tour lacked either some trim here 
or there. In the case of the 
Chrysler and Dodge, tail lights 
were missing. 

At Chrysler division, the first 
plant visited, there were only about 
a dozen models “open” for inspec- 
tion. Spot inquiry revealed that the 
division was scheduled to build 
1,600 of the new cars this month. 

However, on Wednesday last 
week, production of 1949 Chryslers 
was at the rate of approximately 
12 a day. Shortages of component 
parts were blamed. 


The Chrysler 

E VIEWED only Chrysler 

Windsor four-door and two- 
door models, sporting a unique 
grille treatment that gave the 
Chrysler the appearance of being 
much wider than the Plymouth. 
The grille was of mesh-type con- 
struction. 

On the new Chrysler, the basic 
panel instruments are set in front 
of the driver, all grouped in a half- 
arc disc with the circular part of 
the disc up. 

To the left and slightly below 
this disc is the radio control ar- 
rangement. Centered in the dash 
,is the radio speaker, which in 
turn is flanked harmoniously by 
an ash tray and then a glove 
com) nt, 

Over those items is a panel of 
solid leather, which sets off the 
instrument groupings slightly re- 
cessed below. There is no doubt 
that the Chrysler offers an impor- 
tant safety factor here. This leather 
panel should provide an excellent 
baffle surface for passengers in the 
event of a collision or sudden stop. 


The DeSoto 

UR NEXT visit was to the De- 

Soto plant, where we got lost. 
It took us only three minutes to 
get in, but 45 minutes to find the 
way out, 

New model progress was ap- 
parently in even less of an ad- 
vanced stage than at the Chrysler 
division. 

All we could find were five 1949 
cars on a walking sojourn that 
must have included every square 
inch of the first floor of the sprawl- 
ing plant. 

Besides offering the same general 
body styling as the other 1949 

Chrysler cars, the postwar DeSoto 
will retain virtually the same ver- 
tical grille shell used on the 1948 
models. . 
“ a 


(HE DeSOTO also groups all in- 

struments in front of the driver. 
The speedometer in a round disc 
is centered, and flanked by two 
oblong groupings about four inches 
in length, which offer fuel, battery, 
temperature, oil pressure readings, 
etc. 

To the right of these instru- 
ments is the radio dial control. 
Below this and independent 
of it, is a push-button panel of 
station selectors for the set. Cen- 
tered, as in the other models, is 
the radio speaker assembly. 

Slightly more than half of the 
right side of the entire dashboard 
is recessed, including the glove 
compartment. 

7 


* 
LL CHRYSLER models have an 
indented space in the rear 
trunk door for license plate instal- 
lation, On the Chrysler car, the 
license will be flanked by two lights 
for rear signals. 

However, on the DeSoto, the sig- 
nal control lights are set below the 
license plate indentation. On the 
DeSoto, also, this indentation is set 
off with a chrome frame which to 


* 


"49 Chrysler Lines 


Roominess a Big Feature of All Models, 
*‘Back-Door Preview’ Reveals 


(Continued from Page 1) 
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and definitely giving a lower ap-| vent channels located in the front 


pearance to the car. 






rm as 
on the Plymouth, except that the 
Dodge items are in in- 
stead of complete discs as on the 
Plymouth. 
Dodge centers the radio, controls 
and all. Below the radio are heater 
controls. 


On the Dodge is the same license 
plate indentation, set off with 
chrome and signal er in sa 
ner similar to that of the ito. 

aan an ah 1 ee We cannot be sure, but we would 
board. ” guess that one Dodge model is go- 
fi ing to be called the “Coronet.” 

The insignia DeSoto is chromed Anyway, that designation was in 
on the glove compartment area, | chrome letters on the right side of 
while the designation “Custom” is | the instrument panel. 
on the sides of the front fenders. * * * 

The Plymouth 


> . + 
The Dodge As WAS previously reported in 
A* == a long three-floor search Automotive News (Jan. 10), the 

1949 Plymouth is somewhat more 


at the Dodge plant, we finally 
discovered—on the second floor at| conservative than that offered by 
postwar models of other makers. 


the end of a main assembly line— 

three 1949 Dodges. All were sedans, | Like the other Chrysler models, it 

and none were completely assem-| will have a V-type windshield, sans 
curved glass and similar to the 


bled. 
Here, the same general body 1948 Plymouth, but offering a great 
deal more vision. 


styling was again apparent. 
The 1949 Dodge will offer a three- The new Plymouth also will take 
fresh air into the car by means of 


bar grille, all bars the same length 


all appearances is imbedded in the 
body. 

Opening the doors of all the 
Chrysler cars floods the inside of 
them with a courtesy light. On 
the DeSoto, this light is located 
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key goes back to normal “igni- 
tion-on” position. 

We also understand that most, 
if not all, of the Chrysler 1949 pas- 
senger cars will feature, for the 
first time in the industry, bonded- 
on brake linings as standard equip- 
ment, This type of lining requires 
no rivets, being cemented or bond- 
ed to the brake shoe, 

All 1949 Chrysler lines retain 
turndown-type door handles. 


Griffin Heads Up 
Dallas Group; 


Jensen Named 


DALLAS.—Ben E. Griffin, presi- 
dent and general manager of Ben 
Griffin Auto Co, (Ford), is the new 
president of the Authorized New 
Car Dealers of Dallas, Inc., local 
dealer organization which recently 
changed its name. He succeeds 
Miles F. Hall, vice-president and 
general manager of Triangle Motors 
(Oldsmobile). 


Elmer J. Jensen, of the firm of 
Jensen & Raupe (Chrysler), was 
named vice-president. The two, to- 
gether with E. B. Mohr, president 
of Mohr Chevrolet Co., comprise the 
executive committee. 







fenders. 

Dash styling in the Plymouth 
is conventional, There are three 
instrument discs, with the speed- 
ometer centered, and all are in 
front of the driver. 

Chrome has been used wisely on 
the 1949 Plymouth; much less lav- 
ishly than on the other 1949 Chrys- 
ler cars. Chrome appointments are 
particularly striking in the 1949 
Chrysler. 

On the Plymouth and the Dodge, 
body chrome treatment is some- 
what similar. A wide strip extends 
from the front fender back to al- 
most the length of the front doors. 
Another strip on the back tear- 
drop fenders completes the sem- 
blance of a line. 

+ * * 


NFORTUNATELY, our knowl- 

edge of technical and engineer- 
ing aspects is limited. We cannot 
be a judge of whether there are 
any radical engineering changes 
under the hood and, of course, fac- 
tory officials didn’t know we were 
there. 

Bu one thing we noticed: To 
start one of the Chrysler cars the 
driver will need only to turn the 
ignition key a little further than 
usual, When the car starts, the 












Standard hog diet is 95% grain and 5% forage. Hogs 
consume 40%, of the total corn production. 


Don Frakes, Wright County, Ia. farmer set up a part-hay " 


feeding program ... found high-quality forage could supply 
26%, of a hog’s feed, with brome-alfalfa nearly half the ration 


at some stages. 


Using 3,105 bu corn, 590 bu oats, and 111,550 lbs hay, Frakes 
raised approximately 82,793 lbs of pork—before he ran out of 


hay! ... More hay and less corn improved soil fertility 
... higher ratio of sod crop to row crop reduced costly 
erosion and depletion . .. more efficient land use resulted 
in greater economy, higher profit! 

Advertisers alert to new developments in the big 
business of farming will read...“‘Hogs a Bigger Market 
for Forage,” page 30, SuccessFUL FARMING for January. 


‘Most missed market... are the farm families 
in the Heart States with the best soil, techniques, and 
methods, largest investment in property, machinery, 
livestock, spendable surplus from eight record years. 

Of SuccessFuL FARMING’s 1,200,000-plus subscribers, 
more than a million are in the Heart States... averaged 
about $10,000 gross income last year, $4,000 above the 
national farm average ... are the best class market in 
the US today! 

Fringed by general magazines, the advertiser needs 
the deep penetration of SuccessruL FARMING to reach 
this major market... to make any national advertising 
really national ... SuccessruL FArminc, Des Moines, 
New York, Chicago, Cleveland, Detroit, Atlanta, San 
Francisco, Los Angeles, 


S 
Sa 
Also read-worthy in this issue: 


Favorable forecast . . . 49 will be year of good prices, big 
demand for everything farmers grow...‘*Farm Outlook,” page 6. 













Profitable production... An acre of good farmland is worth 
$250-500, grows crops worth $50 to $200 and up... ““Wasted 
Acres,” page 34. 


E for efficiency ... Kitchen clinic in Buffalo County, Neb. got 
many women to remodel for functional cooking... “Cook as 
Good as They Look,” page 36. 


Revenue Up... Reuben Frank, Scott 
County, Minn. gets $300.50 per cow over 
feed cost... by feeding ground ear corn, 
bran, linseed meal...‘‘Dairy,” page 124. 


New decorating patterns, 
color schemes, furniture and 
furnishing ideas, and the 
advertisements of leading 
manufacturers...give service 
to better farm living as well 


as better farm business! 
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Explorer Shoots 
Jungle Film for 
Dodge Dealers 


DETROIT.—Jungles and deserts 
in South America visited by few 
white men are being conquered by 
explorer Armand Denis, to make a 
travel film. 

The head-hunting Jivaros in 
Ecuador and Peru, the Colorado 
indians with their bodies painted a 
vivid vermilion, vampire bats 
which attack animals and men, and 
huge spiders which spin webs to 
catch birds are among the many 
thirigs he has found during eight 
months of exploration. 

“Wheels Across South America” 
is the title of the new color and 





TELEPHONING IN THE JUNGLE—The Colo- 
rado Indians were fascinated by the voices 
they heard over the radio hookup which kept 
the three vehicles in the Armand Denis South 
American expedition in touch with each other. 
Note the silver bracelets worn by the Indian 
standing beside the Dodge Power-Wagon oc- 
cupied by Denis. 


sound film he is just completing 
for Dodge for free showings by 
approximately 4,000 dealers. 

Denis made “Wheels Across 
Africa” and “Wheels Across India,” 
motion-picture reconds of pioneer- 
ing automobile expeditions across 
these two continents. 

Early last May the expedition set 
out from Guayaquil on the Pacific 
coast of South America. Nearly a 
year later, following many adven- 
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ard four-door automobile, a one-ton 
panel truck and a four-wheel-drive 
truck, all built by Dodge. The three 
vehicles are equipped with radio 
phones for intercommunication and 
were especially outfitted for the 
rough travel which lay ahead. 

“One advantage of automobile 
travel in South America is low 
cost,” Denis states. “In Ecuador 
and Peru, we have consistently paid 
less than 10 cents a gallon for 
gasoline of quite satisfactory per- 
formance ... a far cry from the 
50 or 60 cents a gallon we paid in 
Africa or Asia.” 


Industry Asked 
To Aid Planning 


For Emergency 


DETROIT.—The automotive and 
related Detroit industries heard an 
appeal last week to work closely 
with the government’s war mobil- 
ization planners. 


“In the event of a new war, much 
of the initial confusion and delay 
brought by World War I and II 
can be headed off by industry-gov- 
ernme,it cooperation well in ad- 
vance of the emergency,” the Eco- 
nomic Club of Detroit was told by 
R. E. Gillmor, vice-chairman of 
the National Security Resources 
Board. 


The NSRB, established by the 
National Security Act of 1947, is 
in charge of preparations for mo- 
bilization of the nation’s economy 
in the event of a national emer- 
gency. 

Gillmor, former president of 
Sperry Gyroscope Corp., said a liai- 
son committee had been set up to 
expedite the flow of information 
between industry and government 
agencies such as the NSRB and 
the Munitions Board. Head of this 
liaison group is Ernest C. Kanzler, 
chairman of Universal C.I.T. Credit 
Corp. 

“Extensive questionnaires are be- 
ing sent to every source of war 
materials at present,” Gillmor said. 
“We are anxious to have criticisms 
and suggestions from any and all 
quarters.” 

Gillmor was introduced by 
Charles F. Kettering, General Mo- 
tors research consultant and di- 
rector. 





Doyle Buys K-F Outlet 
In Northfield, Minn. 

Northfield Motors (Kaiser-Fraz- 
er), Northfield, Minn., has been 


purchased by P. R. Doyle of Minne- 
apolis from John Jacobson. 


Roger Boerboom will supervise 


tures and extreme hardships, the | the Northfield dealership, Doyle 


expedition will end in Rio de Ja- 
neiro on the Atlantic coast. 


The expedition is using a stand- 


said. Doyle was formerly a Chrys- 
ler dealer in International Falls, 
Minn. 












NEW YORK.—The year 1949 will 
see no shortage of gas or oil unless 
the current picture is changed by 
a national emergency. 

The forecast was made in a Jan. 1 
statement issued by William R. 
Boyd jr., president of the American 
Petroleum Institute. 

“With production, transporta- 
tion and refining capacities oper- 
ating at all-time peaks, and the 
number of new wells and new 
discoveries continuing at record 
levels,” Boyd said, “the industry 
is confident that the pressure of 
demand in 1949, which is expected 
to be 6 percent above 1948, can 
be met easily.” 


He gave the following “thumb- 
nail sketch” of the oil picture: 


“Production: To meet the antici- 
pated increase of 6 percent in de- 
mand, the industry will continue its 


Retain Limits 
On Exports, 
Sawyer Urges 


WASHINGTON.—Export controls 
and other controls authorized under 
the Second Decontrol Act of 1947 
are still needed to help check the 
inflationary effects of supply short- 
ages in the domestic economy and 
to help fulfill our international re- 
sponsibilities, Secretary of Com- 
merce Charles Sawyer reported last 
week. 

The inflationary potential of for- 
eign demand has been successfully 
held in check, Sawyer stated in his 
fifth quarterly report under the act. 

This has been done “by limiting 
the quantities of scarce materials 
permitted to leave this country and, 
where feasible, by disqualifying ex- 
port transactions made at extreme- 
ly high prices. The supplies of these 
materials available for domestic use 
have been sufficient to permit a 
steadily increasing level of output 
and consumption in the United 
States,” Sawyer said. 

Imposition of strict controls on 
shipments to eastern Europe has 
reduced exports to that area from 
an annual rate of $400,000,000 in the 
second quarter of 1947 to an annual 
rate of $125,000,000 in the third 
quarter of 1948, it was reported. 

In addition to export controls, the 
Second Decontrol Act authorizes 
export priorities assistance for tin- 
plate and nitrogen fertilizer, and 
for other exceptional requirements 
meeting specified standards; domes- 
tic distribution and use controls 
over tin and antimony; rail trans- 
portation controls, and import con- 
trols over fats and oils and a few 
other commodities, 








Cycle Boom? 


Big Increase in Sales 


Seen This Year 


NEW YORK.—A sharp uptrend 
in sales of lightweight single-cylin- 
der motorcycles, particularly in in- 
dustrial areas, was forecast at the 
annual meeting here of the Motor- 
cycle Allied Trades Assn., com- 
posed of producers of motorcycles 
and allied products and parts. 

All officers of the group were 
reelected, as follows: president, 
Arthur Davidson, Harley-Davidson 
Co.; vice-president, W. J. Greenop, 
president of Geneto Corp.; treas- 
urer, George D. Gilbert, Baldwin- 
Duckworth Chain Co., and secre- 
tary, E. C. Smith. 

“All major companies will pro- 
duce lightweight machines this 
year,” Smith said. “Retail prices 
will range upward from $285 with 
mileage running between 80 and 
100 miles per gallon.” 

During the meeting it was re- 
vealed that Firestone Tire & Rub- 
ber Co., joined by other companies, 
will conduct a nationwide promo- 
tion beginning in February and 
lasting through April in a move 
to offset adverse criticism fre- 
quently directed against motor- 
cycle use from the safety stand- 


point. 


Marchant Remodeling 


Marchant Nash Motors, Thomas- 
ville, Ga., is remodeling its building. 


e 


Enough Fuel Forecast 
Oil Industry Anticipates No 1949 Shortage 


Unless National Crisis Arises 


exploration and development pro- 
gram. Drilling wells to make pos- 
sible a production of roughly 6,000,- 
000 barrels a day allows no time 
for coasting or resting. The drill- 
ing of nearly 39,000 new wells in 
1948, some over 15,000 feet deep, 
probably will be exceeded in 1949, 
if the necessary steel and equip- 
ment become available. 
“Transportation: As steel pipe- 


Work Resumes 
On Road From 


U.S. to Panama 


LAREDO, Tex.—Interrupted fora 
several-year period during the war, 
work is now progressing on the 
Inter-American highway, which 
when finished will run from this 
city to Panama, 

About three-fourths of the high- 
way is now open to travel but sub- 
standard surfaces in several of the 
Central American countries pre- 
vent touring in wet weather. 

Construction is being pushed 
slowly in some of the more moun- 
tainous regions because of climatic 
conditions and extraordinary prob- 
lems, such as the stretch along the 
Cerro de la Muerte in Costa Rica 
where 250,000 cubic yards of dirt 
per mile must be excavated as com- 
pared with 15,000 yards per mile on 
the Alaska highway. 

Nearly all of the construction 
work on the highway is being done 
with U.S.-made equipment, such as 
the Fruehauf dump trailer. Much 
of the work was done previously 
under direction of U.S. Army Engi- 
neers and is at present under the 
Public Roads Administration. 

When completed, the highway 
will provide a closer link between 
United States and all of the Latin 
American countries for both tourist 
travel and commerce. The economy. 
of Central America will be mate- 
rially affected. In the past, exports 
from these countries have been 
chiefly coffee, bananas and cacao. 

Exports of the future are expected 
to include rice, honey, citrus fruits, 
kapok, sisal hemp, mahogany, rub- 
ber, mangrove, vanilla and chicle, 
it is said. Such minerals as gold, 
silver, copper, lead, iron, mercury 
and manganese may be exported 
when economical motor transporta- 
tion is made possible by this im- 
proved highway. 


Industry Studies 
Oil Census Plan 


WASHINGTON. — Walter S. Hal- 
lanan, chairman of the National 
Petroleum Council, has appointed a 
committee on mineral industries 
census in response to a _ request 
from Robert E. Friedman, acting 
director of the oil and gas division, 
Department of the Interior, for a 
committee to study the advisability 
of a petroleum census, to be taken 
in 1950, to cover 1949. 

Congress has passed a new law 
establishing the censuses on a five- 
year basis but in the last session 
failed to appropriate funds for min- 
eral industries. The proposed can- 
vass would be conducted jointly by 
the bureau of the census and the 
bureau of mines so as to eliminate 
duplicate requests for the data cus- 
tomarily requested in bureau of 
mines questionnaires. 


Output Resumed 
In Plomb Plants 


SAN FRANCISCO.—Manufactur- 
ing of finished tools was again 
underway last week at the Los 
Angeles and Jamestown (N.Y.) 
plants of Plomb Tool Co., after 
suspension of trademarking since 
Nov. 24, 1948. 

Affidavits filed by Plomb coun- 
sel in the U. S. Circuit Court of 
Appeals in San Francisco, speci- 
fied further action taken to mar- 
ket the company’s products under 
the trade mark Proto, as the lat- 
est development rising out of cur- 
rent trade mark litigation with 
Fayette R. Plumb, Inc., of Phila- 
delphia. Resumption affects jobs 
of more than 700 employes in the 
two Plomb factories. 












line becomes available, many of the 
long-planned crude oil and natura! 
gas lines, some 30 inches in diame- 
ter, will be begun and rushed to 
completion. The tanker building 
program will go forward in 1949 
and the year may witness the com- 
pletion of a 40,000-ton supertanker 
the size of a battleship and with a 
capacity of 300,000 barrels of oil. 
More petroleum products will also 
mean more tank car and more tank 
truck construction to move these 
products from terminals to con- 
sumers, 

“Refining: Refineries throughout 
the U. S. will have to operate 
throughout the year at 97 percent 
of their January, 1949, capacity if 
the expected demand for refined 
products is to be met, This will 
not be easy, and will be accom- 
plished only by the early comple- 
tion and operation of some of the 
new refining units now under con- 
struction. The refining capacity 
may reach 6,500,000 barrels daily by 
December as the new units go on 
stream. 

“Marketing: The distribution of 
petroleum products will reach new 
levels in 1949. Countless new oil- 
consuming devices, ranging from 
the largest Diesel locomotives to 
the small garden tractor, are being 
delivered daily, and each of these 
will require more _ distribution 
equipment, more investment, more 
labor and more fuel to operate 
them. The continued production of 
farm crops at high levels with 
mechanized equipment makes the 
petroleum industry even more es- 
sential in the production of food.” 


Grego Adds Trim Shop 
Grego Buick Co., 2400 S. Wash- 
ington St., Vicksburg, Miss., has 
added an automobile trim depart- 
ment. 








PROTECT THE CARS 
WITH 
KELBO BARS 





Boyle Towing Equipment 
wan COMPANY 


CLEVELAND 15, OHIO 



















Weel, it’s wise and 
thrifty to deal with 
folks who really know 
bur-r-rlap*...folks you 
know you can depend 
on. So for whatever 
grade you 
need ...look 
to Bemis! 













“Each year Bemis de- 
termines the grading 
of burlap from Indian 
jute mills. Bemis- grad- 
ing is accepted by 
producers and users 
alike os the standard 
for biniay» quality. 


BEMIS 


Detroit « Chicago « St. Louis 
Cleveland «+ Indianapolis 
and other principal _ci''es. 
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Week’s U.S. Output Tops 





free to travel throughout New York, Penn- 
sylvania and New England area. 


Write in confidence, giving full details as 
to experience, age, education, marital 
status and salary expected. 









2778, c/o Automotive News, Detroit 26. 
DISTRIBUTORS WANTED 


WANTED DISTRIBUTORS, with organiza- 







200-car q' 
balanced territory. Almost pa ng 
proof, Requires substantial cash. No 
brokers. Box 2746, c/o Automotive News, 
Detroit 26. 


$60,000 WILL BUY Big Three dealership in 


most prosperous part of South Plains of 
ted $45,000 1948. Box 











ame 
in « . BOX 2774, tion now selling y to new car dis- 318s, c/o a escaanits News, Detroit 26. 
d- I 00. 000 Mi K A © AUTOMOTIVE NEWS, tributors and dealers, for and 
* ar. i ain 7 DETROIT 26 other critical automotive parts. In reply BUILDING FOR SALE 
give number of men traveling, territory;TO CLOSE ESTATE. Modern two-story 
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(Continued from Page 1) 


given in the L-M statement disclos- | the U.S. and Canada totaled 105,960 
ing plans for a “temporary” 10 per-| vehicles, compared to 103,046 the 
= output slash . oe sched- | week before. 

ules at all of the division’s plants.| Helping to send last week’s out- 
Last week’s L-M production in- put Sean the 100,000 mark was the 
cluded an estimated 3,554 Mercurys| return of truck production to its 
and 1,186 Lincolns. normal postwar rate. 

With its passenger-car lines 
slowed for model changeover, 
Chevrolet managed to build 9,016 
trucks last week, co’ to 
8,136 in the previous five-day ac- 












* 


[_INCOLN-MERCURY, although 
faced with a temporary decrease 
in daily production schedules, is still 
planning to produce more cars this 


while the 1949 program calls for 






SERVICE MANAGER, opti of handling 
customers and men new, superbly 
equipped, modern ear Desir- 
able climate, strong organization, E) Paso 

Motor Company, Kaiser-Frazer Distribu- 
tors, El Paso, Texas. 


MONEY -MAKING OPPORTUNITY for 
salesmen, 















covered and present line. a 2779, c/o 


Automotive News, Detroit 
NEW LINES WANTED 

MICHIGAN covered by top-flight sales rep- 

resentative with following in automotive 

industry, desires exclusive rights for pro- 

duction items as manufacturers’ agent. 

Ready for action now. Box 2766, c/o 

Automotive News, Detroit 26. 


DEALERSHIP WANTED 


WANTED: Ford or General Motors fran- 
chise by responsible party ready to deal. 
Box 2680, c/o Automotive News, Detroit 


DEALERSHIP FOR SALE 








Ind., on highway 27. Priced a 
present cost. Buford Johnston, ‘28 cass 
St., Fort Wayne, Ind. 
NEW CARS WANTED 
1949 CADILLAC WANTED—Must be new. 
Phone or wire price, Anderson Auto, 
Peoria, Ill. 





WANTED 
100—New or Clean Used Cars—100 
Contact George Sitler, Mgr. 


BURTRUM MOTOR COMPANY 
Highway 60 & 71 





Quota 
year than in 1948, General Manager WANTED: FOr. NOTCR SERVICE MAN-| “units, Building 6,500 square feet, lot 
Benson Ford said. counting. cary deal MECHANICS, Lincoln-Mer- | 9,000 square feet. Modern. Net NEOSHO, MO. 
Production in 1948 totaled 198,390,} Chrysler Corp. production showed 30,000. crahip loca Satine oe year, trucks only, $30 = Bus. Phone: 989 = Res. Phone: 1121-M 
a decline last week as the corpora-| 2%57,"c/o automotive News, Detroit 26. covesuaan Games ‘and lot, $7,000 
pmen Can 
Ni Jersey, 65 






tion’s four passenger-car divisions 


more than 235,000 units, h ted. 
oe on oe aoe stepped up their new model conver- 


Ford said an increase in Mercury 



















production is planned for May i,| ion preparations. From the 22,672 ust 
when present schedules of about 700 | C@8 assembled by Chrysler Corp. in Automotive News, Detroit 26 ATTENTION, 
are expected to be boosted to more |the first week of 1949, output ta- AUTO SALES AGENCY. One of the top 

pered off to an estimated 18,694 cars three fast-selling, low-priced cars; 1948 CAR BUYERS 


than 760 daily. 

At Dearborn, Ford spokesmen 
said the present daily production 
rate of about 4,200 Ford units 
would be increased to 4,350 in line 
with projected availability of ma- 
terials after the first quarter of 
the year. This increase will apply 
to both Ford passenger cars and 
trucks, it was stated. 

Production of Ford cars and 
trucks for 1949 is expected to total 
1,005,644, compared with 850,856 in 
1948, spokesmen said. 

The revised schedule at L-M re- 
sulted in the layoff of 1,230 workers 


last week. 
* * + 
UTPUT OF NEW Chevrolet cars 
jumped from 1,352 in the pre- 
vious weekly accounting to a re- 
ported 4,064 last week. All Chev- 
rolet assembly plants were sched- 
uled to be humming this week. 
The first 1949 Pontiac came off 
the line Jan. 13 after a 15-day 
changeover, described by the divi- 
sion as one of the fastest ever 
achieved in the industry. Rate of 
’49 model output was 60 a day at 
the start, to be rapidly stepped up 









SALES MANAGER-GENERAL MANAGER. 
Two years high production sales man- 
agement Kaiser-Frazer cars, six years 
prewar retail sales management Dodge 
and Chevrolet, plus factory sales promo- 
tion and zone dealer direction. Mature 
man would like place with dealer or dis- 
tributor. Valuable to dealer or distribu- 
tor without prewar retail experience, Can 

and hold good salesmen. 
Would like to buy interest or have earn- 


w 
eventually dispose of business. Box 2777, 
c/o Automotive News, Detroit 26. 


SERVICE CLERK — Very successful with 


















profits 
city; excellent reputation; large clientele; 
attractive building; modern equipped; 
complete sales, service and parts depart- 
ment; large sales lot; $125,000 inventory ; 
employ = S excellent personnel; $300,000 
cash required; buyer must qualify. Apple 
Company, Brokers, Cleveland, Ohio, 


Metropolitan 
Dealership 


+ ++ now handling Hudson, in large mid- 
western city of over 300,000 population; 
400-car quota, completely remodeled 
building, perfect location in downtown 










Selling Out Below Distributor's Cost 


24 BRAND NEW RENAULTS 
(Rear Engine French-American Production) 


16 BRAND NEW HILLMAN MINX 
(English-American Passenger Cars) 


Phone 6-3347 or Wire 
VALLEY MOTORS 
COMPANY 


1038 BROAD ST. CHATTANOOGA, TENN. 





USED CARS WANTED 


in four plants as of Jan. 11. Ap-| by Ponti Iness. Good- WANTED IDLE ana D4D cee 
Sroximately 600 were laid off at the| relline off cialidaseaesinames oe telephone sales and crea wl | CE ee earns: Sood sixed | WANTED 1048 and 1940 care. Phone or 
Lincoln plant in Detroit, 350 at St.| winding up of the 48 model run. p> agate a seen business, both wire Anderson Auto, Peoria, Ut 
uis, 180 at Metuchen, N.J., and| Production of Federal trucks was| Excellent references. 2783, ¢/0 AUtO | san ond wholesale. Completely nada. ae a0 ~— oe ; 
100 at Los Angeles. resumed following a closedown| ™°t!ve News, Detroit 26. | tsed service department. Appronimetely | Wieetwood, Model Tose? equipped with 
° which lasted for several weeks. An| BUSINESS MANAGER, OFFICE MAN- $75,000 will handle. Owner selling be-| hydromatic drive, radio and heater, Mile- 
ui ANADA ADDED an estimated| estimated 24 units were built by Aca. ACCOUNTANT. roughly quall- | cause of other interests. Box we Se} se ee Pertect condition, 
; 4,984 cars and trucks to the autc | Federal last week. perience, New York area preferred. Box | Automotive News, Detroit 26. Westminster College, Fulton, *Mo., for 
sale price or further information. 


yield last week. Production in both —Mac Gorpon 






2770, c/o Automotive News, Detroit 26, 
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USED CARS FOR SALE 
Philadelphia's 
AUTO AUCTION 

EVERY TUESDAY ...11 A.M. 


Harry D. Gilbert 


Automobile Auctioneers 
6600 N. Broad St. Phila., Pa. 
* 


Plenty of Cors and Buyers 
Tel. Livingstone 8-3000 


‘CLASSIFIED WANT AD DEPARTMENT, 





ae - 


BUSES FOR SALE 







USED CARS FOR SALE 


WHOLESALE 


1940 TO 1948 CARS 


USED CARS FOR SALE 











AUTOMOBILE 
AUCTION 


28 MILES FROM CHICAGO LOOP 


'y Mile East of Iilinois State Line 
On Route 30 





FOR SALE 
NEW ADULT BUSES 


Three New Model C-254 Superior 76” 
Headroom Bus Bodies mounted on 
new 1947 model WH-49 Dodge 2-ton 
bus chassis, 825x20 tires, 37 adult 
passenger city service seating, com- 
plete equipment. Available for im- 
mediate delivery—$4,775 each. 


Call L. D. 910 or Write P.O. Box 1564, 
GREENSBORO, NORTH CAROLINA 


WHOLESALE 
1949-1940 AUTOS 


IMMEDIATE DELIVERY 
ALL MAKES AND MODELS 


SPECIAL PRICES TO 
QUANTITY BUYERS 


Also Large Stock of Convertibles 


IRVIN SACHS 
“Philadelphia's Largest Used Car Dealer” 
4539 CHESTNUT ST. PHILADELPHIA, PA. 
Wire or Phone ALlegheny 4-4450 







Largest stock of sharp, clean cars 
in Philadelphia at REAL wholesale 





EVERY FRIDAY 11 A. M. 
Running Over 150 Cars Each Sale 
Strictly Wholesale 
Dealers Buy — Dealers Sell 






prices. 






Hotel accom- Courtesy cards available for your 


—— coming in by plane or train— 
call 





—we will meet you. ) 
modations available, transportation 
furnigied. Call early for reservations. 

.j., Transports available to move cars. 
GEO. LAWSON—Owners—BUD FENNEMA 
DUTCH STUART, Auctioneer 


Dyer Auto Auction 
Phone 4111-4051 DYER, IND. 


Res.: Lansing, Ill. 730 and 
Lansing, Hil, 107R 






use when in Philadelphia. 


SHORE BROS. = 


4225 CHESTNUT ST. 4200 N. BROAD ST. 
Baring 2-6600 Davenport 4-1600 


















BUSES WANTED _—__ 
NEW SCHOOL BUSES—48, 54, 60, 66- 
passenger, any make, Give full details, 
including price, in first letter. Box 2762, 
c/o Automotive News, Detroit 26. 
TRUCKS WANTED 
WAR SURPLUS HALF TRACK, good con- 
dition. C, R. Deitch, 953 ‘‘E’’ St., Mead- 
ville, Pa. c 
TRUCKS FOR SALE 


FOR SALE—New 1946 Chevrolet 1%-ton 
with Swift milk delivery body. Below 


























Philadelphia's Oldest and Most Dependable 
New and Used Car Dealer. 








AUCTION 


(Auto Dealers Only) 


EVERY WEDNESDAY 


JOHN CORRIGAN 












Ask for Wholesale Manager 


AUTO AUCTION 


DEALERS ONLY 








LINCOLN CONTINENTAL CONVERTIBLE 
Cabriolet, 1948 model, Grotto blue, 20,000 













Auctioneer actual miles. Paint, interior and top like 
brand new. Really a ‘‘Cream Puff.’’ cost. New 1947 Chevrolet chassis with 
GEO. CASSIDY Sale Starts at 12 Noon (C.S.T.) Wire your offer above $3,000. Twin| Truxtell tractor conversion, fifth wheel, 
Manager | County Motor Company, L-M Dealer, vacuum and air trailer connections, sun 
| Rocky Mount, North Carolina. tachometer, Watson Brown Lipe auxiliary 
EVERY THURSDAY transmission, Clark tire carrier, 8.25 x 20 
Sale Starts at 12:00 Noon front tires, 9.00 x 20 rear duals, Clark 
wheels, grille guard, deluxe cab, used 
CHICAGO AUTOMOTIVE e LARGEST PENNSYLVANIA only in Chevrolet truck shows. Will sac- 
AUCTION, INC. rifice. The Harden-Stevenson Co., 132 E. 
- Franklin St., Circleville, Ohio. 





Weekly Prices Mailed on Request. 


MANEY MOTOR CO. 


AUTO AUCTION 


TWO NEW DODGE 1i-ton, model D-116 
Montpelier Urban panels. 750x16 8-ply 
tires, prime color. Two new Dodge 1-ton, 






. Exchange A Chicago, lil. 
Jahlesg Is the Pace to Buy Your Cars” 






EVERY FRIDAY NOON 



































model D-116 Schnabel panels. 750x16 

eee In the Heart of Lancaster County — | 01) tres,_‘Two new Dodge 1-ton, model 

AUTO AUCTION LOW MILEAGE, CLEAN CARS 6-ply tires. One new Dodge 3-ton, model 

AUTO BUYERS — Best wholesale deal at B1-VA-136 tractor, 1000x20 12-ply tires. 

TIM ANSPACH LEO ADLER, INC., DeSoto-Plymouth, FOR DEALERS ONLY Immediate delivery. Steudel Motors, Inc., 
3000, Fenkell, 7 Diocks east of Livernois, 8620 Lorain Ave., Cleveland 2, Ohio. 

Albany, N. Y. Detroit, Mich. UN. 3-7400. Located 6 miles North of Lancaster, Pa. TWO ARMY G.M.C.—6x6—Cargoes, both 

excellent mechanical condition. Recently 

MANHEIM AUTO SALES purchased direct from government. $1,285 






858 Third Street, 


(For Dealers Only) 
EVERY MONDAY .. . 12 NOON 


each. Davis Motors, 
Louisville, Kentucky. 

BIG HOLMES WRECKER with factory- 
built body. Towing cradle and Out- 
Riggers. Used a dozen times. Factory- 
mounted on 1%-ton Chevrolet long wheel 
base, two-speed axle, 8.25 tires. A bar- 
gain, $3,750. Moore Brothers, 69 W. 
Church St., Newark, Ohio. 

FOR SALE—1946 International K6 wrecker, 
long WB, new K7 engine. Heavy-duty 
Holmes crane completely equipped, addi- 
tional extra equipment, new tires front 
and rear. Photograph and specifications 
on request. Box 2772, c/o Automotive 
News, Detroit 26. 

NEW HOLMES 515E Traffic King wrecker 
mounted on 2-ton Chevrolet (48) L.W.B. 
chassis. 2-speed axle, 8:25 tires. Sacri- 
fice. Wyatt Chevrolet, Meadville, Pa. 

TRAILERS WANTED 

WANTED—Used 32’ drop frame furniture 
trailer with side door, solid top, full rear 
doors. Write complete details, Gale Mo- 
tors, Inc., 14 Durfee St., Fall River, Mass. 

PARTS WANTED 

WANTED—CRANKSHAFT and connecting 
rods in good condition of engine assembly 
suitable for rebuilding Packard 1938, 
model 1603, 33/16 bore. Box 2780, c/o 
Automotive News, Detroit 26. 

PARTS FOR SALE — 


AUCTIONEERS 
BUY FROM US! 


WHY DON'T YOU? 
AUTO AUCTIONS Eliminate the 


(Troy ©. Lee, Propricter! Auctioneer 
WHEELING, “ rR 
25 Miles North of Chicago 
Every Friday . . . 12 Noon NO MIDDLE MEN 
ee Phone Wheeling 348 
500-Car Parking Area . . . Rain or Shine 
DIXON, ILL. 
Rt. 30, 1 Mile West, Dixon 
Every Monday . . . 12 Noon 
Phene X-1573 


JOHN CORRIGAN, Auctioneer 


& AUCTION, INC. 
Phone 202-W4 

















BUSES FOR SALE 


DEALERS’ 






FOR SALE 
NEW BUSES 


10—Model 4162 Superior School Type 
22—Model 4209 Superior School Type 

All of the above are mounted on 
New 1948 Model Ford Bus Chassis, 
some with heaters and some without. 
All have the following special equip- 
ment: Directional signals, front and 
rear, combination tail and stop light, 
fire extinguisher, first aid kit, refiec- 
tors, beaded stop arm, flags, flares and 
fusees. Models 4162 have six rows of 
forward facing school seats and Models 
4209 have eight rows of forward fac- 
ing school type seats. 








Buy Direct From 


MIDWEST'S LARGEST 
WHOLESALE DEALEZ 


500 — Cars — 500 


SOLD WEEKLY 


CHICAGO AUTO MART 


5325 Broadway CHICAGO, ILL. 
LOngbeach 1-2937 
















EX-TAXIS ... 1946-47 


CHEVR + PLYMOUTH 
P. ~SEDANS 
























PONTIAC DEALERS, ATTENTION—Regu- 
lation Pontiac Indianhead neon sign, 6x8. 
Replacement cost at least $850. . Will 
sell for $125. May take less. Contact 
E. H. Carey Jr., Jim Grier Pontiac Co., 






4733 


CHESTN’ 
SHerwood 7-1700 





These buses are available for imme- 
diate delivery, f.o.b. Lima, Ohio, at 
attractive price. 


Write, Wire or Call 


BUICK PARTS 


“WORLD'S LARGEST DEALER 
OF GENUINE BUICK PARTS" 






UT STREET 
PHILA. 30, PA. 





3162 E. Jefferson, Detroit 7, Michigan; 
Lorain 7-4410. 


SALE— 1949-'48-'47—SALE 
Ford-Chevrolet-Plymouth 












KEN SCHAEFFER'S 
The Only indiana 
AUTO AUCTION 
Since 1943 





Wholesalers: We Are Quantity 
Shippers ... Same Day Service 


Superior Coaches of Texas, 
Inc. 




















EVERY Y 100-—1948 © Fords ........---seseeeees $1,450 to $1,500 oe 
Dealers Mest at the Crow-Roed of America | 100-1987 Fords nnn 1.200 to $1,360 3409-11 Main St. Phone Central 2533 On Mail Orders and Inquiries 
0o0— oO S++ vecccceeeees ¢ 9 a 
eee * , tee tt 100-1947 Plymouth... cco ° 31°40 DALLAS 1, TEXAS 
915 N. ILLINOIS st. ’ Pt u in 5383 200-—1947 Chevrolet .......ccccccccccccceecceeee 1,450 


2 Doors—4 Doors—5 Pass. Coupes 

Executive cars of such companies as 

C.A., Koppers, Washington Steel, 
estvaco, etc. 


HAROLD B. ROBINSON 


Plymouth-DeSoto Dealer 


All Shipments on C.O.D. Basis 


















FOR SALE 
New 1948 Model Bus Chassis 


We have a substantial stock of new 








CHARLIE THALE'S 





ROBERTSON BUICK CO. 


























THE ONLY 
T UCTION (255 © orate ane 1948 Model 161” and 199” Chevrolet “EDGE OF THE LOOP" 
QUINCY AUTO A (Ask for Fleet Manager) Bus Chassis, 158” and 194” Ford Bus 1000 $. Wabash 
(For Dealers Only) PHILADELPHIA 38, PA. Chassis, and 195” K-5 International cites va, 
In Continuous ation Since 1947 Bus Chassis. ’ . 
5 api These Chassis are all new and avail- Phone WABash 1030 
EVERY FRIDAY WwW H Oo L E S A L E it able for immediate delivery, f.o.b. 





Lima, Ohio. For complete details, 
prices, etc., write wire or call 


Superior Coach Sales 
Company 


2335 N.W. 12th Street 
OKLAHOMA CITY 7, OKLAHOMA 






Held at Broadway Motor Mart 
3200 Broadway—Tel. 3200—Quincy, Ill. 
(11, Rt. No. 104 at 32nd St.) 

Roy Thompson and Joe Russell, Auctioneers 
(Goodwill Offer: ‘Free Buy-back Fees on 
‘4? Models) 





1946 to 1949 Cars 
Sam Greenfield Co. 


6619 Euclid Avenue 
CLEVELAND 3, OHIO 
Phone UTah 1-2277 


We Sell Everything 
FOR YOU! 


Automotive News | 























~ | TWinbrook 1-1600 


3431 N. 





PARTS FOR SALE 


COMPLETE STOCK of new and used au'o 
parts for every make and model, We 
have many late model hard-to-get paris 
and a good stock of the scarce older 
parts. Fenders, doors, quarter paneis, 
motors, transmissions, rear ends, etc. 
Call us or mail a list of the parts you 
need. Will ship immediately to any part 
of the country, DIEHL WRECKERS, 
1771-5 Plymouth Rd., Ann Arbor, Mich. 
Phones 2-2327 and 2-0314. 


WHOLESALE PONTIAC PARTS, large 
stocks of hard-to-get parts, body and 
fender parts for all models. Fast servic e, 
liberal discount. Walter H. Schultz 
Pontiac, 16-20 Passaic St., Trenton 8, 
New Jersey. 


FRONT LEFT FENDERS for ‘41 Ford, 


mfrs, No, 11A-16031—§14 each; also left 
rear fenders for '40-'41 Lincoln Zephyr— 
$20 each. Check with order. Ken Whit- 
worth, Oneida, N. Y. 


FORD PARTS shipped anywhere. Call, 


write, phone. Tranter-Williams Motors, 





Inc., 4016 Alliston Ave., Cincinnati 9, 
Onio, Melrose 7275-6-7. 
MARGOLIS 
AUTO SALES 
* 
CHRYSLER - PLYMOUTH 


ae 
One of the Largest Chrysler Parts 
Dealers in the Midwest 
e 


WE CARRY A LARGE STOCK OF 
FENDERS, GRILLES, DOORS, PANELS 


Genuine Mopar 
° 
Send Us Your Order 
We Ship Anywhere 
* 
11310 JOS. CAMPAU 
DETROIT 12 


Phone: 
TWinbrook 2-7500 








OLDSMOBILE 
And All General Motors 
PARTS AT WHOLESALE 


$100,000 INVENTORY 
LIBERAL DISCOUNTS 


Hoods Core Supports 
Grilles Hydramatic Parts 
Hub Caps Shock Absorbers 
Fenders Distributors 
Gas Tanks Carburetors 
Trunk Lids Steering Wheels 
Fuel Pumps Clutch Parts 
And Many Other Items 
Orders Filled Same Day Received 


SELMI MOTORS, INC. 
LARGEST OLDSMOBILE PARTS 
DEPOT IN EAST 


15th St. Philadelphia, Pa. 
Tel. Baldwin 9-0352 and 9- 








Woody Pontiac 


Largest Pontiac Parts Dealer 
In the Midwest 
* 
JUST RECEIVED LARGE STOCK OF 

FENDERS . . . ALL MODELS 

. 

SEND US YOUR ORDER 

FILLED SAME DAY RECEIVED 


12140 JOS. CAMPAU 
DETROIT 12 








FORD 


GENUINE PARTS 


Buy a Little or a Lot of Scarce items 
at Attractive Weee _Discounts—Prompt 
ervice 


—Authorized Ford Parts Distributors— 


BOULEVARD MOTOR CORP. 
2392 Boulevard 
Jersey City, N. J. 
Delaware 3-3400 








FENDERS, SHELLS AND GRILLS 


For Chevrolet and Chrysler 
Made Cars 


Also Ford and Mercury Fenders 


A Good Supply of 
New and Used Parts 


Marshall's Used Auto Parts 


State Route 18 


NORTH JACKSON, OHIO 
Phone: North Jackson 5462 








| 


7 





12 


AUTOMOTIVE NEWS, JANUARY 17, 1949 





TRUCK EQUIPMENT WANTED 


WANTED—Hood for 1937 Ford truck, new 
or used. Advise price. El Paso Motor 
Co., 1324 Texas St., El Paso, Texas. 


SHOP EQUIPMENT FOR SALE TRUCK EQUIPMENT FOR SALE 
IMMEDIATE DELIVERY—New steel parts 
bins, hundreds in stock, set up, wrapped 
and cartoned for immediate delivery. We 









OLDSMOBILE PARTS 


NEW TRUCK CABS 


FORD ‘42-'47, Complete 
FORD ‘48-'49, All Models 
CHEV. ‘41-'47, All Models 
CHEV. '48-'49, All Models 
CHEV. & G.M.C. C.O.E., All Models 


Complete Front End Assemblies 
Including front fenders, headlights, park- 
ing lights, complete grille assemblies, 
baffles and hoods. These units are com- 
plete, ready for installation, for 


FORD '48-'49 Models F-I 
CHEV. '47-'49 a= Wa and r Ton 


also have available new and used lockers, 
new benches, Parker vises, tool boxes, 
Black & Decker electric tools and grind- 











ers, Lyon tool toters, tool stands, paint 
storage cabinets, drawer files and hun- 
dreds of other items too numerous to 
mention. We ship everywhere. Write for 
“In Stock’’ bulletins and tell us what 
items in particular you require. All re- 
quests cheerfully acknowledged. We 
stock what you sell. Machinery and 
Equipment Exchange, 3400 W. Fort 8t., 
Detroit 16, Mich. Telephone TAshmoo 
5-2310. 

FOR SALE—SHOP EQUIPMENT. One new 
unused KN.800 Sunnen crankshaft grind- 
er. Cost $750. Will sell $625. F.O.B., 
Boonville, N. Y., Gleasman Parkside 
Supply. 

NEON OLDSMOBILE SIGN, 3x4 feet—$85. 
Kent-Moore wheel aligner, ramp type— 
$195. Jerome Oldsmobile, Pontiac, Mich. 


WE SELL EVERYTHING 
FOR YOU! 
AUTOMOTIVE NEWS 















ANTED 
Truck Cabs ee Front End Assemblies 


CHICAGO TRUCK SALES 
4545 W. Madison St. Chicago 24, Ill. 
Telephone MAnsfield 6-7772 


















BUY YOUR STOCK OF USED CARS 


OR 














AT 













Horseheads Auto Danville Auto | 
AUCTION AUCTION 
Phone 274 Phone 831 
Horseheads, N. Y. Danville, Pa. 
Every Friday Every Wednesday 
At Noon At Noon | 









TWO OF THE LEADING AUTO 
AUCTIONS IN THE EAST 


DEALERS ONLY 

























Both of these auctions are conducted by the same management. So 
you know you will receive the best of service and accommodation. 






Horseheads, N. Y., and Danville, Pa., Auto Auctions 


Ronald D. West — Owner 
E. Johnson — Auctioneers — Tex Rickard 
* 


ASK FOR OUR WEEKLY MARKET REPORT 









Jos. 










! Remember... Every Wednesday ! 
at 12 O'Clock 


DETROIT'S BIG INDOOR AUTO AUCTION 


DEALERS ONLY 


(Room for 150 Cars . . . Inside Heated Sales Arena) 
Right in the Heart of Downtown Detroit 


COL. BILL NAGY, Auctioneer - - - SAM GOODMAN, Manager 


Aptco Auto Auction 


124 SPROAT ST. DETROIT, MICH. 


TE. 3-0244 - - - TE. 3-3129 








EVERY THURSDAY — 12 NOON 


WHOLESALE ONLY 


AUTO AUCTION 


(For Dealers Only) 


AT EARL A. SCHOTTS 


ROAD OHIO 


2300 READING CINCINNATI, 


Tel.: Woodburn 3060-0392 
Auctioneer: Pat Patterson 











Our Goal Is 3,000 Cars for 1949 


OUR OPERATION CONSISTS OF THE FOLLOWING SEVEN POINTS: 


. Always a good, clean, fresh stock; 
. Priced in the market; 
. Here you get courteous, competent treatment; 
. Your interests are first if you buy 1 or 100; 
We are as near as your ‘phone; 
Fast, prompt delivery; 
. Personal attention to special orders. 
Call - Wire - Write: 
George Soetaert - Howard Stamper - Douglas Cloud 


WEST SIDE LINCOLN-MERCURY, INC. 


4725 CHESTNUT STREET Phone: GRanite 4-7200 
PHIADELPHIA 39, PA. 










NOOAWN=— 







303 W. Main 


100 So. CLINTON ne 
DE 2-0700 AN 


PARTS FOR SALE 


NEW DODGE POWER WAGON CABS 
complete less ——. F.O.B, Corsi- 
cana, Texas, $350. w Dodge power 
wagon windshield umn F.0.B 
cana, Texas, $58. 


MISCELLANEOUS 


SACRIFICING six-week-old 1948, 19-foot 
Century speedboat, 150 H.P, motor. 
boa) spotlights and 


Radio, 


2400 N. High &t., Columbus, Ohio, 


ANTI-FREEZE CLOSE-OUT — 1,728 one- 
gallon cans ‘‘'NO-FREEZE,"’ 
product permanent type. All or any part. 
Price 74 cents per gallon, freight allowed. 
Automotive Warehousing & Dist., 
734 W. Peachtree, Atlanta, 


ENGINE REBUILDING — Crankshaft 
grinding P. 
Hughes Motor Co., 
St., Lynchburg, Virginia. 


Ga. 


and metalizing. John 


Ine., 


$100 REWARD will be paid by the 
George Waughtal Motor Sales Com- 
pany of Black River Falls, Wiscon- 
sin, for information leading to the 
recovery of a 1948 Chrysler, New 
Yorker, Town and Country Convert- 
ible Coupe, color Tan, wood panel- 
ling, green leather upholstering, 
serial No. 7406096, motor No. C39- 
56660, license No. 4-48-81512, Wis. 
When last seen this car was in the 
possession of Thelma J. Smith, also 
known as Thelma Cherf. Age 35, 
brown hair, poor teeth, freckles, 
She had 
a small child traveling with her. If 


very bold, very talkative. 


you have any information regard- 
ing either this woman or this auto- 
mobile, wire or call collect the Dis- 
trict Attorney of Jackson County, 


Black River Falls, Wisconsin. 





USED CAR 
PROBLEMS? 


Can You— 
Estimate used car selling prices? 


Figure conditioning costs? 


Determine the right allowance 


on used cars? 


Repair the used car fast and 


economically? 


Advertise for the least cost— 


efficiently? 


Select used car sales locations 


for best results? 


Organize a hard-hitting, result- 


getting sales force? 


Analyze why some cars won't 


sell? 


If you are not 100% on these, 


you need our course in 


Used Car Merchandising 


$15.00 .. . Full Price 


Mail check or money order to 


AUTO SALES & SERVICE 


Puyallup, Washington 








IMMEDIATE DELIVERY 
Automatic BraKinGs 
Red Arrows - - - Tow Pilots 


1949 Model Fulton 


(Adjustable Jaw) 
Bumper to Bumper 
a . * 


Fire Extinguishers, New, Surplus, 
All Types vy Save 50%! 


Safety Chains 
Tow Bar Sales Company 





B. Corsi- 
35. L. A. Vaughn Mo- 
tor Co., Highway 75 at 6th Ave., Corsi- 
cana, Texas 


New 


petroleum 


300 Commerce 




























NCHICAGO 6 ILL. 
3-0888 - DO 38373 || 


We Carry the Largest Stock of Slow-Moving 
Parts in the U.S.A. 


UP TO 40% DISCOUNT 


FAST OR SLOW MOVING, WE HAVE THEM IN STOCK. 
ORDER TODAY BY WIRE, PHONE OR MAIL 


TREVELLYAN OLDSMOBILE, INC. 


315 South Capitol Phone 2-1127 
LANSING 25, MICHIGAN 





CHEVROLETS 


ALL MODELS IN ASSORTED COLORS 


1946 and 1947 


IF YOU DESIRE TO BUILD A SATISFIED CLIENTELE 
WITH AN ASSURED PROFIT TO YOU 


INVESTIGATE THESE VALUES! 


WE OFFER A PERMANENT PROFITABLE SOURCE OF SUPPLY 


VISIT US IN NEW YORK CITY 


26 YEARS WITH GM 
ONE OF THE LARGEST DEALERS IN THE EAST 


SPIELMAN CHEVROLET 


220 GREENPOINT AVENUE z BROOKLYN 22, N.Y. 
| Phone Evergreen 3-4800—We Will Meet Your Plane or Train 





ee ee ee a 
NO WINTER WEATHER WORRIES HERE | 


Columbus’ Only Auto Auction 
DEALERS ONLY 
Every Friday at 12:30 P. M. 


Anderson Motors, Inc. 
Cor. Olentangy River Rd. and W. Goodale 
COLUMBUS, OHIO 
“THE HAPPY SWEDE" 


WE WANT USED OR NEW CARS AT ONCE 


Will pay top prices for used cars '46 and later, also highest possible 
price for new cars and trucks. Contact Billie or Homer Griffith at Neosho, 
Missouri; they will have their buyers contact you and get a better price 


for your new or used cars. 


GRIFFITH MOTOR COMPANY 


Hiway 71 & Brook St. Phones: 1105 or 176 


NEOSHO, MISSOURI 





New Subscription Order 


Send Automotive News to Address Below 
for One Year $8 [_] or Two Years $14 [([] 
for which check is attached [_] or send bill [([] 


AUTOMOTIVE NEWS, PENOBSCOT BLDG., DETROIT 26, MICH. 
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OMMON SENSE 





Our revolutionary idea In new cars 


You put a square peg in a square hole, 

and a round peg in a round hole. That’s com- 

mon sense. Add real creative imagination in 

research and engineering to that kind of com- 

mon sense . .. and you have the combination 

that sparked a revolutionary trend in car build- 
* ing 25 years ago at Chrysler Corporation. 


When we introduced the high compression 
engine in 1924, that was common sense plus 
imagination in research and engineering . . . 
though it was said to be revolutionary. 


When we pioneered hydraulic four-wheel 
brakes in 1924... when we were first with all- 
steel car bodies . .. when long ago we introduced 
Floating Power, Automatic Overdrive Trans- 
mission, Fluid Drive, and many other great 
Chrysler Corporation firsts, they were called 
revolutionary, too. 


Again you get the good things first 
from CHRYSLER CORPORATION 


To us the important thing was not what these 
developments were called—but what they did! 
How they influenced the other car manufac- 
turers who adopted or adapted them! And 
most of all, how these developments led 
directly to the four wonderful new cars we'll 
be introducing. 


Certainly advances by Chrysler Corporation 
engineering and research paced the trend 
towards cars that are easier to stop, safer to 
drive. More comfortable. More convenient. 
Cars with better pick-up, gasoline economy, 
and smoother performance. They were develop- 
ments that called for engineering imagination 
aplenty . . . and especially for common sense. 


Again and again we’ve brought you the good 
things first through imagination and common 
sense in Chrysler Corporation engineering. 
We’ve always engineered our cars from the 


WATCH FOR THE NEW PLYMOUTH 


DODGE }ze 


inside out—-pioneering the advances in safety, 
comfort, convenience, and performance—and 
then creating outside beauty that reflects the 
good, sound engineering underneath. 


Now we are making preliminary preparations 
to introduce 4 beautiful new cars that carry 
our trend in new car design still further ahead. 

They are engineered with imagination and 
common sense ... and they look it. 

They bring you automobile improvements 
that are basic to your safety and comfort... 
and they look it. 


A few pilot models have started down the 
assembly lines. And we can tell you this, they 
more than live up to our expectations. The 
beautiful, well-bred new Plymouth, Dodge, 
De Soto, and Chrysler cars are a wonderful 
next step in the revolution in car design we 
started 25 years ago. 
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